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Item 2.02. Results of Operations and Financial Condition.

On July 8, 2013, Alcoa Inc. held its second quarter 2013 earnings conference call, broadcast live by webcast. A transcript of the call and a copy of the slides presented during the
call are attached hereto as Exhibits 99.1 and 99.2, respectively, and are hereby incorporated by reference.

* * * * *

The information in this Current Report on Form 8-K, including Exhibits 99.1 and 99.2, is being furnished in accordance with the provisions of General Instruction B.2 of Form 8-
K.

Forward-Looking Statements

Certain statements in this report relate to future events and expectations, and as such constitute forward-looking statements within the meaning of the Private Securities Litigation Reform
Act of 1995. Forward-looking statements also include those containing such words as “anticipates,” “estimates,” “expects,” “forecasts,” “intends,” “outlook,” “plans,” “projects,”
“should,” “targets,” “will,” or other words of similar meaning. All statements that reflect Alcoa’s expectations, assumptions, or projections about the future other than statements of
historical fact are forward-looking statements, including, without limitation, forecasts concerning global demand growth for aluminum, end-market conditions, supply/demand balances,
and growth opportunities for aluminum in automotive, aerospace and other applications, trend projections, targeted financial results or operating performance, and statements about
Alcoa’s strategies, outlook, and business and financial prospects. Forward-looking statements are subject to a number of known and unknown risks, uncertainties, and other factors and are
not guarantees of future performance. Important factors that could cause actual results to differ materially from those in the forward-looking statements include: (a) material adverse
changes in aluminum industry conditions, including global supply and demand conditions and fluctuations in London Metal Exchange-based prices for primary aluminum, alumina, and
other products, and fluctuations in indexed-based and spot prices for alumina; (b) deterioration in global economic and financial market conditions generally; (c) unfavorable changes in
the markets served by Alcoa, including automotive and commercial transportation, aerospace, building and construction, distribution, packaging, defense, and industrial gas turbine;
(d) the impact of changes in foreign currency exchange rates on costs and results, particularly the Australian dollar, Brazilian real, Canadian dollar, euro, and Norwegian kroner;
(e) increases in energy costs, including electricity, natural gas, and fuel oil, or the unavailability or interruption of energy supplies; (f) increases in the costs of other raw materials,
including calcined petroleum coke, caustic soda, and liquid pitch; (g) Alcoa’s inability to achieve the level of revenue growth, cash generation, cost savings, improvement in profitability
and margins, fiscal discipline, or strengthening of competitiveness and operations (including moving its alumina refining and aluminum smelting businesses down on the industry cost
curves and increasing revenues in its Global Rolled Products and Engineered Products and Solutions segments) anticipated from its restructuring programs and productivity improvement,
cash sustainability, and other initiatives; (h) Alcoa’s inability to realize expected benefits, in each case as planned and by targeted completion dates, from sales of non-core assets, or from
newly constructed, expanded, or acquired facilities, including facilities supplying aluminum-lithium capacity, or from international joint ventures, including the joint venture in Saudi
Arabia; (i) political, economic, and regulatory risks in the countries in which Alcoa operates or sells products, including unfavorable changes in laws and governmental policies, civil
unrest, or other events beyond Alcoa’s control; (j) the outcome of contingencies, including legal proceedings, government investigations, and environmental remediation; (k) the business
or financial condition of key customers, suppliers, and business partners; (l) adverse changes in tax rates or benefits; (m) adverse changes in discount rates or investment returns on
pension assets; (n) the impact of
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cyber attacks and potential information technology or data security breaches; and (o) the other risk factors summarized in Alcoa’s Form 10-K for the year ended December 31, 2012 and
other reports filed with the Securities and Exchange Commission. Alcoa disclaims any obligation to update publicly any forward-looking statements, whether in response to new
information, future events or otherwise, except as required by applicable law.
 
Item 9.01. Financial Statements and Exhibits.
 

(d) Exhibits.

The following are furnished as exhibits to this report:
 

99.1   Transcript of Alcoa Inc. second quarter 2013 earnings call.

99.2   Slides presented during Alcoa Inc. second quarter 2013 earnings call.
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SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused this report to be signed on its behalf by the undersigned hereunto duly
authorized.
 

ALCOA INC.

By:  /s/ Audrey Strauss
Name:  Audrey Strauss
Title:

 

Executive Vice President, Chief Legal Officer
and Secretary

Dated: July 11, 2013
 

4



EXHIBIT INDEX
 
Exhibit No.   Description

99.1   Transcript of Alcoa Inc. second quarter 2013 earnings call.

99.2   Slides presented during Alcoa Inc. second quarter 2013 earnings call.
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Exhibit 99.1

THOMSON REUTERS STREETEVENTS

EDITED TRANSCRIPT

AA - Q2 2013 Alcoa Inc. Earnings Conference Call

EVENT DATE/TIME: JULY 08, 2013 / 09:00PM GMT

OVERVIEW:

AA reported 2Q13 revenue of $5.8b, net loss of $119m or $0.11 per share and net income, excluding special items, of $76m or $0.07 per share.
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CORPORATE PARTICIPANTS

Kelly Pasterick Alcoa Inc—Director IR

Klaus Kleinfeld Alcoa Inc—Chairman & CEO

William Oplinger Alcoa Inc—EVP & CFO

CONFERENCE CALL PARTICIPANTS

Tony Rizzuto Cowen and Company—Analyst

Curt Woodworth Nomura—Analyst

Brian Yu Citigroup—Analyst

Paretosh Misra Morgan Stanley—Analyst

Timna Tanners BofA Merrill Lynch—Analyst

Charles Bradford Bradford Research—Analyst

Paul Massoud Stifel Nicolaus—Analyst

David Gagliano Barclays Capital—Analyst

PRESENTATION

Operator

Good day ladies and gentlemen. Welcome to the Second Quarter Alcoa Earnings Conference Call. My name is Phillip, and I’ll be your operator for today. At this time, all participants are
in listen only mode. Later, we will conduct a question and answer session.

(Operator Instructions)

As a reminder, this conference is being recorded for replay purposes. I would now like to turn the conference over to your host for today, Miss Kelly Pasterick, Director of Investor
Relations. Please proceed

Kelly Pasterick—Alcoa Inc—Director IR

Thank you Phillip. Good afternoon, and welcome to Alcoa’s Second Quarter 2013 Earnings Conference Call. I’m joined by Klaus Kleinfeld, Chairman and Chief Executive Officer, and
William Oplinger, Executive Vice President and Chief Financial Officer. After comments by Klaus and Bill, we will take your questions.

Before I begin, I would like to remind you that today’s discussion will contain forward-looking statements related to future events and expectations. You can find factors that could cause
the Company’s actual results to differ materially from these projections listed in today’s Press Release and presentation, and in our most recent SEC filings. In addition, we have included
some non-GAAP financial measures in our discussion. Reconciliations to the most directly comparable GAAP financial measures can be found in today’s Press Release, in the appendix
of today’s presentation, and on our website at www.alcoa.com under the “Invest” section. Any reference in our discussion today to EBITDA means adjusted EBITDA, for which we have
provided calculations and reconciliations in the appendix.

And with that, I’d like to hand it over to Mr. Klaus Kleinfeld.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Well thank you Kelly, and good afternoon to everybody. Thank you for tuning in.
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Let’s start off with the key highlights for this quarter. We continue to deliver a strong underlying performance, offset by special items on the performance side. We do see strong revenues
despite lower metal prices. Metal price has declined 8% in the last quarter. Record profitability in the downstream, the after-tax operating income is up 23% year-on-year, Alcoa’s value
add business in the first half of the year now makes up for 57% of all revenues, and accounts for 80% of the segment after-tax operating income. Productivity improvements of $539
million was strong, and goes really through all business segments. I’ll talk about that a little more later.

Base working capital hits another record, and we’ve been able to get another six days down. Pretty spectacular. That alone equals $400 million on a year-on-year basis. Cash from
operations comes out at $514 million. Positive free cash flow was $228 million. Strong liquidity when you look at the balance sheet was $1.2 billion of cash in addition to having paid
down $566 million of debt in the quarter. So that shows you very strong performance. On the special items, the special items are primarily really related to restructuring and resolving a
legal legacy matter here.

So those things, and Bill will show you in detail are really targeted to improve our future competitiveness. And why don’t I immediately hand it over to Bill, to you, so that you can guide
us all through this.

William Oplinger—Alcoa Inc—EVP & CFO

Thanks Klaus. As Klaus just highlighted, we had strong underlying performance in the second quarter. I’ll start the financial review with a quick summary of the income statement.

As you can see, we held revenue steady on a sequential quarter basis at $5.8 billion, despite a $161 per metric ton drop, or 7% in realized aluminum prices. And LME cash prices were
down 8%. Revenue levels were maintained by strong sales in the aerospace, packaging, building and construction, and automotive markets. Compared to last year, revenues are slightly
lower by 2% on a 4% drop in realized aluminum prices.

The cost of goods sold percentage increased slightly by 120 basis points, due to lower LME impacts in revenue, largely offset by better productivity across the businesses. The change in
other income and expense is largely due to unfavorable mark-to-market impacts on energy contracts. By now you know that we took significant restructuring and other charges in the
quarter totaling $244 million on a pre-tax basis. I’ll give further details on these charges on the following slide.

Our effective tax rate for the quarter was a negative 16.5%, which at first glance may be somewhat confusing to you. In this case, the restructuring charges some of which had no or very
low tax benefits resulted in a pre-tax loss, and yet we still had tax expense in the quarter. Hence the negative rate. If you exclude discrete items, our operational rate for the quarter is 37%.
We’d expect our operational rate to be approximately 35% for the full year. However, we’ll continue to experience swings in this rate given the volatility of our profit drivers within each
taxing jurisdiction. So overall, results for the quarter are a net loss of $0.11 per share. But excluding special items, we have net income of $0.07 per share.

Let’s take a closer look. Included in the net loss of $119 million is an after-tax charge of $195 million, or $0.18 per share associated with special items, primarily for restructuring and
resolving a legacy legal matter, the Alba matter. Restructuring costs of $113 million relate primarily to actions taken to improve competitiveness. $76 million relates to accelerated
depreciation, fixed asset impairment, and de-commissioning for the announced Baie Comeau Soderberg lines and Fusina smelter closure. A $37 million charge was also taken for
restructuring across all business segments, including asset retirement of previously idled structures.

Secondly, during the quarter we proposed to settle the Department of Justice matter relating to Alba by offering a cash payment of $103 million, and recorded a charge of $103 million or
$62 million after non-controlling interest. Based on negotiations to date, we expect any such settlement will be paid over several years. This legacy legal issue is more than five years old,
and we are making progress in putting this behind us.

In addition, we booked a negative $11 million impact in discrete tax items primarily due to audit settlements in Spain, and prior year adjustments in Australia. Lastly, there’s $9 million of
unfavorable non-cash mark-to-market adjustments on energy contracts. So in aggregate, this results in net income excluding special items of $76 million or $0.07 per share.

Let’s move to the sequential bridge. As you can see, the $45 million net income excluding special items decline in the quarter was predominantly caused by lower LME prices, offset by
better operating performance. The $150 million LME impact caused by an 8% decline in LME cash prices was somewhat offset by the strength of the US dollar versus our key currencies,
the Aussie, the Canadian, and the Real. Volumes in the quarter were up in the aero, auto, and packaging markets, and our mid and downstream businesses, resulting in a $45 million after-
tax benefit. Much of this can be attributed to seasonal demand in rolled products and share gains in EPS. Overall productivity for the quarter was very strong, with all segments
contributing a combined $44 million after-tax savings for the quarter. We’re well on our way toward achieving our 2013 productivity target.

Cost headwinds were driven primarily by mining and power plant outage costs, which we noted in our last earnings call.
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So in summary, our focus on cost control and volume gains have allowed us to offset much of the decline in the metal prices. Now I’ll move on to the segment results starting with EPS.

EPS continues the string of strong quarters with the best ever quarterly ATOI of $193 million up from $173 million in the first quarter of 2013, and up from $157 million a year ago.
Adjusted EBITDA margin was also a record at 22%, compared to 20.9% and 19.2% respectively for the first quarter of 2013 and the same quarter last year. Third party revenue was $1.47
billion up 3% sequentially, and up 3% versus Q2 2012 driven by share gains. EPS continues to demonstrate significant productivity improvements quarter-over-quarter from every area of
the business. Later in the presentation, Klaus will discuss a process productivity example from our wheels business.

As we look forward to the third quarter, regarding our non-residential construction business, we’re seeing a gradual recovery in North America but will continue to see a decline in
Europe. We expect the aerospace market to remain strong. However, we anticipate weaker European industrial gas turbine demand. We anticipate continued share gains through
innovation. In addition, productivity will offset the European summer slowdown. Historically in the EPS segment, ATOI has declined by approximately 10% in the third quarter versus
second quarter due to European summer slowdown. However, due to continued productivity improvements and share gains, we would expect the EPS segment to be relatively flat versus
the second quarter on an ATOI basis.

Now let me turn to GRP. In the global rolled products segment, ATOI of $79 million was a $2 million sequential decline, as strong volume gains and continued productivity were not
sufficient to offset the significant impact from lower metal and market prices. Let me explain this for a second. Much of this segment’s inventory is valued on a moving average cost basis.
So in the case of a quickly falling LME, prices to customers fall quicker than the inventory cost. Hence the negative impact. That explains approximately $29 million of the $33 million
listed here with the rest attributed to tighter scrap spreads.

Favorable volume of $30 million was driven by higher seasonal sales in packaging, as well as continued strong aerospace and auto demand. Unfavorable price and mix relates to a higher
mix of lower margin industrial products, and weaker packaging mix in North America. The segment continues to deliver productivity gains from improved recoveries and lower repair and
maintenance spending. And GRP remains focused on cash generation, and set a Q2 record days working capital improving by seven days year-over-year.

Transitioning to the third quarter, aerospace demand is expected to be impacted by higher inventories and seasonal shut downs, as well as seasonal decreases in packaging in this segment.
Auto demand is expected to remain strong. And lastly, we expect to see continued pressure on prices and demand in North American industrial products and European industrial products.

With that said, the overall view of this segment is for earnings to remain relatively flat sequentially, excluding currency and assuming no change in metal pricing quarter-over-quarter.

Now let me address the upstream segment. In Alumina, there are a couple of key take-aways. While LME prices were down in the quarter, the continued shift to API pricing, the stronger
US dollar and better productivity led to increased segment profitability. Getting into specifics, production was up slightly in the quarter driven by an additional day in the quarter. Third
party shipments were down 5% largely due to more product going to internal smelters in the quarter. We saw continued positive trend in index and spot pricing versus percent of LME
contracts, which drives a $34 million improvement in price mix. Essentially, Alumina prices were relatively flat, while the LME declined in the quarter. The segment continues to focus on
productivity generating $19 million of savings primarily driven by raw material usage efficiencies, including caustic in Australia and other strategic raw materials.

Lastly, there are two categories of cost increases. First, the Myara Crusher move and Suriname mining costs which we noted in April. And secondly, cost increases of $11 million driven
in part by higher energy costs.

From a cash perspective, our Alumina business has done an extraordinary job of reducing days working capital. A record of 19 days was achieved this quarter, which is 12 days lower
than the same time last year. Looking out to the third quarter, 53% of third party shipments will be either be spot or API in 2013, which typically follows a 30 day lag, and the remainder
of pricing follows a 60 day lag. Caustic costs will continue to improve as lower prices flow through inventory. Higher mining costs associated with Suriname are expected to continue
through the third quarter and we expect productivity gains to continue. I’ll give an overall outlook for both Alumina and Primary at the end of the Primary Metals segment.

So turning to Primary Metals. Profitability in the Primary Metals segment declined sequentially driven largely by declining LME prices. Overall performance in this segment was
relatively flat, as better premiums, mix, and productivity offset the additional power plant maintenance costs we had highlighted for the quarter. As we said, LME price was down 8%
sequentially with realized prices down 7% for the quarter and down 4% year-over-year.
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Productivity gains continued in the quarter. Primary generated $13 million from better energy utilization, and lower maintenance and other service costs. Energy costs were also favorable,
primarily in Spain and Brazil. Note that the majority of the cost increases reflected in the chart are associated with relatively flat Alumina API prices in the wake of lower LME prices. As
you can see, this is a positive in Alumina but negative in the Primary Metals segment.

Before I move off the second quarter earnings commentary on the upstream, it’s important to note that the Alumina and Primary Metals operations were able to offset higher mining costs
and charges related to power plant outages and end up with a $34 million of positive performance on a sequential quarter basis, significantly better than we expected at the beginning of
the quarter.

Looking out to the third quarter, pricing is expected to follow the 15 day lagged LME. Energy costs are expected to increase in Europe due to peak consumer demand, and we expect
productivity gains to continue. Lastly, while it doesn’t run through the segment, we expect an additional restructuring cost of approximately $100 million after-tax in the third quarter
associated with Baie Comeau due primarily to severance costs of the affected employees. As you can see, there’s quite a few moving parts in the upstream but we expect ATOI for the
combined upstream to be up $10 million sequentially excluding the impacts of LME and currency. This would be the eighth consecutive quarter of overall performance improvements in
the upstream operations.

So before moving on to the balance sheet, let me summarize our third quarter guidance. EPS ATOI, essentially flat. GRP ATOI, relatively flat, assuming no movement in metal prices
sequentially. And the combined upstream should be up to $10 million again in the third quarter excluding any changes in metal prices and Forex.

Turning to the balance sheet. Regarding working capital, we continue to achieve extraordinary sustainable improvements in our days working capital. In the second quarter, we attained a
second quarter low of 27 days, and this is the 15th successive quarter of year-over-year improvement. We’ve been able to reduce days working capital by 23 days since Q2 of ‘09 worth
$1.5 billion in cash. And the six day improvement from last year’s level equates to approximately $400 million in cash. This is a testament to the operational excellence of our businesses,
and positively contributes to our free cash flow target for the year.

Moving on to the cash statement and liquidity. Cash from operations totaled $514 million for the quarter, leading to positive free cash flow of $228 million in the quarter. Our ability to
generate positive free cash flow despite lower metal prices shows our focus on managing expenses. Cash from ops improved from last year as normal first quarter outflows such as annual
compensation payments and semiannual interest payments did not recur. We continue to contribute cash to the pension plan totaling $181 million year-to-date, which represents
approximately 40% of our estimated total contribution of $460 million.

It’s important to note that compared to last year, free cash flow for the first half of 2013 is over $180 million better than 2012, and keep in mind this is at much lower metal prices. From a
liquidity perspective, we’re ending the quarter with $1.2 billion in cash. We reduced debt in the quarter, as Klaus mentioned, by $566 million, including the $422 million tranche that we
retired one month early in June. Debt at quarter end is $8.4 billion, the lowest level since the first quarter of 2008. Debt-to-cap stands at 34.5%, 20 basis points lower than previous
quarter.

Now let me address our 2013 targets. Many of you have asked me whether our free cash flow target is still valid. As you know, our annual planning process occurs in the fourth quarter of
each year. So this target was set when metal prices were north of $2000 per metric ton. But as metal prices have fallen, all of our businesses have focused on meeting this goal by
deploying against more aggressive operational targets. For instance in the first half of 2013, we’ve achieved $539 million in productivity improvements on a pre-tax basis. That is 72% of
our full year target with six months remaining in the year. Klaus will talk in more detail about how we execute against these targets and provide you with examples of actions we’ve taken
to generate cash.

We continue to take a disciplined approach to capital spending. Our target for 2013 was to maintain total capital expenditures of $1.55 billion. On a year-to-date basis, we’re well below
those targets having spent $521 million. Our investment on the Saudi Arabia joint venture is well within budget. However, the year-to-date number is not reflective of the run rate spend.
The budget is more back end loaded in 2013. And debt-to-cap is within our target range of 30% to 35%. One of the levers you don’t see on the left is days working capital, because when
the targets were set we didn’t expect significant improvement. However, the working capital improvements we’ve seen in the first half of the year are surpassing 2012 levels, and
exceeding our expectations.

So where does that leave us? Year-to-date, we’ve had a cash outflow of $77 million. But as I mentioned on the previous slide, we’re in a better position than the same time last year by
$183 million, and are ahead of our internal plan that was set at a much higher metal price. Therefore, we stay committed to our targets and continue to execute against them.

Now, let me cover the alumina and aluminum markets. We’ve not substantially changed our view that market fundamentals are stable. We reaffirm aluminum demand will grow globally
at 7% this year, 4% excluding China. And we continue to view supply and demand for both the alumina and aluminum markets as essentially balanced. However, curtailments that have
been executed and projections for more have led to a tightening of supply resulting in our projection of a 315,000 metric ton aluminum deficit.
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In alumina, we see a slight surplus compared to the 100,000 metric ton deficit in the first quarter due to curtailments in the refining sector not keeping up with smelting curtailments. Note
that a 130,000 metric ton surplus is against a 95 million metric ton market, so this is not material. Inventories have declined slightly due to the production curtailments and continued solid
demand.

On a days basis, producer held stocks are at a record low expressed in days consumption. China’s stocks are actually down 99,000 metric tons from the end of the first quarter 2013. It’s
important to note that non-strategic reserve Chinese stocks are down 399,000 metric tons as metal from inventories is being consumed. And lastly, off exchange finance stocks declined in
the US by 159,000 metric tons as traders liquidated the physical consumers. Regional premiums have remained at high levels reflecting the strength for the physical demand for the metal.

So at this point, I’m going to turn it over to Klaus who will address the end markets.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Yes. Thank you Bill, and why don’t we go straight to the end markets. And let’s start with aerospace.

So, we confirm our expectations that we’re going to see 9% to 10% global growth for this year in the aerospace market. Over 900 orders and commitments were signed at the Paris Air
Show. Talk a little more about it later, value of that being $135 billion. The backlog for Airbus and Boeing now makes up 9,900 planes, and that equals eight years of production.

We also see that the airline fundamentals are improved. Passenger demand is up. The revenue passenger a kilometer is up 5.3%. Cargo up, freight ton, kilometers or miles, whatever you
want to choose 1.5%. And industry profitability, the expectation also is up. The expectation now lies at $12.7 billion compared to $7.6 billion last year. New aircraft orders also translated
into new orders for jet engine, and Pratt & Whitney added over a 1,000 new engines to their backlog. And GE recorded over $26 billion in engine deals. Very, very good, and I’ll talk
about that a little later.

What’s also important is segments that really were not doing much up until recently like the regional jet segment is rebounding. We expect a 40% increase for this year, and the business
jet we expect a 12% increase. So the only uncertainty that we have in the aerospace market these days really is the defense side, but everything else is really pointing in the right direction,
meaning up.

So let’s go to the next segment, automotive. In automotive let’s start with the US. We are upwardly revising our production forecast to plus 2% to 5% from 0% to 4% that we had there
before. Why do we do that? Because we see that the new passenger car sales continues strong through June. Actually we saw 1.4 million units, that’s a 9.1% year-on-year growth. The
seasonally adjusted annual rate now stands at 15.98 million. That’s the best since June 2006, where it was 16.35 million.

The production levels through this are kept strong. We see an increase of 6.1% year-on-year there, and most US OEMs have because of this announced that they are reducing the summer
planned shut downs. The sales are out pacing production, which is good. And we see that inventories are coming down 3.4%. They are now at 58 days compared to 60 days in April. So
on top of it, keep in mind the average age of the fleet in the US is still higher than usual. So all of this is good news. There’s still pent-up demand there.

So automotive Europe, a different picture. We moved our forecast to 2.5% decline, despite positive April numbers. But when May came in, there’s was really wiped out because it was the
worst May in 20 years. So on China, automotive we keep our forecast of 7% to 10% growth. Production in May is up 13%, and year-to-date production is up also 13%.

Next segment, trucks and trailer. In North America, we are correcting our view upwards. Previously, we expected a decline of 15% to 19% and we now move that into the range of a
decline of 9% to 13%. But listen to how this happens. Because the order rates are up, they are up by 10.9% year-to-date, and if you look at the second quarter, in the second quarter 26%
on a year-on-year basis. So this is the consecutively we’re seeing a trending up in the last quarters. Inventories have decreased to 49,700 trucks, that’s a reduction of 24%, but and that’s a
real critical point they are still higher than historic. The historic norm is around 42,000 trucks.

The production therefore is up in the second quarter, whereas the fourth quarter 22% but still down from a year-on-year comparison, roughly 14%. So we expect the production to trend
up, and this is also supported by the fundamentals in the North American truck business. 4.6% year-on-year freight ton miles up, 2.1% prices up. Industry profitability is expected to be up
0.6%. And also here, the average age of the fleet is 6.7 years now versus the 20 year average of 5.8 years. So good news in terms of pent-up demand coming to realization at one point in
time.

In Europe, the picture is not that pretty. We expect a production decline, and we’ve upwardly adjusted it but to the upward the adjustment still comes out with a negative number, a minus
3% to a minus 8% but before we had a minus 6% to minus 10%. There’s a special effect in here why we’ve done that, which pulls forwards the demand and it’s an effect through
regulation requiring Euro 5 production. And that’s preceding the more expensive Euro 6, which is required by January 2014. That’s why we saw in March, April, and May orders were up
8.1%. And so that’s kind of an exceptional thing happening there.
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China, we maintain our forecast that we believe of plus 12% to 16%. Also here there are new regulations in effect starting in July, first of July this year and this is what’s pulling the Euro
3 engines prior to the new Euro 4 models.

Let’s move on to the next segment, beverage canned packaging. We reduced our projection of global growth to 1% to 2% before we had 2% to 3%, as North America struggled through
May and there we reduced our projection into a decline of 2% to 3%, where it was a 0% to minus 1% before.

Commercial building and construction North America, we continue to believe that there is going to be a 1% to 2% growth this year. All of the early indicators are showing in the right
direction. You can pick and choose non-residential contracts award up 9.3% year-on-year in May. Case-Shiller home price index rose four consecutive quarters. New housing starts up
29%. And that’s all good early indicators that show that this business is clearly picking up. In Europe, we expect the market to decline around 4% to 6%. In China, we expect it to grow
between 8% to 10%.

Industrial gas turbines, we are maintaining our expectations at 3% to 5% growth for 2013, despite a weakening of market conditions going into the second half of the year. In Europe, we
have seen that gas fire power generation is getting squeezed by lower priced coal and by subsidized renewables. And in the US, we see a little bit of a different picture. The natural gas
prices have climbed, so coal has been able to kind of claw back some of the market share that gas had been winning before even some of you may remember I talked about it. However,
there’s very good news in it for us because we are a blade manufacturer. So for us, it’s important to see utilization is up, the gas turbine utilization is up. And that basically influences the
spare part demand that is robust, and that we see that more than offsets a decline in the new builds.

So that concludes the industrial gas turbine picture, and also concludes the end market overview. So let’s now focus on Alcoa, and I’d like to share a couple of exciting things with you
today that are happening here inside of Alcoa, and let’s start with aerospace.

If you remember just a few weeks ago, actually three weeks ago, the aerospace industry held its most important gathering. This year in Paris, the Paris Air Show was a big success, and as
you can see on this slide here there are a couple of highlights there. 900 plus new orders for Airbus and Boeing at loan-to-value of $135 billion, eight years. Order backlog Boeing
launched the 787-10, 102 commitments. A380 also did very well. Boeing announced they are going to pull forward, accelerate their 757 Max. And the big winner proudly in the Paris Air
Show were the engine makers, and that’s obviously important for us as we are having a strong business inside. Alcoa will benefit from all of this as our position in this segment is very,
very strong. And I’ll touch upon that a little later too.

We also announced some things in addition to that on the fastening systems side, we announced with Aircelle an engine nacelle latches contract, and that’s a pretty big one because it
reaches to programs from the A320 Neo, A380, Sukhoi RJ100, to Embraer ERJ170. So that’s a pretty good one. We also announced with Boeing that we will form a closed loop recycling
program, and we announced that our Kitts Green facility in Britain the aluminum lithium expansion is complete. Keep in mind this is the second expansion, the first one was the build out
of our Pittsburgh facility, and the third one is under way which is here in Lafayette, Indiana. That’s progressing very, very well. And also just to get you a feel for why we are doing it, we
are projecting our aluminum lithium revenues will quadruple over the next six years to nearly roughly $200 million there.

So this slide I showed you last time, and I mentioned also aerospace is an important growth march for Alcoa. What we did here, this is a metallic aircraft and we basically color coded
when we had this idea of making this slide, we said let’s color code all of the components that Alcoa makes on the structures in blue and this is what came out of it. And we invented the
title Alcoa Blue Flies From Nose to Tail, which it really is.

So some nice factoids here on the right hand side which kind of make the point. More than 90% of all aluminum aerospace alloys have been developed by Alcoa, and every western
commercial aircraft flying today uses Alcoa fasteners. And every western commercial aircraft as well as military aircraft engine uses Alcoa castings. That’s very, very good. But as I
always say unfortunately, not every aircraft uses all of the Alcoa components. So there’s room for growth in this, and that’s good news.

And the other good news that we’re seeing here is we are well positioned also for the composite intense planes. We showed you some numbers last time, but we thought why not make a
picture as that’s so much more than all my words, and here it is. And we did the same logic than we used the last time, everything in blue is what we are making today or what we are in
the process of offering and will be making. And as you can see here, when you study it a little bit more, some of the most complex marching material designs we are capable of getting
these things together. And in the composite intense planes, this plays a really important role. The leading titanium fastener position in these planes, leading nickel and titanium casting
position in every engine and a leading corrosion resistant and damage tolerant aluminum lithium products also on the composites planes. And that’s why the CFRP intense planes like the
Boeing 787 and the A350 are really a significant revenue generator for Alcoa.
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So let’s take a look what I mean with that to clarify this that I think somehow has not fully sunk into understand how we’re benefiting from it. Here, on the left-hand side you actually see
a comparison of the Alcoa revenues per ship set. Split down into different models, different platforms, and we use the 737 to index that, and we then put in here the A330 and the Boeing
767 as these are kind of legacy planes that we’ll get to replace by some of the composite intense planes like the A350 and the 787 according to what Airbus and Boeing has set. And when
you look at the numbers, you actually see that when you compare the 787 to the 737, you see that the ship set value is three times the size of what we had in the 737. And when you
compare the 787 to kind of the direct predecessor, so to say, the 767 you see it’s 80% higher. And when you look at the similar picture on the A350 and the A330, you see it’s twice the
amount in the composite intense one.

So you might wonder, why is that so? Because it is not using the skins on some of the material. And it’s just basically because of the innovation that happened in two very important fields
for us. And the first one here on the right hand side are our fastening systems, and you see here the next generation of these fastening systems the flight type products from lockbolts,
threaded pins, nuts/collars, and the installation tools that go with it.

Why is that important? Because it addresses a couple of issues that are super critical in the CFRP planes, electromagnetic energy management, and what we really mean with that is the
lightning strike protection. That’s a big deal. That’s a big concern, and we helped solving it. On top of it, with the way we designed it and the installation tools that come with it, this
allows us a 50% lower installation cost. And it provides fuel tight joints, and that’s particularly important because you may remember that the wings carry the kerosene and you need to
make sure that nothing drips there and potentially ignites. So that’s the first one.

The second one comes to our next generation investment casting airfoils and coating. This refers to the 3D multi-wall core airfoil coatings and enhanced equiax titanium aluminide. And
what it does that it runs at higher firing temperature, it also has improved oxidation resistance, and it offers weight reductions. This is in the core important for the new engines. And the
new engines that offer these gigantic advantages, fuel burn reduction of 15%, NOx emission down 50%, noise reduction 15 decibels, and improved maintenance cycles by 30%. And I
think that’s the reason why you saw what I referred to before on the Paris Air Show why the engine makers have really been strong winners, also there the good news is we benefit from
that.

So let’s move on to another exciting segment, and that’s automotive. Here again, on this slide we color coated all parts that Alcoa is making or can make in blue. And as you can see, our
content on the car runs from bumper to bumper. The aluminum body has been around for a while, so and we as Alcoa have been there right from the start. But now the exciting thing is
that it expands from luxury vehicles into the mass production, and to higher volume vehicles. And that opens up enormous opportunities. So let’s for a second talk about those and what
we do to capture those.

What we do believe, and actually we don’t believe it but we see the contracts already there, and the time frame between 2012 and 2015 so there’s three years here, the aluminum body
sheet content per vehicle in North America is going to quadruple. And then we believe in the 10 years coming then, we again think that we’re going to see an increase of 2.5 times. Which
means in an absolute numbers we’re talking about a 1 million-ton from auto sheet alone. So getting an idea of what is the additional pull in the market, also in the Primary market, but also
in the auto sheet market. So this is the situation.

So and you know that we are expanding in Davenport. That has not even been completed. The first car is going to run in December. But basically the volumes are committed, so we have
to decide how are we going to capture the growth opportunities that you see here on the left-hand side. And we decided to do a second phase of our auto expansion, and this time we
decided to do it in our Tennessee facility. The total value is $275 million, basically is capturing the demand beyond 2015.

And the reason why this is in my view a very good and intelligent decision is, because obviously there is a rolling mill there and it has some capabilities. And with this addition, we can
utilize it really nearly 100% and can use some of the back end assets like the cast house and the hot mill in a very clever way. It also allows us the flexible production there. Lower
transportation costs also with the Tennessee location, because it’s closer to some of the OEMs that we will be catering to. Much of the volume also of this auto expansion, even though we
just announced it, is already secured and it will be completed by mid 2015.

So, so much about the value add businesses, so let’s also talk a second about our upstream business. In the upstream business, as you know, it’s in the main a commodity business, so we
focus on bringing the cost position down. And just to remind you what we have been doing, what you have been seeing there, we currently have 13% of our capacity idle. This is 523,000
tons. We closed on top of the 291,000 tons of capacity. We just announced that about 460,000 tons are under review. This is another 11% of our total smelter capacity, and we immediately
concluded in making an announcement in saying we’re going to close down our two Soderberg lines that we have in Baie Comeau which is 105,000 tons. And we also said that we’re
going to permanently close our Fusina, Italy smelter which is 44,000 tons.

Now how do we do this? One of the questions is guys, how do you do that? And we use a process that you’ve seen us kind of detail over the years that takes into account what maximizes
our cash position and ramping it down and ramping it up. It takes into account operational flexibility, power flexibility, things like I say a take or pay contract, can we sell it into the
market, these type of things. Is there re-powering impact? Is there community impact? And then on the right hand side, you do see the steps that we’re going through, because it’s not
really black and white. It has multiple steps, and we can choose from those steps. We can start to stop relining to a permanent shut down, and we use the whole range of this. And by the
way, similar activity is also on the way on the refining side. So this is basically the last item here on the businesses.
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I want to address another corporate-wide aspect, which is the productivity. Because a lot of questions when I sit down with you all, are around Klaus, we recognize you’ve been really
good at generating cash, lots comes through productivity. How the hell do you do that? We really consider this an Alcoa advantage, and the implicit question is can you continue to do
that? And our answer, and I hope you will follow me once we’ve run through this, you will follow me in saying yes, we will continue to do it. Because I believe that regular productivity
improvements have become a part of Alcoa’s DNA.

So what you see here on this slide is on the left-hand side, the potential levers on productivity. And the good news is, there are three. So it’s easy to handle. It’s process improvement,
product procurement, and overhead. And there are a couple of things how you do it from lean manufacturing lower cost countries, to on the procurement side you bundle. You find new
suppliers. You change specifications. You have supplier summits. And on the overhead side shared services, remove redundancies, those sort of things. And we’ve done all of this, and I’ll
show you three examples.

But before I do that, I want to remind you what have we been able to achieve. And that’s what you see here on the right hand side. 2009 to 2012. If you add these numbers up, you actually
see that it’s $5.5 billion in productivity that we have really taken out in these years. And as you well know we needed it, right? But we have not stopped doing that, and we will not stop
doing it. You see again for the first half of this year, we’ve achieved $539 million of productivity. And we broke it down here also for your leisure that into our different groups from GPP,
GRP, EPS and corporate. And you see it pretty much spreads across all businesses, so everybody kind of carries their own load. So all of this is only possible through a really a disciplined
execution, which whenever I talk about our three strategic priorities, that is one of the three strategic priorities inside of Alcoa. And we really mean it, because to get this and to get this on
a systematic way and in a continuous way you have to have a process.

This here is our process. The process is a rigorous tracking of an idea to cash. It starts—you see it here on the left-hand side. We call it degrees of implementation. It starts with a target
setting, then goes into idea generation, then goes into action plan, then goes into monitoring. But it stops only once Bill says the cash is in the bank. That’s when it stops. And it cascades
throughout Alcoa. It’s part of, on every site that we have worldwide, it’s part of our daily operation. It has a very strong element of accountability, because the person that owns the action
signs off on it physically. The person that it needs to support this action to happen signs off.

We currently have 12,900 action plans in our system for this year. This gives us the visibility, and I always call it this is the front view. This is the front view instead of driving the car with
a back view by just getting a good numbers report, we know what productivity actions we have in store. That’s why we feel very comfortable in making commitments on this, and they get
monitored, these things on the shop floor up to the corporate finance folks. And I want to show you three of those examples and every category.

So let’s start with the process, and one example per category. So in every one of the three categories. So let’s start with process productivity. And process productivity before I go into this
example, in total has from 2009 to 2012 has been able to get us $1.7 billion of savings. So let’s go to this example here, this is the example. This example is from our wheels business, and
here we changed the process in three fundamental ways. Number one, we in-source through recycling. Number two, we upgraded the recycling process with the latest technology. And
number three, we concentrated the process on two facilities instead of shipping it with what we saw in the process tracking was 4,300 freight moves between facilities that were hundreds
of miles apart.

Now what’s the benefit of this? We are able now for 100 million pounds to do the recycling on site. This takes care of a third of our annual billet, this is great. And the whole thing allows
us 5% savings. We get lower recycling costs, because we are better in doing it in house. We get improved casting here, lower process costs. This is also very strongly driven by the latest
technology, and we get reduced transportation costs. This alone, the transportation costs, is a $2.4 million savings per annum. And on top of it, we get an environmental benefit, which
also is important. 17.3 million pounds lower of CO2, which is basically offsetting the carbon footprint for roughly 500 US households.

So the next example I want to show you, there’s actually two examples I want to show you is in the procurement productivity category. This is a big productivity category also, and from
2009 to 2012 we could get $3.3 billion of savings through procurement. Let’s focus on the left-hand side with a carbon strategy example. Here, we really left no stone unturned. It’s a big
and important category. What did we do?

We used supplier diversification, portfolio management, and specification management. So on the supplier diversification, we challenged the current position, brought alternative suppliers
into the terrior where the existing suppliers had not expected that we were able to do that, and by that put pricing pressure in. We optimized the product mix. And we also used our own
capability. For instance, our Lake Charles carbon plant that we could use to arbitrage, make or buy, which again can put pressure at certain times on the market. And we also optimized the
specifications. And obviously when you optimize specifications, you always have to balance it with efficiency. Come down on specifications so yes, efficiencies also come down. But
there’s an optimal point at times on our technical experts have been very, very good in bringing this further down. So what has that done? It saved us 14%, and on top of it we had $30
million of working capital improvement. Great job.
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So on the right hand side you see another one, procurement one facility maintenance. And those of you who have run businesses in modular locations, know that is one of the most
difficult thing to optimize, because it’s usually fragmented. It’s usually fragmented and it’s usually regional, and therefore, it is amazing that we were able to do that. And we did it with
those three things, work scope standardization. So basically you’re saying we standardized the scope of the work. Second one is the optimization of the supplier base, consolidating
supplier base and doing frequent rebidding. And the third thing here is optimizing the plant maintenance and improve the service provider utilization. That saved us 8%,

And so last category here is the overhead cost productivity, and that from 2009 to 2012 gave us $600 million of productivity. This one comes from our Spanish upstream business. And as
some of you may know, they are under massive challenges. And the team calls it the four plans, one business and it drives overhead savings. Here on the left-hand side you see those are
the four facilities on the upstream side, and Spain, and they are in a three hour drive distance.

So what did the team do? The team decided to run this like one business, like one plan and they focused on those four elements. They created the best-in-class standard by zero based
budgeting. Basically said, we don’t accept the current state we want it zero base, build it up. They basically said we consolidate function, eliminate redundancies, they centralized services,
standardized for processes. They also went after utilizing the experienced management and multiple operations as is particularly important on the technical experts side. And last but not
least, they trained and deployed skilled engineers across the whole organization. So what did that do? 12% cost reduction. So I hope these examples give you a feel for how we do
productivity inside of the company, and that this really is part of our DNA,

So let me summarize, and conclude our presentation here. We are building a strong growth platform on the value add business side. We’re executing on the cost competitiveness to win in
the commodity business. And we are continuing to focus on productivity and cash generation. And with that, I’d like to open the line for questions.

QUESTION AND ANSWER

Operator

(Operator Instructions)

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

The first question please?

Operator

Tony Rizzuto from Cowen & Co.

Tony Rizzuto—Cowen and Company—Analyst

Thank you very much. Hello gentlemen. Thanks a lot for all of the detail you provided. I’ve got two questions. One is, how should we think about the sustainability of the premium over
the LME metal prices? I see that it widened out to $0.175 per pound, and I know there’s been some attempts by the LME to try to change offloading requirements. Are you concerned
about that at all, that it could narrow somewhat going forward?

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Yes, well look, the rules have only come out recently, and they are for discussion. So and on top of it the LME has said they won’t apply that before 2014. I’m not exactly sure what the
rule wants to achieve. Because when you look at these so-called inventories that are stuck in the LME, we really are only referring to the cancelled warrants, and the cancelled warrants
make up around $2 million of our, we expect the total inventories the visible and invisible to be around $10 million, so we’re talking about 20%. The rest of the metal is really freely
moving. And then when you look at the rules, it’s basically really applying to two warehouses, Metro Detroit, and Pacorini-Vlissingen. And so those are the things that come to mind here.
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And I also believe that probably the majority of the metal that’s getting cancelled that’s probably waiting in these cues is going to lower costs off warrant storage. I’d feel that financing of
the inventory remains attractive. You mentioned the contango has widened. The interest rates are still low. They might go up a little, but at the same time we’ve talked about that before.
They would only go up if the economy recovers. That’s basically what all of the central bankers have clearly said, and I believe that that’s what they will do. So then physical demand will
kick in, so I’m really not too concerned. What strikes me is that the metal, the ability which I’ve read and some of the coverage people are complaining about the metal availability, I don’t
think that has ever been an issue in the aluminum market. And frankly, if there’s somebody who hasn’t got metal available, you can send me an e-mail, give me a call and we’ll solve that.

I think there are producers that are willing, most of the producers are willing to sign contracts. So and we’ve also seen that some of the consumers use the lower cost financing to build
some consignment structures, and themselves have acted as warehouses. So I think that’s probably what I would see there. If I think of the rule by itself or the LME by itself, the economy
in general is recovering slowly with different speeds in Europe, as well as in the US, and there’s some uncertainty around how the quantitative easing will wind down. I think the interest
is that the LME really avoids the risk of a disruptive or sudden impact and rather gradually over time adjusts, and so this is our thoughts on this. We will obviously actively participate in
the discussion, and we’ll provide our oral view to the LME. So not particularly concerned but important to study, important that it’s not too disruptive, not too sudden, and rather gradually
over time.

Tony Rizzuto—Cowen and Company—Analyst

Thanks Klaus. And just a follow-up if I may. You’ve got some very exciting developments going on in the aero fasteners side, and I was wondering if you guys could provide some color
on the growth rate of the aero fasteners in the quarter or however you may do that on a quarter-on-quarter basis or year-on-year basis. That would be helpful.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Well, we have not provided the fasteners and the breakdown on that. That would be a pretty endless thing. but you’ve seen—we have a growth target for our engineered products and
solution business out there, and this is the $1.6 billion of additional organic growth from 2010 on to this year. And we said that we are going to do that while we will be achieving
profitability above the historic highs, and you can see that we are acting against that again in this quarter when you look at our engineered products and systems business, and we will
continue that. Okay, thank you.

Tony Rizzuto—Cowen and Company—Analyst

Thank you very much.

Operator

Curt Woodworth from Nomura.

Curt Woodworth—Nomura—Analyst

Yes, hello good evening.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Good evening Curt.

Curt Woodworth—Nomura—Analyst

Klaus, some of your supply demand estimates for China—

Klaus Kleinfeld —Alcoa Inc—Chairman & CEO

Can you speak up a little bit? Can you speak up a little bit Curt, please? Curt? Did we lose you?
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Operator

Curt has dropped off from the line.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Okay, well we can bring him back at a later point in time, so let’s move on to the next one.

Operator

Brian Yu from Citi.

Brian Yu—Citigroup—Analyst

Yes, thanks. Good afternoon Klaus. On the page 14 presentation slides where you go through the positive free cash flow target, your year-to-date spending is obviously well below the
target, and I think you mentioned that the Saudi JV that that’s going to be back half loaded. Is there any components of the managed growth capital and sustaining capital that would be
back half loaded too?

William Oplinger —Alcoa Inc—EVP & CFO

Brian, we’re essentially not putting out a revised full year estimate for capital expenditures, and we will come in under the target. And that’s what we’re trying to signal by way of
showing you that the half year numbers. But no, we haven’t given guidance on what second half will look like.

Brian Yu—Citigroup—Analyst

Okay, and then if I follow-up along those kind of same lines here, you’ve got some growth targets that you’re well on track. It doesn’t seem like much of that is tied to capital spending.
What is being deferred? And is that something that you would spend the following year?

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Yes, I would say that the growth targets are not at risk. And frankly, we look at every investment here on a standalone basis. So we believe the way we have to manage our businesses
owning quite a number of different businesses, some businesses are under enormous stress from external factors. So you see that we are shutting down facilities, curtailing them, and
restructuring them. At the same time in the same quarter, we are utilizing great opportunities that we see on some ends. I mentioned two big areas are aerospace and automotive, and we
are putting capital in there. And we’re growing in this, and we’re capturing the opportunities. And we will continue to do that.

That’s how we think about it, and the capital allocation will have to stand on its own. We will not—there’s no capital investment that has not been grinded very, very substantially through
our corporate process. And the capital threshold that we have out there is just the minimum requirement, and so which we rarely get to, to be honest. Usually it’s a much, much higher
returns that we are approving.

William Oplinger—Alcoa Inc—EVP & CFO

That’s right.

Brian Yu—Citigroup—Analyst

Thank you.
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Klaus Kleinfeld —Alcoa Inc—Chairman & CEO

Okay, we got to make sure that when Curt comes back online because, (multiple speakers) if we go to him—okay, next question please?

Operator

Paretosh Misra from Morgan Stanley.

William Oplinger—Alcoa Inc—EVP & CFO

Hello Paretosh.

Paretosh Misra—Morgan Stanley—Analyst

Hello guys. Question on your aerospace end market. As you look ahead to future opportunities within the aerospace market, which segment would capture that? In other words,
historically you were capturing two-thirds of that in the engineered product and one-third in the flat-rolled. Is that expected to continue or if it changes, that might change?

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Well, no, no. This is the good news. The good news is that we will be able to grow our aerospace business in every one of the segments that caters to aerospace. And the segments that you
have to think of is on the GRP side, it’s basically plate and rolled material. So that falls into it’s big category in the global rolled product side. And on the EPS side, if you go through the
EPS, you look at forged parts where it falls into you look at our engine parts, our investment casting parts as the small and the big ones.

We have smaller parts in airfoils, as well as big investment casts. And then you look at the fasteners. So those are really the segment that it falls into. And then there is a small element of
it that even goes into the upstream side, which is the high purity aluminum which goes into our GPP side, but that’s a very small part. But there are some applications particularly out of
space applications that require high purity aluminum.

Paretosh Misra—Morgan Stanley—Analyst

Understood.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

And by the way also small alumina part which is rocket fuel. But that’s small things, just for completion sake.

Paretosh Misra—Morgan Stanley—Analyst

Right, right. And if I could ask a follow-up, this is about Tennessee investment.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Sure.
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Paretosh Misra—Morgan Stanley—Analyst

Could you remind me how much capacity it would add, and what part of existing infrastructure you can use for this? Basically I’m trying to figure out what would be barriers to entry into
this market?

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Yes, well the barriers to entry is when you go to automotive, and the main is heat treating. Heat treatment capacity, that’s usually the big bottleneck here. So that’s why we are adding this
heat treatment here and some other things in Tennessee. And what we do have there is already a very good hot mill, which we can now leverage, and a very, very good cast house which
we can leverage. Tennessee used to be extremely strongly focused on packaging, and in the future it will also allow us to do packaging as well as auto. So this is one of the big advantages
of the Tennessee decision.

Paretosh Misra—Morgan Stanley—Analyst

Great, thank you very much.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Pleasure, Paretosh. Okay, next caller online?

Operator

Curt Woodworth from Nomura.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Very good. Curt is back. Okay.

Curt Woodworth—Nomura—Analyst

Yes, sorry about that.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Don’t worry.

Curt Woodworth—Nomura—Analyst

Klaus, I just wanted to get a little bit more color on your thoughts on China. I see you’re showing an increased deficit, but when you look at the LME price relative to the average cash
cost and produced, I think most all of the smelters in China are loss making. So I guess the question is why don’t you think more production is being cut given where the price is? And if
China continues to produce it, what’s already loss making levels, do you think the global market you can ever see a more meaningful reduction in kind of the inventory overhang that the
Western world guys are facing? Thanks.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Yes, there’s so much we could talk about, about China. First thing is, we do see that our projection of an 11% demand growth for aluminum in China is really confirmed. So demand
continues to be strong, so that’s the first thing. Second thing is, there are curtailments under way, and we do see that. And you saw it also reflected, and Bill had an overview slide that
showed also China when you get a chance take a look at that, and you do see in there that there are curtailments particularly of the high cost smelters on the East Coast. And that same
time there’s a slowdown of adding capacity in the West.
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So in total, the capacity that we see in China is pretty stable. An important thing that I can’t emphasize enough I have the feeling is that in spite of what China does, China for us on the
aluminum industry is living on a different universe. So there’s a universe let’s call it Earth aluminum and China aluminum, and they rarely communicate. Because they are high cost, and
they are not going to export, and that is extremely important. And I believe that we will continue to see the Chinese aluminum industry to restructure.

We currently believe 41% of all of the smelters are under water, and also keep in mind that the opportunity cost in this industry for China Inc are very high, because they have to put
energy and they have to put water in. They have to put air pollution in, and all of these are things that they really don’t have that much of. And the employment impact as we’ve discussed,
I don’t know what, half a year or nine months ago of this industry is very, very low. On top of it, they import bauxite and alumina. So I’m pretty confident that we will continue to see
restructuring going on, and probably in accelerated fashion under the new leadership.

Curt Woodworth—Nomura—Analyst

Okay, thanks.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Thank you very much Curt.

Operator

Timna Tanners from Banc of America.

Timna Tanners—BofA Merrill Lynch—Analyst

Yes hello, good evening.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Hello Timna, how are you?

Timna Tanners—BofA Merrill Lynch—Analyst

Hello. I just, since the last quarter, it’s simple question. But I just wanted to get your updated thoughts on the Moody’s decision to downgrade the investment grade rating. And with the S
& P putting on warning I know you’re probably prepared to answer this. Just wanted to get your updated thoughts please.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Well look, obviously first is we were disappointed by Moody’s decision. Second, we remain committed to maintaining investment grade ratings. We are executing on our strategy. Our
goal for 2013 again is that we will be positive free cash flow. You saw how we are tracking against it, and I assume that people will see that that’s pretty good under the conditions we are
under. The Moody’s decision, if you had a chance to read the Moody’s report, actually it really says it in a very fair way. It’s more a reflection on their view of macroeconomic conditions
with the volatility of metal prices than a reflection of the financial and operating strength of Alcoa which they do admit. And they also do see that we have a strong balance sheet and
liquidity, and there are really limited near term bond maturities. And we control what we can control, and you see that, and we cannot control the metal price volatility.
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Timna Tanners—BofA Merrill Lynch—Analyst

Absolutely. I guess that was the second question that leads into that, right? Is that given the strong performance in your downstream business, which I think you’ve done a great job
highlighting, would it not make sense to try to address the volatility upstream and maybe consider some hedging or other mechanism to kind of offset that up and down movement in the
—

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Timna, that’s a good point. And I think probably over the 125 years that Alcoa was around or at least from the time that hedging was possible, this has been a debate. Typically when Bill
and I sit down with investors and have that discussion investors don’t like it, because typically they want the aluminum exposure. We do a little bit of hedging once in awhile, particularly
when it comes around a growth project or a particular structure that we have when we have it tied to an energy contract or those type of things. But other than that, our impression is
people rather want to be exposed to it. And frankly, when you look at some folks that have hedged pretty substantially, it’s rather limited with rather limited success I would say.

Timna Tanners—BofA Merrill Lynch—Analyst

Okay, fair enough. Thank you.

William Oplinger—Alcoa Inc—EVP & CFO

And Timna if you don’t mind, if I can just address your first question also. A couple of other points to keep in mind, and I think Klaus did say it, but it’s important to note that from a
maturity perspective we have the convertible that we expect to convert next year, and we don’t have maturities until 2017. Secondly, since the downgrade, we have been in the commercial
paper market. And we’ve done a sizeable amount of commercial paper. Now you’ll see on our balance sheet we didn’t end the quarter with commercial paper, because we simply had the
cash generation to be able to cover it. So I think that’s also a good sign that the commercial paper market certainly hasn’t been closed to us after the downgrade.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Okay, Timna. Next question please?

Operator

Charles Bradford from Bradford Research.

Charles Bradford—Bradford Research—Analyst

Good afternoon or good evening.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Hello Chuck.

Charles Bradford—Bradford Research—Analyst

Hello. Could you talk a bit about Ma’aden and what the current status is of the smelter? Its been operating now at least partially for six months. And where do you stand on some of the
other start ups?
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Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Yes, well, on Ma’aden, I’ve given you a pretty detailed description last time. Obviously what we see now, we’ve progressed. We’re now seeing an overall project is 80% complete. All is
on track. The smelter, as you know, started to operate on the 12th of December last year. Continues to operate. We’re bringing it fully online until the end of the year. We actually do have
a solution also on the power side.

Some of you that are more familiar know that there is some issue on bringing the power station online. This will not affect us, because there’s even a back up solution and they have been
making also substantial progress on that. The second thing, the rolling mill, we will as expected roll off the first coil the end of the year in December this year, so that also goes very well.
The project completion on the rolling mill is currently at 82%. Then on the refinery, we are also doing well. 57% complete. And the mine we’ve just started, this is the last piece and is at
20%. So all pretty good on track, as expected and yes, so we’re rolling.

William Oplinger—Alcoa Inc—EVP & CFO

The only thing I’d add to that Chuck is that from a budget perspective overall we are on track.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Totally on track.

William Oplinger—Alcoa Inc—EVP & CFO

Totally on track from a budget perspective, and I think it will be one first mega projects in our industry to be delivered on budget. (multiple speakers)

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Don’t jinx it. Let’s really knock on wood here. Okay.

Charles Bradford—Bradford Research—Analyst

Yes, let’s not Jinx it.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Exactly Chuck, thank you for the question.

Charles Bradford—Bradford Research—Analyst

It sounds good. Thank you.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Yes, it does sound good. It looks even better Chuck, better than it sounds. Because it’s pretty massive, pretty amazing. Okay, next question if there is one.

Operator

Paul Massoud from Stifel.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Paul?
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Paul Massoud—Stifel Nicolaus—Analyst

Hello. Thank you. Yes, I appreciate a lot of the color that you’ve put into the slides on some of your cost and your productivity savings. But I guess I was struck a little bit by the fact that
you’ve sort of hit 72% of your target, and you chose I guess not to increase your target for the year of $750 million. Should we assume that you’re coming to the end of cost savings or can
we expect other adjustments there?

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

No, no. Yes, that’s a good question Paul. And so no, the target that we have in there is the target that we set at the beginning of the year. And we set that target in light of seeing what the
productivity improvements were in the last years. And obviously, I’m not saying that it’s easier to get these things. And if you look at the last years, we achieved this $5.5 billion in
productivity. So this year again we set an aggressive target of $750 million, which is a little bit below last year. But that’s the target that we set. The reason why I showed you where we
stand is because you made the correct calculation, we obviously are ahead of this.

What internally is happening, internally what is happening is people typically are deployed much more substantially than what their target is. Because we know that in our process, not
every idea gets to realization. There are some things that fall out in this what we call the degrees of implementation from idea to cash. That’s why people over deploy. And trust me, I
know for a fact that every one of the businesses already has a very, very different target and that this will not add up to the $750 million. But that number will be higher, and that’s the
reason also why we’ve come out higher because people are executing against the higher internal target. That is absolutely fine with me, by the way, if people are giving themselves an
additional stretch. Because I believe the $750 million already was quite a stretch, and I know how hard people are working on it.

That’s why I mentioned also, this to you to give you a feel for what’s really going on, because this can only get done by basically every one of our 61,000 people working on that. And I
could have chosen another field, looking at the days working capital bringing it down by six days, an additional six days. And Bill said it, when we looked at the achievements that we had
done by the end of the year we thought this is already spectacular. And frankly, nobody would have thought that this would be possible. And we thought if we maintain that, we would
already be world class. But you see this is the [inaudible] that is stirred by when people see what they can do, and people continue to go the next mile and that’s what you see here. And it
shines through in all these facts because it really is the DNA of the firm.

Paul Massoud—Stifel Nicolaus—Analyst

Okay, no I appreciate that. And then maybe just a quick follow-up on Ma’aden. In the past, you’ve said that it’s probably going to account for 2 percentage points of the 10 percentage
point move in Primary Metals. And so I was just curious when you expect it to hit the low point of cost production. I guess you had said before it would be at the low end of the cost curve
when it’s up and running, but curious what you expect (multiple speakers) of that.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

We expect—no, that’s a good question, Paul. We expect it to be fully in operation for the whole next year. We’re ramping it up now, full operation is going to be next year.

Paul Massoud—Stifel Nicolaus—Analyst

Okay, appreciate it.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

My pleasure.
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Operator

David Gagliano from Barclay’s.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Hello David.

David Gagliano—Barclays Capital—Analyst

Hello, how are you?

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

Very good.

David Gagliano—Barclays Capital—Analyst

Good. I have a question regarding the profitability of the Primary segment. Just if we could get a sense as to the overall profitability of the segment at various aluminum prices. If and for
example, we’ve got aluminum prices now below $0.80, but the premiums are at $0.17. I was wondering if you could just give us a rough estimate of what percentage of the current
primary aluminum production is profitable on an ATOI basis, given those two metrics? And then, what would that percentage be if the combination of those two metrics dropped by
another $0.05 per pound for example?

William Oplinger—Alcoa Inc—EVP & CFO

Yes, it’s a tough question to answer, Dave. In aggregate, you can see that at these levels Primary Metals lost money in the quarter. Our view is that that’s symptomatic of the entire
industry. We would say that on a cash basis, and you can see that we still made a positive EBITDA in the segment in the second quarter. But if you look at the overall cash cost of the
industry, we would say that there’s around a third of the cash cost of the industry that’s currently under water, and that’s including the higher premiums and the current metal price. So it’s
difficult to answer a hypothetical question at this point, but you can see the results that we were able to achieve in the second quarter.

David Gagliano—Barclays Capital—Analyst

Okay, but of the portfolio that you have that was producing in the second quarter, against that same metric that you mentioned versus the industry, the industry is a third, how much of
Alcoa’s volume was not profitable on a cash cost basis?

William Oplinger—Alcoa Inc—EVP & CFO

Well, we are—if you go back, we’ve announced the 460,000-ton of review. And so you can assume that 460,000 tons is very close on a cash basis at the current levels, so that’s why the
460,000 tons are under review. We’ve already taken action on 105,000 tons of the Soderbergs in Canada, and will continue to evaluate anything on a cash basis to determine whether we
shut it down over the next few months at the current price levels.

Klaus Kleinfeld—Alcoa Inc—Chairman & CEO

And Dave it’s also not that difficult to figure out which ones are the higher costs here.

William Oplinger—Alcoa Inc—EVP & CFO

It was very clear. We’ve got high cost capacity in Australia. We’ve got high cost capacity in Southern Europe, and we’ve got some higher cost capacity in parts in Brazil depending on
what power prices are.
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Klaus Kleinfeld —Alcoa Inc—Chairman & CEO

Exactly, but we’re very committed to acting and I wish that this would be indicative to every company that’s playing in our industry if I might say that. And at that, as a nice closing
remark to your question, yes? Okay, good.

I guess this is all the time we have today, and thank you for joining us. Let’s continue to, we’re continuing to turn in strong operating performances and growing our value add businesses
as you saw, as we are improving our competitiveness in the upstream business and putting also legacy issues behind us. So thank you for tuning in, and I’m looking forward together with
Bill to continue to engage with you. Thank you very much. This concludes this call. Thanks.

Operator

Ladies and gentlemen, that concludes today’s conference. Thank you for your participation. You may now disconnect. Have a wonderful day.
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Forward-Looking Statements

This presentation contains statements that relate to future events and expectations and as such constitute forward-looking statements. Forward-looking statements include those
containing such words as “anticipates,” “estimates,” “expects,” “forecasts,” “intends,” “outlook,” “plans,” “projects,” “should,” “targets,” “will,” or other words of similar meaning. All
statements that reflect Alcoa’s expectations, assumptions, or projections about the future other than statements of historical fact are forward-looking statements, including,without
limitation, forecasts concerning global demand growth for aluminum, end-market conditions, supply/demand balances, and growth opportunities for aluminum in automotive,
aerospace and other applications, trend projections, targeted financial results or operating performance, and statements about Alcoa’s strategies, outlook, and business and
financial prospects. Forward-looking statements are subject to a number of known and unknown risks, uncertainties, and other factors and are not guarantees of future
performance. Important factors that could cause actual results to differ materiallyfrom those in the forward-looking statements include: (a) material adverse changes in aluminum
industry conditions, including global supply and demandconditions and fluctuations in London Metal Exchange-basedprices for primary aluminum,alumina, and other products, and
fluctuations in indexed-based and spot prices for alumina; (b) deterioration in global economic and financial market conditions generally; (c) unfavorable changes in the markets
served by Alcoa, including automotive and commercial transportation, aerospace, building and construction, distribution, packaging, defense, and industrial gas turbine; (d) the
impact of changes in foreign currency exchange rates on costs and results, particularly the Australian dollar, Brazilian real, Canadian dollar, euro, and Norwegian kroner; (e)
increases in energy costs, including electricity, natural gas, and fuel oil, or the unavailability or interruption of energy supplies; (f) increases in the costs of other raw materials,
including calcined petroleum coke, caustic soda, and liquid pitch; (g) Alcoa’s inability to achieve the level of revenue growth, cash generation, cost savings, improvement in
profitability and margins, fiscal discipline, or strengthening of competitiveness and operations (including moving its alumina refining and aluminumsmelting businesses down on the
industry cost curves and increasing revenues in its Global Rolled Products and Engineered Products and Solutions segments) anticipated from its restructuring programs and
productivity improvement,cash sustainability, and other initiatives; (h) Alcoa's inability to realize expected benefits, in each case as planned and by targeted completion dates, from
sales of non-core assets, or from newly constructed, expanded, or acquired facilities, including facilities supplying aluminum-lithiumcapacity, or from international joint ventures,
including the joint venture in Saudi Arabia; (i) political, economic, and regulatory risks in the countries in which Alcoa operates or sells products, including unfavorable changes in
laws and governmentalpolicies, civil unrest, or other events beyond Alcoa’s control; (j) the outcome of contingencies, including legal proceedings, government investigations, and
environmental remediation; (k) the business or financial condition of key customers, suppliers, and business partners; (l) adverse changes in tax rates or benefits; (m) adverse
changes in discount rates or investment returns on pension assets; (n) the impact of cyber attacks and potential information technology or data security breaches; and (o) the other
risk factors summarized in Alcoa's Form 10-K for the year ended December 31, 2012 and other reports filed with the Securities and Exchange Commission. Alcoa disclaims any
obligationto update publicly any forward-looking statements,whether in response to new information,future events or otherwise,except as required by applicable law.

Non-GAAP Financial Measures

Some of the information included in this presentation is derived from Alcoa’s consolidated financial information but is not presented in Alcoa’s financial statements prepared in
accordance with U.S. generally accepted accounting principles (GAAP). Certain of these data are considered “non-GAAP financial measures” under SECrules. These non-GAAP
financial measures supplement our GAAP disclosures and should not be considered an alternative to the GAAP measure. Reconciliations to the most directly comparable GAAP
financial measures and management’s rationale for the use of the non-GAAP financial measures can be found in the Appendix to this presentation and on our website at
www.alcoa.com under the “Invest” section. Any reference during the discussion today to EBITDA means adjusted EBITDA, for which we have provided calculations and
reconciliations in the Appendix and on our website.
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Strong revenuedespite lower metal prices

Record Profitability in the Downstream; ATOI up 23% YOY

Alcoa Value-Add businesses in 1H 2013:
57% total Revenue and 80% Segment ATOI

$539 million in Productivity across all business segments

Days working capital hits record 2Q low;
6 days lower than prior year [~$400 million cash]

Cash from operations of $514 million;
Positive free cash flow of $228 million

Strong liquidity; $1.2 billion cash on hand
including $566 million debt reduction in the quarter

Special items offset strong operational results,
primarily restructuring related and resolving a legacy legal matter

year-over-year
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Income Statement Summary

5See appendix for Adjusted Income reconciliation

$ Millions, except aluminum prices and per-share amounts 2Q12 1Q13 2Q13 Sequential
Change

Realized Aluminum Price ($/MT) $2,329 $2,398 $2,237 ($161)
Revenue $5,963 $5,833 $5,849 $16
Cost of Goods Sold $5,154 $4,847 $4,933 $86

COGS % Revenue 86.4% 83.1% 84.3% 1.2 % pts.

Selling, General Administrative, Other $245 $251 $254 $3
SGA % Revenue 4.1% 4.3% 4.3% 0.0 % pts.

Other Expense (Income), Net $22 ($27) $19 $46
Restructuring and Other Charges $15 $7 $244 $237

Effective Tax Rate (216.7%) 27.4% (16.5%) (43.9 % pts.)

Net (Loss) Income ($2) $149 ($119) ($268)

Net (Loss) Income Per Diluted Share $0.00 $0.13 ($0.11) ($0.24)
Income per Diluted Share excl Special Items $0.06 $0.11 $0.07 ($0.04)
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Restructuring and Other Special Items

See appendix for Adjusted Income reconciliation 6

$ Millions, except per-share amounts 1Q13 2Q13 Income Statement
Classification Segment

Income (Loss) from Continuing Operations $149 ($119)
Income (Loss) Per Diluted Share $0.13 ($0.11)

Restructuring-Related ($5) ($113) Restructuring and COGS
Corporate /

Primary Metals

Government Investigation Reserve - ($62) Restructuring Corporate

Discrete Tax Items $19 ($11)
Income Taxes and

Noncontrolling Interest
Corporate

Mark-to-Market Energy Contracts $9 ($9) Other Income, Net Corporate

Massena Fire $5 - Revenue and COGS
Primary

Metals/EPS
Special Items $28 ($195)
Income from Continuing Ops excl Special Items $121 $76
Income per Diluted Share excl Special Items $0.11 $0.07
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Performance offsets 67% of market and cost headwinds

See appendix for Adjusted Income reconciliation 7

Net Income Excluding Restructuring & Other Special Items (millions)

Market
-$120m

Performance
+$90m

Cost Headwinds
-$15m

45

44

24 43
76

121

2Q 2013EnergyPrice
/  Mix
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1Q 2013 Volume

30

LME

4
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Increases

/ Other

Raw
Materials

ProductivityCurrency
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Record results for Engineered Products and Solutions

2Q13 Actual and 3Q13 Outlook -EPS

[Alcoa logo]

$ Millions

Best ever ATOI Quarter
Highest ever Quarter for adjusted EBITDA margin
Revenue up 3% year-over-year driven by strong
aerospace growth and share gains across all markets
ATOI up 23% year-over-year driven by productivity and
Aerospace volume offsetting lower Truck build rates
and weaker European Non-Residential Construction

N.A. Non-Residential Construction sees gradual
recovery; deterioration in European market continues
European summer slowdown across all sectors
Weaker European Industrial Gas Turbine market
Share gains through innovation continue across all
sectors
ATOI expected flat sequentially with continued
productivity improvements offset by seasonal cost
impacts

$ Millions 2Q 12 1Q 13 2Q 13

3 rd Party Revenue 1,420 1,423 1,468

ATOI* 157 173 193

Adjusted EBITDA Margin* 19.2% 20.9% 22.2%

2
nd

Quarter Results 2 Quarter Business Highlights

3 Quarter Outlook2 Quarter Performance Bridge

$14

Price / Mix

$0

Volume

$9

1Q 13

$173

-$3

Cost Increase

$193

2Q 13Productivity

nd

nd rd

See appendix for Adjusted EBITDA reconciliation.  * Prior period amounts have been revised to conform to the current period presentation.  See appendix  for additional information.



Global Rolled Products impacted by lower metal price

9

2Q13 Actual and 3Q13 Outlook - GRP

[Alcoa logo]

Aero plate shipments impacted by high OEM
inventories
Auto demand expected to continue growing strongly
Pricing/demand pressures continue in European &
N.A. Industrials, Brazing, and China markets
Productivity gains to continue
ATOI expected to be relatively flat excluding FX and
assuming no change in metalprice sequentially

$ Millions 2Q 12 1Q 13 2Q 13

3 rd Party Revenue 1,913 1,779 1,877

ATOI* 78 81 79

Adjusted EBITDA/MT* 341 385 322

Unfavorable impacts from lower metal price

Aerospace and Auto demand remained strong

Seasonal demand increased in packaging

Productivity improvements continued

Days working capital improved 7 days year-over-year

$ Millions

2 nd Quarter Results 2 Quarter Business Highlights

3 rd Quarter Outlook2 Quarter Performance Bridge

$6$30$81

Metal

-$33

1Q 13 2Q 13

$79

Other

$5

ProductivityPrice/Mix

-$7

VolumeCurrency

-$3

nd

nd

See appendix for Adjusted EBITDA reconciliation.  * Prior period amounts have been revised to conform to the current period presentation. 



Alumina performance more than offsets market impact

10

2Q13 Actual and 3Q13 Outlook - Alumina

[Alcoa logo]

53% of 3 rd party shipments on spot or alumina price
index with 30 day lag for 2013

Caustic costs continues to improve

Mining costs to continue at higher level due to two
crusher locations in Australia and mining costs in
Suriname

Productivity improvements to continue

2Q 12 1Q 13 2Q 13

Production (kmt) 4,033 3,994 4,161

3rdParty Shipments (kmt) 2,194 2,457 2,328

3rdParty Revenue ($ Millions) 750 826 822

ATOI ($ Millions) 23 58 64

-$31m +$37m

$5$19
$34

$7
$64$58

-$17

EnergyProd-
uctivity

Price
/Mix

VolumeCurrency

$29

1Q 13

-$60
-$11

Cost
Increase

2Q 13Suriname
/Myara

LME

Market Performance$ Millions

2
nd

Quarter Results 2
nd

Quarter Business Highlights

3 rd Quarter Outlook2
nd

Quarter Performance Bridge

Production increase due to additional day in quarter
Price Index and spot pricing continued positive trend
Productivity improvements continued
Record days working capital of 19 days; 12 day
improvement year-over-year
Increased costs driven by the Myara crusher move
(now complete) and Suriname mining



Primary Metals performs with price, mix and productivity

11

2Q13 Actual and 3Q13 Outlook – Primary Metals

[Alcoa logo]

2Q 12 1Q 13 2Q 13

Production (kmt) 941 891 896

3 rd Party Shipments (kmt) 749 705 693

3 rd Party Revenue ($ Millions) 1,804 1,758 1,620

3rdParty Price ($/MT) 2,329 2,398 2,237

ATOI ($ Millions) (3) 39 (32)

$ Millions Market Performance
-$68m -$3m

2 nd Quarter Results 2 nd Quarter Business Highlights

3 rd Quarter Outlook2 nd Quarter Performance Bridge

2Q 13

-$32

-$32

Energy

$13

Currency Cost
Incr/RM

Price
/Mix & Vol.

$21

LME

-$23

-$81

$18

Rockdale/
Anglesea

1Q 13

$39

$13

Prod-
uctivity

Price/Mix improved as regional premiums rose and
value-added product mix strengthened
Productivity improvements continued
Power plant outages in Australia and U.S. completed
Working capital of 19 days; 2 day improvement YOY
Alumina pricing applied cost pressure as alumina
index stronger than falling LME aluminum prices

Pricing to follow 15 day lag to LME

Production to remain flat

Increased energy costs due to peak consumer
demand in Europe

Productivity improvements to continue



Record second quarter days working capital level

Days Working Capital since Fourth Quarter 2008

See appendix for days working capital reconciliation 12
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See appendix for Free Cash Flow, Net Debt and Net Debt-to-Capital reconciliations

2 Quarter Cash Flow Overview

13
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Key Actions to Execute 2013 Cash Sustainability Program and year-to-date results

On track to meet our targets to maximize cashOn track to meet our targets to maximize cash

14

Maintain 30%-35% Debt-to-Capital

Manage Growth Capital of   
$550M

Generate Productivity Gains of
$750M

Target Saudi JV Investment of
$350M

Overarching 2013 Financial TargetTaking the right actions

Control Sustaining Capital of  
$1.0B

Positive
Free Cash

Flow

$539M

YTD:

$203M

$318M

$75M

34.5%

[Alcoa logo]



Market fundamentals are stable

15

Global Aluminum Demand Growth at 7% Market Tightening On Curtailments

Inventory is Stable Regional Premiums Remain Strong

2013 Primary Aluminum Consumption (mmt) and Annualized Growth (%)

Global Inventories vs. LME Price Over Time $

Supply/Demand analysis

See appendix for full scale charts
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Klaus Kleinfeld
Chairman and Chief Executive Officer

July 8, 2013
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Source: Alcoa analysis

Alcoa End Markets: Current Assessment of 2013 vs. 2012

Growth continues in global end markets

17

North America China GlobalEurope

9% - 10%
sales growth

1% - 2%    
sales growth

4% - 5%     
sales growth

3% - 5%
airfoil market
growth rate

7% - 10%  
prod growth

8% - 12%
sales growth

8% - 10%
sales growth

2% - 3%
sales growth

4% - 6%                            
sales decline

2% - 5%    
prod decline

3% - 8%
prod decline

2% - 5%   
prod growth

2% - 3%
sales decline

Aerospace

Automotive

Heavy Truck &
Trailer

Beverage Can
Packaging

Commercial Building
and Construction

Industrial Gas
Turbine

9% - 13%
prod decline

12% - 16%     
prod growth

1% - 2%                   
sales growth

1% - 4%
prod growth

3% - 8%     
prod growth
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Alcoa shines at the Paris Air Show
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Commercial Aerospace cycle remains robust

Alcoa announces achievements

900+ new orders and commitments for Airbus and Boeing valued at ~$135B
• 8 year backlog
• Demand driven by emerging markets and fuel efficiency
Boeing B787-10 launched with 102 commitments
• Will compete head-on against  A350-900
Significant order for Airbus A380
• MOU for 20 A380s from Doric Finance Corp
Boeing B737 Max timeline accelerated by 3 to 6 months
Strong engine orders and commitments
• Pratt: 1,000+ engines;  GE & Partners: $26B in deals;  Rolls: $5B in deals

Fastening Systems contract with Aircelle for engine nacelle latches

Formed ‘Closed-Loop’ program with Boeing to boost aluminum recycling

Alcoa Kitts Green facility Aluminum Lithium expansion complete

Source: The Wall St Journal; 6/20, Aviation International News, 6/17, Seattle Times, 6/19, Reuters, 6/17, Leeham News & Comment 6/19
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Alcoa Blue flies from nose to tail

19
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Alcoa technology enables strong position on CFRP aircraft

20Note:  CFRP refers to carbon fiber reinforced plastic fastened panels  
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Innovation drives higher Alcoa content on CFRP aircraft

21
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Alcoa’s content runs from bumper to bumper

Alcoa participation in automotive parts

22
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Smart utilization of an existing rolling mill

Source: Ducker Worldwide , IHS , Alcoa analysis *Extrapolated based on IHS 2020 forecast 23
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Maximize cash position for ramp
down and ramp up, considering:

• Operational flexibility

• Power flexibility

• Repowering impact

• Community impact

Smelting: Utilize
material in
inventory to
reline, but do not
restart pots

Targeted smaller
curtailments
based upon cost &
strategic situation

Full curtailment
of selected plants

Permanent
shutdowns of
selected plants

Smelting curtailment steps

Production Curtailments: Tiered Approach

Reviews follow guiding principles

Upstream taking actions to improve cost position

24

Dependent on
business
conditions

Refining system also under review

Fusina

Baie Comeau Soderberg

13% of capacity currently idle
291kmt permanently closed in 2012

Announced 460kmt under review:
Includes Baie Comeau 105kmt closure

Additional shutdown:  Fusina 44kmt

[Alcoa logo]



Multiple levers capture savings across the organization

25

Productivity levers and year-over-year productivity* savings, $M

GPP: Combined Alumina and Primary Metals segments; GRP: Global Rolled Products; EPS: Engineered Products and Solutions; COR: Corporate
*All figures are pretax and pre-minority interest. 2009/2010 represent net productivity; 2011-2013 represent gross productivity

[Alcoa logo]

Shared Services Leverage
Manage SG&A spend

Purchasing Advantage
Spend Reduction Teams/
Specifications
Supplier Summits

Productivity Levers

Overhead Cost
Reductions

Procurement
Savings

Process
Productivity

Process Technology
Lean Manufacturing
Lower Cost Countries

250

109

172

8

750

2012

1,291

2011

1,099

2010

742

2009

2,410

1H13
Actual

539

2013
Target

EPS (32%)

GRP (20%)

GPP (46%)

72% of target
captured in

1H 2013

COR (2%)



Rigorous tracking from Idea to Cash

26

Standardized system for productivity management and system advantages

Cascaded throughout Alcoa

Incorporated into daily operations

Integrated stakeholder accountability

~12,900 action plans identified for 
2013

Visibility on plan progress

Results monitored from shop floor to
corporate finance

Degrees of Implementation Process

Enforcing discipline to capture savings and enhance cash flow

[Alcoa logo]

Savings
targets for

each
business and

resource

Specific
parties held
accountable
to implement

steps and
ensure results

Steps to
achieve

savings are
filled in as
idea takes

shape

System
captures

productivity
ideas at

“brainstorm”
stage

Target
Setting

Action PlanIdea
Generation

Monitoring
& Reporting



Recycling & Casting
On-site at Barberton

Smelting and Casting
Massena

27

On-site recycling & casting facility lowers cost and emissions

Third-party scrap recycling
New York, Ontario, Michigan

Supply chain simplification New Process Benefits

Supply chain simplification drives cost and environmental benefits

Forging Facility
Cleveland

Machining, Finishing
Barberton

Process: ForgingsBillet Scrap

100M lbs. scrap recycled on-site

Casting 1/3 of annual billet demand

5% savings on annual billet cost

Lower 3rd party recycling costs
Improved casting yields

Lower processing costs

• 50% less labor

• 25% less energy

Reduced transportation costs

17.3M lbs. lower CO2 emissions

Offsets carbon footprint
of ~500 U.S. households

[Alcoa logo]



Portfolio
Management

Supplier
Diversification

Specification
Optimization

Challenge current positionswith
alternative supplier programs

Procurement pulls different levers to generate savings

28

Examples of savings levers & impacts

Direct cost savings: carbon strategy Indirect cost savings: facility maintenance

Optimize product mix; arbitrage
make or buy

Saved 14% of YTD spend AND
$30M working capital improvement Saved 8% of YTD spend

Optimize costs while balancing
efficiencies

Supplier Base
Optimization

Work Scope
Standardization

Drive Services
Strategy

Reduce service usage by
standardizing scope of work

Consolidate supplier base and
perform frequent re-bidding process

Optimize planned maintenance and
improve service provider utilization

[Alcoa logo]



“Four Plants, One Business” project drives overhead savings

29

Spain upstream operations and the building blocks to a leaner organization

[Alcoa logo]



Creating value by focusing on the things we can control

30

Continuing focus on productivity and cash generation

Executing cost competitive strategy to win in commodity market

Building strong growth platforms in our Value-Add businesses

[Alcoa logo]
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Kelly Pasterick
Director, Investor Relations

Alcoa
390 Park Avenue
New York, NY 10022-4608
Telephone:  (212) 836-2674
www.alcoa.com

Additional Information

32
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Annual Sensitivity Summary

Currency Annual Net Income Sensitivity

+/- $100/MT = +/- $240 million

LME Aluminum Annual Net Income Sensitivity

Australian $ +/- $11 million per 0.01 change in USD / AUD

Brazilian $ +/- $  3 million per 0.01 change in BRL / USD

Euro € +/- $  2 million per 0.01 change in USD / EUR

Canadian $ +/- $  5 million per 0.01 change in CAD / USD

Norwegian Kroner +/- $  5 million per 0.10 change in NOK / USD

33
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Revenue Change by Market

3%

9%

9%

3%

1%

(2%)

10%

(0%)

(0%)

(8%)

5%

9%

6%

(11%)

(3%)

7%

(1%)

(30%)

10%

(10%)

17%

3%

7%

6%

8%
2%14%1%

14%

28%
Aerospace

Automotive

B&C

Comm. Transport

Industrial Products

IGT

Packaging

Distribution/Other

Alumina

Primary Metals

2Q’13 Third-Party Revenue Sequential
Change

Year-Over-Year
Change
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Reconciliation of ATOI to Consolidated Net Income (Loss)
Attributable to Alcoa

(in millions)

1Q12 2Q12 3Q12 4Q12 2012 1Q13 2Q13

   Total segment ATOI* $    304 $    255 $    224 $    574 $ 1,357 $    351 $    304 
   Unallocated amounts (net of tax):
      Impact of LIFO – 19 (7) 8 20 (2) 5
      Interest expense (80) (80) (81) (78) (319) (75) (76)
      Noncontrolling interests (5) 17 32 (15) 29 (21) 29
      Corporate expense (64) (69) (62) (87) (282) (67) (71)
      Restructuring and other charges (7) (10) (2) (56) (75) (5) (211)
      Other* (54) (134) (247) (104) (539) (32) (99)
   Consolidated net income (loss) attributable to

Alcoa $       94 $        (2) $    (143) $     242 $     191 $     149 $    (119)

* On January 1, 2013, management revised the inventory-costing method used by certain locations within the Global Rolled Products and
Engineered Products and Solutions segments, which affects the determination of the respective segment’s profitability measure, ATOI. 
Management made the change in order to improve internal consistency and enhance industry comparability.  This revision does not impact the
consolidated results of Alcoa.  Segment information for all prior periods presented was revised to reflect this change.

35
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Reconciliation of Adjusted Income

36

[Alcoa logo]

Net income attributable to Alcoa – as adjusted is a non-GAAP financial measure. Management believes that this measure is meaningful to investors because management reviews the operating results of Alcoa
excluding the impacts of restructuring and other charges, discrete tax items, and other special items (collectively, “special items”). There can be no assurances that additional special items will not occur in future
periods. To compensate for this limitation, management believes that it is appropriate to consider both Net (loss) income attributable to Alcoa determined under GAAP as well as Net income attributable to Alcoa – as
adjusted.

* Discrete tax items include the following:
• for the quarter ended June 30, 2013, a charge related to prior year taxes in Spain and Australia ($10), a benefit for a tax rate change in Jamaica ($2), and a net charge for other miscellaneous items ($3);
• for the quarter ended March 31, 2013, a benefit related to the reinstatement under the American Taxpayer Relief Act of 2012 of two tax provisions that will be applied in 2013 to Alcoa’s U.S income tax return for

calendar year 2012 ($19); and
• for the quarter ended June 30, 2012, a charge related to prior year U.S. taxes on certain depletable assets ($8) and a net charge for other miscellaneous items ($2).

** Other special items include the following:
• for the quarter ended June 30, 2013, a net unfavorable change in certain mark-to-market energy derivative contracts ($9) and the write off of inventory related to the permanent closure of two potlines at a smelter

in Canada and a smelter in Italy;
• for the quarter ended March 31, 2013, a net favorable change in certain mark-to-market energy derivative contracts ($9) and a net insurance recovery related to the March 2012 cast house fire at the Massena, NY

location ($5); and
• for the quarter ended June 30, 2012, a litigation reserve ($18), uninsured losses related to fire damage to the cast house at the Massena, NY location ($12), and a net increase in the environmental reserve related

to the Grasse River remediation in Massena, NY and remediation at two former locations, East St. Louis, IL and Sherwin, TX ($13).



Reconciliation of Alcoa Adjusted EBITDA
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Alcoa’s definition of Adjusted EBITDA (Earnings before interest, taxes, depreciation, and amortization) is net margin plus an add-back for depreciation, depletion, and amortization. Net
margin is equivalent to Sales minus the following items: Cost of goods sold; Selling, general administrative, and other expenses; Research and development expenses; and Provision for
depreciation, depletion, and amortization. Adjusted EBITDA is a non-GAAP financial measure. Management believes that this measure is meaningful to investors because Adjusted EBITDA
provides additional information with respect to Alcoa’s operating performance and the Company’s ability to meet its financial obligations. The Adjusted EBITDA presented may not be
comparable to similarly titled measures of other companies.



Reconciliation of Alumina Adjusted EBITDA
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Alcoa’s definition of Adjusted EBITDA (Earnings before interest, taxes, depreciation, and amortization) is net margin plus an add-back for depreciation, depletion, and amortization. Net margin is
equivalent to Sales minus the following items: Cost of goods sold; Selling, general administrative, and other expenses; Research and development expenses; and Provision for depreciation, depletion,
and amortization. The Other line in the table above includes gains/losses on asset sales and other nonoperating items. Adjusted EBITDA is a non-GAAP financial measure. Management believes that
this measure is meaningful to investors because Adjusted EBITDA provides additional information with respect to Alcoa’s operating performance and the Company’s ability to meet its financial obligations. 
The Adjusted EBITDA presented may not be comparable to similarly titled measures of other companies.



Reconciliation of Primary Metals Adjusted EBITDA
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Alcoa’s definition of Adjusted EBITDA (Earnings before interest, taxes, depreciation, and amortization) is net margin plus an add-back for depreciation, depletion, and amortization. 
Net margin is equivalent to Sales minus the following items: Cost of goods sold; Selling, general administrative, and other expenses; Research and development expenses; and
Provision for depreciation, depletion, and amortization. The Other line in the table above includes gains/losses on asset sales and other nonoperating items. Adjusted EBITDA is a
non-GAAP financial measure. Management believes that this measure is meaningful to investors because Adjusted EBITDA provides additional information with respect to Alcoa’s
operating performance and the Company’s ability to meet its financial obligations. The Adjusted EBITDA presented may not be comparable to similarly titled measures of other
companies.



Reconciliation of Global Rolled Products Adjusted
EBITDA
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Alcoa’s definition of Adjusted EBITDA (Earnings before interest, taxes, depreciation, and amortization) is net margin plus an add-back for depreciation, depletion, and amortization.  Net margin
is equivalent to Sales minus the following items: Cost of goods sold; Selling, general administrative, and other expenses; Research and development expenses; and Provision for depreciation,
depletion, and amortization.  The Other line in the table above includes gains/losses on asset sales and other nonoperating items.  Adjusted EBITDA is a non-GAAP financial measure. 
Management believes that this measure is meaningful to investors because Adjusted EBITDA provides additional information with respect to Alcoa’s operating performance and the Company’s
ability to meet its financial obligations.  The Adjusted EBITDA presented may not be comparable to similarly titled measures of other companies.

* On January 1, 2013, management revised the inventory-costing method used by certain locations within the Global Rolled Products segment, which affects the determination of the segment’s
profitability measure, ATOI.  Management made the change in order to improve internal consistency and enhance industry comparability.  This revision does not impact the consolidated results
of Alcoa.  Segment information for all prior periods presented was revised to reflect this change.



Reconciliation of Engineered Products and Solutions
Adjusted EBITDA
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Alcoa’s definition of Adjusted EBITDA (Earnings before interest, taxes, depreciation, and amortization) is net margin plus an add-back for depreciation, depletion, and amortization.  Net margin is equivalent to
Sales minus the following items: Cost of goods sold; Selling, general administrative, and other expenses; Research and development expenses; and Provision for depreciation, depletion, and amortization.  The
Other line in the table above includes gains/losses on asset sales and other nonoperating items.  Adjusted EBITDA is a non-GAAP financial measure.  Management believes that this measure is meaningful to
investors because Adjusted EBITDA provides additional information with respect to Alcoa’s operating performance and the Company’s ability to meet its financial obligations.  The Adjusted EBITDA presented
may not be comparable to similarly titled measures of other companies.

*  On January 1, 2013, management revised the inventory-costing method used by certain locations within the Engineered Products and Solutions segment, which affects the determination of the segment’s
profitability measure, ATOI.  Management made the change in order to improve internal consistency and enhance industry comparability.  This revision does not impact the consolidated results of Alcoa. 
Segment information for all prior periods presented was revised to reflect this change.



Reconciliation of Free Cash Flow
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Free Cash Flow is a non-GAAP financial measure.  Management believes that this measure is meaningful to investors because management reviews cash flows 
generated from operations after taking into consideration capital expenditures due to the fact that these expenditures are considered necessary to maintain and
expand Alcoa’s asset base and are expected to generate future cash flows from operations.  It is important to note that Free Cash Flow does  not represent the 
residual cash flow available for discretionary expenditures since other non-discretionary expenditures, such as mandatory debt service requirements, are not
deducted from the measure.



Reconciliation of Free Cash Flow, con’t
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Free Cash Flow is a non-GAAP financial measure.  Management believes that this measure is meaningful to investors because management reviews cash flows generated
from operations after taking into consideration capital expenditures due to the fact that these expenditures are considered necessary to maintain and expand Alcoa’s asset base
and are expected to generate future cash flows from operations.It is important to note that Free Cash Flow does not represent the residual cash flow available for discretionary
expenditures since other non-discretionary expenditures, such as mandatory debt service requirements, are not deducted from the measure.



Days Working Capital
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Days Working Capital = Working Capital divided by (Sales/number of days in the quarter).

*  The deferred purchase pricereceivable relates to an arrangementto sell certain customer receivables to a financial institution on a recurring basis. Alcoa is
adding back this receivablefor the purposes of the Days Working Capitalcalculation.



Reconciliation of Net Debt
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Net debt is a non-GAAP financial measure.  Management believes that this measure is meaningful to investors because management assesses Alcoa’s leverage position after
factoring in available cash that could be used to repay outstanding debt.



Reconciliation of Net Debt-to-Capital
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Net debt-to-capital is a non-GAAP financial measure.  Management believes that this measure is meaningful to investors because management assesses Alcoa’s leverage
position after factoring in available cash that could be used to repay outstandingdebt.



Composition of Upstream Production Costs

471Natural gas information corresponds to Point Comfort, as Australia is priced on a rolling 16 quarter average
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Fuel Oil
14%

Natural gas
10%

Caustic
11%Bauxite

23%

Conversion
42%

Input Cost Inventory flow Pricing
convention

Annual ATOI
Sensitivity

Fuel oil 1 – 2 months Prior month $4m per $1/bbl

Natural gas N/A Spot¹ $16m per $1/GJ1

Caustic soda 3 - 6 months Spot & semi-
annual

$9m per
$10/DMT

Refining Cost Structure

Alumina
33%

Carbon
14%

Power
24%

Materials
6%

Conversion
23%

Smelting Cost Structure
Input Cost Inventory flow Pricing convention Annual ATOI

Sensitivity

Coke 1 - 2 months Spot, quarterly &
semi-annual

$9m per
$10/MT

Pitch 1 - 2 months Spot, quarterly &
semi-annual

$2.5m per
$10/MT



Global Aluminum Demand Growth of 7%
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2013 Primary Aluminum Consumption (mmt), Annualized Growth (%) 
6%5%

4%
4%

6%

4%
9% 10%

9%
11%

1%

13%

-1%-2%

11%9%

2%2%

4% 4%

2012

2013E

23.0

6.5

6.2

4.0
2.0

1.9
1.9

1.01.0

49.4 mmt (1) Other includes Africa, E.Europe, Latin America ex Brazil and Oceania

China

Europe

North America

North Asia
India
SE Asia
MENA

Russia
Brazil
Other ¹ 1.9

2013 Global Demand
Growth Rate 7%

(World ex China 4%)
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2013E Aluminum Supply/Demand Balance2013E Aluminum Supply/Demand Balance

‘000 mt China Rest of World

2013 Production (May annualized) 22,120 25,490

2013 Production to be added 1,180 1,035

2013 Capacity to be curtailed (590) (130)

Total supply 22,710 26,395

Demand (23,000) (26,420)

Net  Balance (290) (25)

2013E Alumina Supply/Demand Balance2013E Alumina Supply/Demand Balance

‘000 mt China Rest of World

2013 Production (Apr annualized) 41,160 54,070

2013 Production to be added - 1,550

2013 Capacity to be curtailed - (150)

Imports/(exports) 3,400 (3,400)

Total supply 44,560 52,070

Demand (44,560) (51,940)

Net  Balance 0 130

Source: Alcoa analysis, Brook Hunt, CRU, CNIA, NBS, Chinese Customs

Market Continues to Tighten On Curtailments

1Q2013
Deficit
(100)

1Q2013
Surplus

155

Supply Demand

Deficit
(315)

Supply Demand

Surplus
130
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Inventory is Stable
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Global Inventories vs. LME  Price Over Time $

$1,250

$1,450

$1,650

$1,850

$2,050

$2,250

$2,450

$2,650

$2,850

$3,050

$3,250

7

14

21

28

35

42

49

56

63

70

77

84

91

98

105

Producer Japan Port Off Exchange China Incl SRB
LME On Warrant Cancelled Warrants LME 3 Mon

Days of
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LME Price
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LME Price
$2,686/MT

Global Inventories
Decline 31 days

from the ’09 peak

Days of
Consumption Days of

Consumption
77 days

LME Price
$1,857/MT

$ per metric ton
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Regional Premiums Remain Strong

51Source: Month end pricing - Platts Metals Week and Metal Bulletin
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Region End of Q2’13
Europe $285/MT

Japan $250MT

Midwest USA $261/MT

Year on Year Change
Europe   +12%

Japan   +6%
Midwest USA   +16%
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