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Item 12. Results of Operations and Financial Condition.

On January 22, 2004, Alcoa Inc. held its fourth-quarter 2003 earnings conference call, broadcast live by webcast. A transcript of the call and a copy of the
slides presented during the call are attached hereto as Exhibits 99.1 and 99.2, respectively, and are hereby incorporated by reference.

Exhibits:
99.1 Transcript of Alcoa Inc. fourth-quarter 2003 earnings call.
99.2 Slides presented during Alcoa Inc. fourth-quarter 2003 earnings call.

Forward-Looking Statements

Certain statements in the transcript and slides attached hereto relate to future events and expectations and as such constitute forward-looking statements involving
known and unknown risks and uncertainties that may cause actual results, performance or achievements of Alcoa to be different from those expressed or implied
in the forward-looking statements. Important factors that could cause actual results to differ materially from those in the forward-looking statements include (a)
the company’s inability to complete pending divestitures, or to complete them in the timeframe contemplated, or to realize the projected amount of proceeds from
such divestitures, (b) the company’s inability to achieve the level of cost savings, productivity improvements or earnings growth anticipated by management,
whether due to increases in energy costs, raw materials or other factors, (c) unexpected changes in global economic, business, competitive, market and regulatory
factors, (d) material adverse changes in aluminum industry conditions generally or in the markets served by Alcoa, including the transportation, building,
construction, distribution, packaging, industrial gas turbine, telecommunications and other markets, and (e) the other risk factors summarized in Alcoa’s Form 10-
K for the year ended December 31, 2002 and other reports filed with the Securities and Exchange Commission.
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The information in this report shall not be deemed to be “filed” for purposes of Section 18 of the Securities Exchange Act of 1934, as amended (the “Exchange
Act”), or otherwise subject to the liability of that section, and shall not be incorporated by reference into any registration statement or other document filed under
the Securities Act of 1933, as amended, or the Exchange Act, except as shall be expressly set forth by specific reference in such filing.
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Exhibit 99.1

ALCOA
Fourth Quarter Analysis

January 22, 2004
3:00 pm CT

Welcome to the Alcoa 4th quarter analyst meeting. Your moderator for today will be Mr. Bill Oplinger.
Go ahead Mr. Oplinger.

Good afternoon. Thank you for attending Alcoa’s 4th quarter 2003 analyst workshop. At today’s
meeting, we have Alain Belda, Chairman and CEO, and (Rick) Kelson, Chief Financial Officer. Before
I turn it over to (Rick), I’d like to remind you that in discussing the company’s performance today, we
have included some forward-looking statements within the meaning of the private securities litigation
reform act of 1995. Such statements relate to future events and expectations and involve known and
unknown risks and uncertainties. Alcoa’s actual results or actions may differ materially from those
projected in the forward-looking statements.

For a summary of the specific risk factors that could cause results to differ materially from those
expressed in the forward-looking statement, see Alcoa’s annual report, and Form 10K for the year
ended December 31, 2002 and Form 10Q for the quarter ended September 30, 2003, filed with the
SEC. In addition, in our discussions today, we have also included some non-GAAP financial measures.
You can find a presentation of the most directly comparable GAAP financial measures calculated in
accordance with generally
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accepted accounting principles and related reconciliation on our website at Alcoa.com under the invest
section.

At this point, I’d like to turn it over to (Rick) Kelson.

Thanks Bill. Good afternoon. Thank you for attending today’s presentation. Today I will focus on our
4th quarter results, as well as the outlook going forward for the key markets that we serve. I’'m going to
begin with some highlights.

The 4th quarter had many highlights worth mentioning. Safety performance continues to top the list.
Including recent acquisitions, we had a lost workday rate of 0.11 in the quarter, continuing to make
progress toward our goal of 0 work-related injuries and illnesses.

Income from continued operations reached thirty-nine cents per share, versus a loss of seventeen cents
in the 4th quarter of ‘02. Revenues were up on a sequential quarter based on higher realized primary
pricing, both metal and alumina, offset by normal seasonal declines in can sheet, closures and the
building and construction business.

We continue to significantly reduce our debt to capital ratio, which stood at 35.1% at the end of the
year, and 800 basis points improvement over the ending 2002 figure. We paid down over $1.2 billion in
debt this year. We continued to spend capital wisely in the 4th quarter, with $120 million reduction over
the 4th quarter of last year. The 4th quarter spend was $293 million, or 94% of depreciation.

In addition, we took $12 million of costs out of the businesses in the 4th quarter, meeting our cost
challenge for 2003. And lastly, we’ve been



ALCOA

Fourth Quarter Analysis
Moderator: William Oplinger
01-22-04/3:00 pm CT

Page 3

successful in executing our divestiture plan, with two sales closed in the 4th quarter, the sale of
packaging equipment business already announced in 1st quarter and two additional closings anticipated
this quarter.

Moving on to some more detail; as always, let me start with safety. Including recent acquisitions, as I
noted, we achieved a 0.11 lost workday rate, and a 1.68 total recordable rate in the 4th quarter of last
year. In the quarter, we had 94—repeat that, 94% of our facilities without a lost workday. And 64%
without a recordable injury. As you can see from the graph, for the full year, we avoided 44 injuries by
lowering our lost workday rate.

To put this in perspective, in the quarter, we had just 33 lost workday incidents, for nearly 65 million
hours worked across Alcoa’s global location. Our target remains 0.075 lost workdays by 2005. Our
substantial continued improvement is evidence of the strong desire in this organization to continually
improve upon the way we do our work.

Let’s move on to the financials for the quarter. This slide compares our 4th quarter results with the prior
quarter. Relative to the 3rd quarter, GAAP earnings from continuing operations improved by $58
million, or 21%. This is attributable to a continued strong alumina market, higher metal realizations, as
well as focused cost reductions helping to overcome unfavorable currency and power costs.

We also benefited from insurance settlements and higher special items, each of which I’1l address in a
couple minutes.

Revenues in the 4th quarter were $5.5 billion, up 4% sequentially, and 9% year over year. Cost of
goods sold rose to 80.2% of sales, versus 79.2% in the prior quarter on the weaker dollar and higher
energy costs. SG&A also
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increased over the 3rd quarter, based largely on increased deferred compensation expense and the usual
4th quarter timing of resource unit spending.

Other income in the quarter was up $97 million, largely based on a gain associated with the settlement
of insurance litigation for environmental coverage between 1956 and 1985.

Our effective tax rate declined in the 3rd quarter, to 21% from 22%, stemming from a ruling in a non-
US subsidiary that allowed us to capture net operating losses. As we discussed in the past, we’re unable
to forecast these discrete tax benefits and the current accounting requires us to take the benefits in the
period they are realized, as opposed to spreading it out during the year for a smooth ETR. This net
operating loss benefit was somewhat offset by higher taxes associated with the (Latasa) sale.

As you’ve seen, we’ve achieved a number of these discrete items this year. Without these items, our
underlying tax rate would have been closer to 30%. For 2004, our best estimate of the tax rate less
discrete items, is about 30%.

Many of you have asked about the effect of the weakening US dollar on the results. The translation
effect on the results was an unfavorable $27 million after tax, versus the 4th quarter of 2002, and $19
million after tax on a linked sequential quarter basis.

Note, this is only the effect of foreign currencies associated with translating monetary assets on the
balance sheet, and does not include the effect of the weaker US dollar on the cost structure in non-US
locations.
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A few other items of note. In the quarter, we reversed the previously recorded loss in two facilities that
we took back into continuing operations. These were the Magnolia and Plant City facilities. In addition,
we had a loss associated with discontinued operations due to lower than expected proceeds on a
particular business.

Now let me turn to one of the major highlights of the quarter and of the year—cash generation. We
continued to make substantial progress on cash generation in the quarter. We generated $733 million in
cash from operations in this quarter alone. This was driven by strong earnings and working capital
reduction. For the year, cash from (ops) was up $591 million.

On the working capital front, even with higher sales, we were able to reduce receivables and
inventories in the quarter. Day sales outstanding, or DSQO’s, improved by two days, to 42 days from 44
days in the 3rd quarter. Inventory days on hand improved by three days, to 52 days from 55 days in the
3rd quarter. And days payable improved by 2 days, rising to 41 days from 39 days in the prior quarter.

As you know, we had a capital expenditure target to spend less than $1 billion in 2003. We ended the
year with a total capital outlay of $867 million—our lowest capital spend since 1994. This (restraint in)
capital spending freed up cash flow to pay down debt, and given the growth projects we have
upcoming, we don’t expect to be able to sustain this low capital spending rate and for 2004, we plan to
maintain a $1 billion budget for sustaining capital in the normal ongoing growth projects. However we
would expect an additional $300-400 million of spending on our announced upstream growth projects.
Most notably, Iceland, (Suriname) and (Pinjarra). Just to put this in perspective for you, this level is
similar to our spending rate in 2002, of $1.3 billion.
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Now let me address each of the segments in turn, and we’ll start with alumina and chemicals. Once
again, with the pie charts, we tried to give you an idea of the relative importance of the various markets
and the segments. These are all based on 4th quarter revenues.

Looking on a sequential quarter basis, strong realized prices contributed to a $9 million, or 8% increase
in ATOI from the prior quarter. Realized prices increased 5% sequentially, or $9 a ton. Less shipments
were flat. The higher prices were driven by a combination of higher contracts and spot prices. On a year
over year basis, realized alumina prices were up 33%, resulting in a 45% after tax operating income
increase.

Moving to the current business conditions. On the positive side, the Jamaica expansion is complete and
along with normal production creep, will add incremental volume in the quarter. On the negative, the
strong A dollar—strong Australian dollar—has and will continue to negatively impact the segment. As
I’ve eluded in prior workshops, we’re doing less currency hedging; therefore, we are more exposed to
the higher A dollar than we’ve been in the past.

And in 2003, we completed the alumina purchase agreement from the Sherwin facility that we divested
in 2001. The net impact of this will be that we have less material to sell on the spot market in 2004.

Next, let’s turn to primary metals. On a sequential quarter basis, ATOI improved $3 million, or 2%
from the prior quarter. Realized pricing increased 2 cents per pound, or 3% with shipments up 9%. We
experienced higher energy and alumina costs, as well as a negative currency impact. Relative to the
year ago quarter, realized prices increased by 11%, while total shipments were up 6%.
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Moving to business conditions. On the positive side, (LME) on a 30 day lag basis is up a nickel a
pound. On the negative side, obviously we still expect to see higher alumina and power costs, as well as
the negative impact of currency.

We’ll move on to flat roll product segment. The can sheet business contributes nearly half of the
revenue for this segment, with the rest split between transportation markets, building and construction
and the distribution channel. You can see the increase in can sheet this quarter associated with the
inclusion of the Australian rolling assets that we picked up with the dissolution of our Kaal joint
venture with Kobe. On a sequential quarter basis, both shipments and revenue were positively affected
by the inclusion of the Australian rolling assets. Without this inclusion, both would have been flat.

ATOI for the segment was down $6 million. As to the current business conditions, we expect to see
stronger demand for US sheet and plate, and the Australian rolling assets will be consolidated into the
segment for a full quarter.

We’re going to move to the engineered product segment. We typically see a 4th quarter decline in
profitability in this segment and this quarter was no exception. On a sequential quarter basis, while
shipments for the segment were off—down about 4%—overall revenues held up well, finishing flat for
the quarter. Profitability declined 30% on a sequential quarter basis, with the largest driver being
maintenance shutdowns at a couple of our businesses within the segment.
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As to business conditions, on the positive side, we see demand improving in some areas—particularly
commercial transportation. And we see the aero and auto businesses remaining steady. The 4th quarter
maintenance outages that I’ve mentioned are now completed so we won’t see that reoccur. On the
negative side, we continue to see pressure in the industrial gas turbine market, and higher raw material
costs, specifically energy.

Let’s turn to the packaging and consumer segment. Sequentially ATOI was flat, with normal seasonal
profit increases at the consumer businesses being offset by seasonal declines at closures. On a year ago
basis, revenues are down 3%, due to the sale of Latin America PET business. The profitability decline
has also been driven in large part by higher resin prices. On a year ago basis, resin prices are up
between 5-24%, depending upon the type of resin.

When we look at the current business conditions for this segment, we will see a seasonal decline in
consumer business from the 4th quarter level and the sale of Latin America PET and (Latasa) had been
completed, therefore these businesses will no longer contribute to the segments results. And we would
expect continued pressure on margins due to resin price.

Now we’ll move to the “other” segment. Just to refresh your memory, the “other” segment now has
four businesses in it. The two AFL businesses—telecommunications and automotive. Alcoa Home
Exteriors—our residential building products business and our automotive structures business.

On a sequential quarter basis, ATOI was up $9 million in this segment, driven by cost savings at the
two automotive businesses, both AFL and the structures business—as well as top line improvement in
telecommunications. Looking
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to the business conditions—automotive build rates remain steady, while residential building and
construction is expected to be seasonably soft.

Next, let’s move on to discuss our cost challenge. As I’ve highlighted, we completed our second cost
challenge in six years, with a 4th quarter cost savings of $12 million. This quarter savings were driven
by purchasing and prior period restructuring savings at the AFL automotive business, Purchasing
savings in alumina, and productivity savings at auto structures. As you can see from the chart on the
right, over the life of the three-year challenge, 45% of the savings has come from manufacturing
productivity; while procurement savings contributed roughly 38%, with the rest coming from overhead
reductions, both in the plants and at corporate.

The next slide looks at the cost challenge in another way. Take a look at the next one. This bridge gives
you another perspective on the cost challenge that we’ve just completed. When you look back to the
start of the program—January 2001—you can see that significant declines in prices, volumes and mix
have contributed to our earnings negatively. This chart shows a 4th quarter 2000 earnings indexed to
100% and the relative changes from the major drivers. So specifically, prices eroded 39% of our
earnings. This is just not a lower LME price, it’s lower realized primary pricing, lower realized FRP
prices, as well as the lower prices that we saw in the engineered products segment.

Volume is off also 44% from that time period, and then mix an additional 19% of the cost. However
cost savings have been able to mitigate approximately 45% of this downturn.

Let’s turn to our ROC challenge on the next slide. By now, all of you are familiar with this chart, which
shows profitability as measured by ROC. The
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red line represents Bloomberg top (quintile) ROC entries. The blue line represents Bloomberg’s
measure of Alcoa over a four quarter rolling time horizon. The green line shows our quarter returns
annualized.

On this basis, we’ve made considerable progress over the course of this year, reaching an annualized
ROC of 7.6% in the 4th quarter, up from 6.4% at the start of the year. Later along, we’ll address our
2006 goals.

I’d like to turn to one other issue that we’ve addressed annually—and that’s pensions, on the next slide.
There are three key drivers for pension calculations. The first one is actual plan asset returns. And in
2003, our actual overall return for our plans is 19.75%. The second driver—long-term asset returns
assumptions. Here, we’re going to continue to use 9% as our long-term assumptions. Our 10-year
return average exceeds 10-1/2%. And the third driver is the discount rate assumption. This is the rate
used to discount the projected benefits paid to the employee. We’ve changed this assumption to 6.25%
from 6.75%. Now, with all that given the strong asset performance, we did not have the material
(charge) for the balance sheet for pensions in 2003.

In addition, as we’ve told you before, we did not need to make material increases in pension funding in
2004. Last year, we contributed approximately $100 million globally and we do not expect to have any
material change in that. On the income statement, we are projecting an additional $50 million of after
tax expense due to the lower discount rate again this year.

Let me just sum up before I turn this over to Alain. In summary, we’ve continued to execute in the 4th
quarter. We continue to drive cost savings,
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pay down debt, and invest for the future. I think with that, I’ll turn it over to Alain.

Well, last year, I stood up here and said that I felt like somebody that had climbed the Everest and stumbled on a door seal. And
that we had a lot to do with how we ended up the year, and that we had a lot to do in 2004 to fix some of the issues that we had
with balance sheets, the way we saw it, cost savings and continue to grow the company. And regain some of the confidence at
the time that we felt that you were questioning.

Well we went out and I think we continued to show that we’ve managed our values and continue to deliver on the values. (Rick)
talked about the strong safety performance. We continue to track our environmental targets and going for the 20/20 challenges
that you know about. We improved our profitability and strengthened our balance sheet, giving it all kind of flexibility, which is
the objectives that we told you we have. And we continue to build for the future.

In every segment of our company, we had activities that not only worked on the present, on the past, but also built for the
future. Every one of them had growth. Every one of them had cost reduction programs. Every one of them had divestitures
when needed and investment to increase competitiveness. You can see them all there. In some we position ourselves with the
customers better than we were before and some we change—like in the flat roll product in Australia. We did a deal with the
Japanese partners and is up with 100% of those two rolling mills in Australia in exchange for the half ownership we have there
and in Japan.

We continued to invest in Brazil in our bauxite... In power generation. Continued to make progress on inert anodes—can talk
about that two
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minutes. We’re doing better in this. We have made progress. We still have the same issues we talked the last quarter, which has
to do with the length of life of anodes and the cost of it. We will come back to you by the end of this year in the 3rd quarter and
tell you where we are.

We continue to invest in the primary business of the company and in the fabricating business of the company. We continue to
shoot for better performance. We’re never happy with the kind of performance we have. We continue to live our values, provide
superior returns, continue to reduce cost. We’ve announced another $1.2 billion cost reduction on a run rate basis at the end of
2006 and aim to maintain a strong balance sheet, with debt between 25-35%.

And finally, 2003 performance showed significant improvement over 2002. We continue to position the company for the
success for 2004 and beyond—thinking and acting forward. Our Alcoa strategy is clear. Our actions are very focused. Our goals
remain high. And I’d like to talk about two issues that you might ask a question about.

One was some of you discounted the insurance case and the taxes. And I’d like to say that we manage our whole balance sheet.
We drive for costs everywhere. To get those insurance proceeds, we had to invest over $25 million in legal fees, which are in
the numbers that you asked us about—why are they at that level—we had over $30 million of legal settlements and issues all
over the country. But it came to the bottom line and it came to the cash of the company.

As I told the board, if I'm playing tennis and the ball hits the net and gets over to the other side, I say, “Sorry, but it counts.”
And when I used to play football—soccer—and the ball hit the other guy and it went into the net, guess
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what? We didn’t even ask. Sorry, it just counted. We count this one. We worked very, very hard to get it and we always worked
hard to get any income from any of the resources given by shareholders to the management of this company. Thank you. We are
ready for questions.

William Oplinger: At this point, we’ll take questions from the room first and then follow up with questions from the phone. Before you state the
question, please state your name and firm name.

(Dan Roling): (Dan Roling) with Merrill Lynch. Alain, just to follow up on your comment—and I agree that you should count it—except for
we didn’t. The reason we didn’t is very simple...

Alain Belda: ...it’s what’s in the bottom line.

(John Tumazos): (John Tumazos) of Prudential. How much might alumina realizations improve in the 1st quarter? Would $25 a ton be a
reasonable guess?

Richard Kelson: You know, (John), we never project.

(John Tumazos): Well given that these lag LME prices—it’s really not that much of a projection, it’s just explaining the mix of contract versus
spot price.

Richard Kelson: Yeah. As we tried to say, you know we don’t deal with a lot of spot sales. We’re substantially sold on long-term contracts in

alumina. They’ll be affected over time as price stays up for long periods of time, and it will ultimately effect the negotiated
price in the longer term product.

(John Tumazos): Should we take 2 x 1/8 of the quarter we change in LME as a proxy?
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Well, you know again we don’t give out specifics. It will have a lag to it. It will take a certain amount of time. It will vary by
some of the contracts. But you should look for at least a quarter kind of lag to see the catch up.

(Alberto Arias) from Goldman-Sachs. Your $1 billion cost reduction program over the past three years, but the $1 billion is
roughly the amount of operating profits you have to lay. You explained in your presentation that a great deal of that was offset
by product makes and pricing. Could you explain how much of that pricing and product make are you going to recover? In
other words, how much has it been because of technical reasons, and how much has it been because of a structural change in
some of your products, like engineering for instance?

Well, the graphic that we gave you is our best cut at trying to show you how much was priced. And as I said, as we went
through that, fortunately there was certainly LME, then there’s another portion that was a drop in realized pricing and primary,
and a drop in realized pricing and FRP, as well as engineered products. Those were probably the three or four largest effect on
price. And obviously many of those were due to the market conditions in the specific markets that they deal with, notably
aerospace would be a significant market that we would look at, the rest of engineer products and flat roll. And each of those will
vary depending on the business cycle for those specific products. And each of us, including you, have a very firm idea of when
you think the aerospace market’s going to come back. Those will be effected by that.

I think in the totality of it all, we think that cost savings that we’ve taken out—as I’ve said, many of those were structural on the
manufacturing side. Those will put us in great stead when these markets come back. We try real hard not to discount cyclical—
we don’t cyclical procurement savings. So we try to get
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structural ones of those, although as markets come back, there will be more pressure on the procurement side. So we like to
think that those cost savings are in large part, they don’t prepare us for any upswings in the market. But again, obviously there
will be pressure from the material side as well.

I think that (Rick) covered the ground. I mean, we go for structural savings. We had to give a lot of that out in volume mix and
prices. And the moment the market seems to be a little bit better and you can see announcements of price increases and most
raw materials at the moment. So we’ll get our share of it, and we’ll pay our share of it.

(Chuck Bradford) of (Bradford) Research. I understand there was a story in the Brazilian press today that’s partly incorrect
about the $4 million on bauxite property. Can you give us more information—what your ownership is going to be? What else
you’re working on in Brazil—because there was also a story a few week’s ago about you dropping out of a project. And just
where the electricity and normal capacity is going to end up?

Let’s start with the article in the magazine today, which was I think reproduced by writers. We have the bauxite reserved in the
Amazon in addition to the participation we have on the... There are two bauxites resorts. One is called MRN, on which we’re a
partner. And then this other one, which came in with the acquisition of (Reynolds), which we’ve been defining if we wanted to
operate or not. It has about 400 million tons of estimated reserves. If you were to open a mine there, it would be a mine
somewhere between 200—400 million tons.

Our people met with the governor of the state of (Barah) and discussing their intentions—what they were thinking about. Their
total project was something like $1.4 billion over ten years, which includes not only bauxite mining, it
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includes the expansion that in the smelter and refinery area, as well as power investments in different places in Brazil. And I
guess the governor thought it was a great number and he went out and announced that we’re going to make a $1.4 billion
project in (Barah). If you know anything about a bauxite mine, it costs you about $100 per ton to build. If you’re going to have
a two million ton bauxite mine, it’s $200 million. But anyway, as to the drop, this is part of negotiating (power) contracts and
availability of concessions.

Brazil is defining how they are going to deal with wheeling of power and what role the government has in power generation and
so this is all part of those discussions. We’re still aiming at continuing to grow in Brazil in energy and smelter and the whole
primary sector.

(Caglar Somek) from (Credit Suisse First Boston). I guess the question’s related to cost challenge chart. There’s two costs of
impact—one from cost savings, and another one from “other”. Can you explain a little bit better what “other” means?

Yeah. “Other” would have contained just about everything else from interest expense, the insurance proceeds—just about
everything else would have been in “other”, as well as what we’ve covered.

They are one-time items in there? One-time items in there—you know insurance proceeds?

No. No, it’s a combination. It’s just a bridge from that 4th quarter 2000 and to the current 4th quarter and it’s everything else
that ends up in that bridge. So it wouldn’t necessarily be one-time. It would be just whatever else is left over in the bridge.
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Could you also give some updates on the divestiture program for 2004?
Sure.

Well, I think we’re doing well. We said that we were going to get anywhere between $800-$1 billion for our divestitures. We’ve
already done a part of it. There is two pieces that should be going in this first quarter—the chemicals and Alcoa packaging
equipment. We should be right on our projection.

Just further clarification, as I said in my comments, we’ve taken two facilities—the Magnolia and Plant City and taken them out
assets out for sale, brought them back in the continuing ops. That will probably lower the proceed expectation closer to the $800
million range. It’s also back on the books now as operations. But we would anticipate, as Alain said, I think all of these will
occur the remaining plan divestitures in the first half of the year with packaging equipment, which Alain mentioned was just
announced. And we have two more that are likely in this quarter and then one or two more to finish up—probably early in the
2nd quarter.

(Mike Gambardella), JP Morgan. Of the $1.2 billion in cost savings program that you have for the next three years, what’s your
target for this year? You know, what are you going to achieve this year, and can you identify some of the major components of
the cost savings program that you expect to achieve within the next 12 months?

I think loosely we would, you know, inside we’re probably saying we loosely look at it as /3, 1/3 and /3 and as we look
forward in the three years, we’ll loosely target $400 million as we go...
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Next piece—sizable piece—coming from procurement would expect to see both of those being kind of consistent with what I
announced before as the two portions of COG’s in the prior challenge and we would also expect to see a portion of savings
coming out of overhead expense, both PAE and GASE. So again, the same kind of balance with significance. The largest piece
still coming out of manufacturing productivity.

In a release, I thought I saw something that said the financial performance—your financial performance—you would have a
higher tie-in on executive compensation. Can you talk about that?

Yeah, we’ve changed the executive compensation for the 58 top people in the company so that the stock options are now—what
used to be paid in stock options are now at 60/40 break between restricted stock and stock options.

The options—we call them stock awards—those stock awards are measured against a group of external comparators and they’re
vested over three years. And after we measure results, which means I give somebody a number of shares today, they’ll only
know exactly how many shares they get if we achieve a relative—(achieve) performance relative to a comparator group at the
end of the year, and they vest three years later. It was a big change of going completely outside for the measurements of results.

(Alberto Arias) from Goldman-Sachs again. With regards to the $1.2 billion cost reduction program, are you accounting for any
of the remaining synergies that might still be processed from recent acquisitions, like Ivex or Fairchild?

Well there would be in the total cost savings, we would count anything that was structural. I think we stayed pretty much on
target for both Fairchild and Ivex. So they’ve achieved a large portion already of the savings that they had
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targeted. Most of those are already included in the prior challenge. So there’s very little left in that. But yes, to the extent Ivex
and Fairchild continue to save be it productivity or procurement, it would be in the ($1.2) billion.

(Victor Lazarovic), BMO, Nesbitt, Burns. I wonder if you could help me with one of your slides (Rick). In looking forward in
the consumer product and packaging area, you said one of the negatives would be the fact that you don’t have Latasa in the PET
business in Latin America going forward. I guess my confusion is that you move those assets, I believe, into discontinued
operations last January.

I don’t believe so.
Will those continue through the year, even though they were held for sale?

They weren’t technically in discontinued (operations). They were conditioned on whether we would and wouldn’t sell them,
and so they weren’t really separated out of the segment. So it’s very similar to the chemicals business, which is still in the
alumina and chemical segments—only the discontinued ops were broken out. That was a smaller subset of assets.

(Caglar Somek) again from (Credit Suisse First Boston). The question is related to yours—strategic rationale for the two rolling
mills. If you could explain that.

It’s difficult to rationalize operations on a worldwide basis when you have partners with 50%. And what we find is that we
optimize a plant in Tennessee and then all of a sudden, you got a problem with the partners that you have in Australia and
Japan. So it just made more sense for us to part, and we have our own. We can define our strategy. We can decide how we want
to
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operate; what volume we want to go through there; what product we want to go through there without the encumbrance of
having partners. With this globalization of the world today, you really want to minimize the number of partners you have so that
you can decide how you set your strategy and where you set it.

(Dan Roling) with Merrill Lynch. Looking forward at your capital expenditure program and your brownfield expansion of
smelters and Iceland to greenfield, could you just bring us up to date on those—on where you think you are, and would you
consider—or where are you in the consideration process—of further closures of high cost smelters in the Pacific Northwest?

Well, the Iceland project is going well. We should start spending some money at the end of this year. We’ve done a lot of the
design. We’re doing detail engineering at the moment. We’ll start doing some long-term purchasing sometime at the end of the
year. So that is moving on. The other deal—the MOU, it’s proceeding ahead. This is still obviously a MOU, so it takes more
negotiation and details. That’s going ahead. The expansions in Canada are depending on government discussions around power
and power availability. There’s an issue of timing of power availability and so we’re in the process of negotiating this at the
moment.

And with regard to the Bonneville area, you know that it’s pretty simple for us. If the cash cost is higher or close to the market
price, if we close the plant and sell the alumina in this case, or sell the energy when it’s our own energy, or we have long term

contracts. Specifically in the Bonneville area, we have a partnership with a Japanese company that might have a difference of

opinion with us as to what should operate.

Could you get in the timing of the power issues?
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I don’t have a timing at the moment, no.
(Chuck Bradford) again...
I was just going to round out on that. The timing on the alumina, Suriname and Pinjarra are ‘05 operational.

(Chuck Bradford) again. I understand that you took down—I think it was 44 million shares as part of the Chalco offering to
maintain your position. Can you tell us a little bit more about what’s happening? What did Chalco tell you about what’s
happening in China? Because we keep hearing about the government wanting to close the small polluting plants, yet their
production keeps on growing at a phenomenal rate.

We’ve maintained all the time that China would be basically either in balance or a net importer, or just a little bit (inaudible),
but it depends on how the cycles go. And we’re in the same place. Now with regard to Chalco, they had a capital call. We
maintained 8% of the company. That gives us a seat on the board. We just had to meet the call and did that. We’re happy with
it. We’re still negotiating the power contract. We’re still in the same place as we’ve said before. We want long term
competitive power contracts and we’re still negotiating that part for the expansions of Pingguo. Bohai is a rolling mill which is
in China also, but we expect that to move ahead this year.

(Mike Gambardella), JP Morgan again. Question just in terms of procedure. Is there any chance in the future that you would
delay the release of your earnings and move up this meeting so they coincide?
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We could probably go the other way around. We tend to avoid that so it gives time for people to look at the numbers and come
up with the questions, talk to Bill, get a lot of the details. We felt that this was more productive this way.

Philosophically, we don’t think it’s a good idea to sit on the numbers once the books are closed and we have them and they’re
done. So I mean that’s why we get them out. We are finished and we have to just use them and move on to working on the
next one.

Heath Jansen with (ABN Amro). Please go ahead.

Yeah, good afternoon. Just a question in terms of return on capital. Basically you’ve got a lot of capital to be spent over the
next couple of years. It will be a period of time before you start to see a return on those investments. I was just wondering,
when do you expect that Alcoa will be able to achieve its return on capital targets?

We do expect to achieve the capital targets, yes. And that’s why when (Rick) talked about the capital expenditures—we still
control it and I think this year, we’ve talked about $1 billion plus $300 million and that’s within out capabilities and
maintaining the present debt to equity ratio.

To further that, it’s a mix. I mean we look at all of these in a combination of timing of (Brownfield) with (Greenfield) and you
know, prudent use of capital in a way that we think maximizes the opportunity for that return. The (Brownfields) are all low
capital cost solutions that should start to return rather quickly.

(Peter O’Connor) with Credit Suisse. Please go ahead.
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I have three questions relating to the alumina segment. Firstly, the comment (Rick) that you made on hedging and you talked
about there’s a lower level of hedging in the prior period. Can you give us some more color on what level of hedging you have
in your (unintelligible) in that business? And at what rate that it struck?

Yes. In that could you give more color on hedging in alumina? We don’t hedge. Simple. First thing is a lot of the price—if you
look at price increases at the moment, they are almost parallel to the devaluation of the US dollar. So we have a natural hedge.
Sometimes—usually we wouldn’t even talk to you about currency. This time was an exceptional and I think you would say
that given the US dollar devaluation, it is exceptional. But that goes with the business. Metal goes up. Alumina goes up.
Currencies go up or down. We don’t hedge for that purpose.

Yes, (John Fields) with Delaware Investments. The traditional formula tying alumina to LME and contract terms—given the
outlook for alumina would seem a pretty right time to kind of move that up a little bit. Are there any thoughts to changing that
formula over time, or being a little more aggressive on alumina pricing?

Well, we do have all kind of mixes of pricing formulas with customers that have floors, stops, completely variable and when
they come up for negotiation, it depends on what the market is at that time and we do react to it. But at the end of the day, in
the case of alumina, it is pretty strong tied to the metal price and we don’t see changing very much.

(Peter O’Connor) with Credit Suisse. Please go ahead.
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Thank you. Two follow up questions. Firstly, on the ownership of the alumina business, you highlighted 100%, what
preconditions would have that offered to the joint venture partner? And secondly on alumina funding of your expansions at
Pinjarra and Suralco, would you expect them to be debt funded or internally cash flow funded?

I didn’t hear the second question—or the first.
The first question was ownership of Aluminio would you consider sharing that with your partner.
Of Aluminio are you going to share with Alumina.

No. Oh, I’'m sorry. You’re talking about the acquisition of partners in Brazil, would we share it with the Alumina partners in
Australia?

That’s correct.

We have no relationship with them. When the alumina is for external and for the commercial market, and it’s not a fully
integrated alumina refinery with a smelter, we do participate with them. So in the case of Brazil, it’s mostly for internal sales
and for our own consumption in the smelter. They do already have a participation there. Alumina has.

The second question was do we anticipate paying for those expansions with external debt or internal cash flow? Internal cash
flow. You’re talking about Pinjarra and Suralco internal cash flow.

Yes, (Alberto Arias) from Goldman-Sachs. Just before this meeting, there was an announcement by Alcan in which they are
shutting down 90,000
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metric zones of capacity in (Quebec) from Soderberg facilities that they have and they tied up the strengthening of the
Canadian dollar to reason behind that. Do you have some further capacity in (Quebec)? Do you see any potential change in
your plans? Any potential shut down of capacity for similar reasons, or any change with regards to your modernization plan?

We don’t usually comment on other people’s strategy. So I don’t even know why they would shut it down or not. Our policy is
we manage to make money. When the business doesn’t make money, we’ll look at is it a fundamental problem, or is it a
temporary problem and in most cases we will take action. We will shut down. And we’re the first ones to do that.

But our Canadian smelters are very efficient and I don’t see any risk or any changed position due to currency at this point.
We have time just for one last question.

(Tony Rizzuto), Bear Sterns. Gentlemen, I know there’s been some price increase announcements in recent days, and I know
there was some pricing activity in December and January. Could you bring us up to date on what some of the—if you put them
all together—what that might imply for flat roll pricing and maybe some of your engineer products looking after the 1st
quarter on a percentage terms?

Well, I can deal with it generally. I’'m not going to deal with the specifics or percentage terms, but there has been a lot of
pricing activity. And for the time being, it looks pretty encouraging. It appears to be holding. Most of that affect though, you
have to remember is probably new business and will have much more of an affect as we go into the 2nd quarter, rather than
the 1st
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quarter. The 1st quarter was substantially booked before we are seeing a lot of this price increase.

I think if you characterize the year, 2003 was an interesting year that was very weak in the first, let’s say, semester, with the
exception of maybe April and May. And then 2nd semester was, I’ll call it Mushy. It got better September, October,
November. I think December things slowed down. I think a lot of customers weren’t going to jump up on the number they
were seeing, or the order they were seeing. They were managing their inventories like they always do at the end of the year.
But I think there’s a much stronger feeling as we go in in the quarter.

But again, remember a lot of the things that you see in pricing is about a quarter delayed. Alumina is a quarter delayed,
aluminum is about a quarter delayed. Fabricated products, about a quarter delayed. So it feels better, but you know, we’ve all
been burned for three years now waiting for that better and we’re managing everything that we have in our control, continue to
manage the 1st quarter just like we managed every quarter in the last two years.

This concludes our 4th quarter workshop and I’d like to thank you for attending.

END
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- Forward-Looking Statements

Today's discussion may include “forward-looking statements”
within the meaning of the Private Securities Litigation Reform Act
of 1995. Such statements relate to future events and
expecltations and involve known and unknown risks and
uncertainties. Alcoa’s actual results or actions may differ
materially from those projected in the forward-looking
statements. For a summary of the specific risk factors that could
cause results to differ materially from those expressed in the
forward-looking statements, please refer to Alcoa’s Form 10-K
for the year ended December 31, 2002, in addition to the
Quarterly Report on Form 10-Q for the quarter ended September
30, 2003 filed with the Securities and Exchange Commission.
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N 10 Quarter Highlights

Continued strong safety performance

Revenues, income from continuing operations
up sequentially and year-over-year

Continued improvement in the balance sheet

Disciplined capital spending

Cost savings goal achieved



ALCOA

Safety

" LWD Incident Rate

— Continued strong performance in 4Q 2003 and full year
Rate (injuries per 200,000 hrs.)
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* Reynolds, Howmet/Huck included beginning in 2002
** WEX, Fairchild, Kama, and other 2002/2003 new acquisitions



e 47 Quarter 2003

Financial Overview
In Millions 4Q03 3Q03 Fav/(Unfav)
LME 3-Month Average ($/MT) $1,522 $1,420 $102
Sales $5,532 $5,335 $197
Cost of Goods Sold $4,435 $4.226 ($209)
% of Sales 80.2% 79.2% (1.0)%
SG&A $346 $305 ($41)
% of Sales 6.3% 5.7% (0.6)%
Special ltems ($26) $1 $27
Other Income, Net ($139) ($42) $97
Effective Tax Rate 21.2% 21.5% 0.3%
Minority Interests $43 $54 $11
GAAP Net Income $291 $280 $11

GAAP Income From Continuing
Operations $340 $282 $58




2, Strengthened Cash Flow

= Cash from operations of $733 million in fourth quarter
and $2.4 billion in the year
— Full year up $591 million or 32% from 2002 levels

— $150 million year-over-year working capital reduction, with
revenue increase of $1.15 billion

= Strong capital expenditure discipline
— Capital Expenditures of $867 million; lowest level since 1994
— $403 million or 32% decline year-over-year

— Continued to invest for the long-term to expand alumina
refining capacity and to improve smelting cost position



Alumina & Chemicals

Alignment: Bauxite mining, alumina refining and chemicals production
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Current Business Conditions:

Positives Negatives
Jamalco expansion and system-wide Continued strength in Australian $ will impact
capacity creep will boost production margins

Completion of alumina purchase agreement
from Sherwin




Primary Metals

Alignment: 4.0 million mt of smelting capacity, with 562 kmt currently idled

Markets: ATOI Performance:
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2 Flat Rolled Products

Alignment: Aluminum sheet and plate for aerospace applications, rigid container
sheet for beverage cans and mill products

Markets: ATOI Performance:
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Current Business Conditions:
Positives MNegatives

Stronger demand for US sheet and plate

Full quarter of consolidated Australian
rolling mills
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2 Engineered Products

Alignment: Hard and soft alloy extrusions, aluminum forgings, Alcoa Fasteners &

Howmet products
Markets: ATOI Performance:
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Current Business Conditions:
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Demand improving in some segments - | Continued pressure on IGT
particularly commercial transportation;

aero and auto remain steady Higher raw material costs - energy

4Q maintenance outages are
completed
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mae Packaging & Consumer

Alignment: Reynolds consumer products, closures, flexible packaging, and
packaging graphics design

Markets: ATOI Performance:
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Current Business Conditions:
Positives Negatives

Seasonal decline in Consumer business
Sale of LA PET and Latasa

Continued pressure on margins due to resin
prices
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Current Business Conditions:
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Alignment: Alcoa Fujikura, residential building products and automotive
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Auto build rates remain steady
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2 Surpassed $1 Billion Cost Savings Goal

Exceeded Goal by
$12 million annually

Quarterly Run Rate in
Millions of dollars

‘ 250
87 | 87

10 20 3Q 4Q 1Q 20 39 49 1Q ZQ 3Q 4Q 2003
01 01 01 01 02 02 02 02 03 goal

Second time in six years that the

100%

80%6

company has identified and

achieved more than $1 billion in

savings

Cost Savings
$1,012m pre-tax

152

Overheads/
Other

Procurement

Manufacturing
Productivity
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2003 Cost Challenge

Cost savings have mitigated declines in volume, price
and mix
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e Return on Capital Continues to Show
Improvement
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_ Pension Performance and 2004
Outlook

= Three key drivers regarding pension:
Change in total plan assets
Long term asset return assumption
Discount rate assumption — pension obligation

= Asset performance averted the need for a significant
equity charge in 2003
19.75% return on assets
— Offset impact of a 50 basis point decline in discount rates

» Cash contributions to worldwide plans in 2004 expected to
be consistent with 2003 levels

» Expense for 2004 will increase by approximately $50
million after tax primarily due to lower discount rate



2}
Summary

We continue to manage what is in our control:
v" Cost savings - driven by ABS

v" Continued cash generation through operations,
controlled capex and working capital reduction

v' Balance sheet improvement
v" Reinvesting to enhance long term cost position

v" Divestitures on track to be completed 1H 2004
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- 2003 Achievements

Continued to live our values

Strong safety performance

— On track to meet environmental targets

" Improved profitability
Income from continuing operations doubled from 2002
All reporting segments increased ATOI

® Strengthened balance sheet, regained flexibility
— Paid down $1.2 billion in debt
Debt-to-capitalization 800 basis points lower than ending 2002

Built for the future



m Strategies Defined, with Actions Taken

Alumina
and
Chemicals

Primary
Metals

Flat-Rolled
Products

Strategy

Actions

Alumina: Build upon
existing low-cost position

v Jamalco - completed 250kmt expansion
v Suriname - 250kmt expansion underway
‘/Pinjnrra - 600 kmt expansion planned

v 100% ownership of Alcoa Aluminio

¥ Chemicals - Sale Announced, close 1Q 04

Smelting: Lower our
average position on the
cost curve

Energy: Invest in
competitive long-term
energy sources

vlceland engineering begun

v'Bahrain and Brunei MOU's

¥ China and Canada — progressing

¥ Intalco and Massena curtailments

v Continued progress on Inert Anode
‘/E nergy: Rockdale, TX mine expansion

v Energy: Brazil - Barra Grande underway

Manage global rolled
products system for higher
value add content

Expand in high growth
markets - Asia

v Airbus 380 Platform; Bombardier contract,
strengthened relationships with Boeing and
Embraer

v Realigned Europe operations to focus on high
value add products

¥ Shan ghai foil facility expansion ahead of
schedule; Bohai JV discussions progressing

v 100% ownership of Australian rolling mills




m Strategies Defined, with Actions Taken

Engineered
Products

Packaging
and
Consumer

Other

Strategy

Actions

Serve global customers
from lowest cost platform

Leverage breadth to
maximize presence with key
customers

v A380 solutions; Howmet - Joint-Strike
Fighter program

\/Integrated Fairchild acquisition

v’ Soft alloy extrusion production platforms
in Hungary and Brazil

Globalize

Pursue niche growth
opportunities

New product development

V’Expansion of Closures operations in
Middle East and Asia

*"’Integrated Ivex Acquisition
v New products in Consumer, Closures

v Sale of Latin America PET, Latasa stake,
Packaging Equipment

Broaden customer base

Low cost sourcing

v’ Awarded new business with Audi, VW,
Ford, Jaguar, Ferrari

v' AFL Auto opens Honduras, Romania
operations




2 Alcoa’s Goals Remain High

= | jve our Values

" Provide superior returns

— Aspire to return on capital in the first quintile of the S&P Industrials

Exceed cost of capital throughout the cycle

®= Continue to reduce costs — eliminate $1.2B in costs on a
run rate basis by the end of 2006

® Maintain a strong balance sheet — long term target of
25%-35% debt-to-cap



. Bottom Line

" 2003 performance showed significant improvement
over 2002

®  We continue to position the company for success in
2004 and beyond

" Alcoa’s strategy is clear and our actions are focused

® Our goals remain high
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B For Additional Information, contact:

William F. Oplinger
Director, Investor Relations

Alcoa

390 Park Avenue

New York, N.Y. 10022-4608
Telephone: (212) 836-2674
Facsimile: (212) 836-2813
www.alcoa.com
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kel /ncome and EPS Information and

Reconciliation

In Millions

GAAP Net Income
Cumulative Effect of Accounting Change
Discontinued Operations - operating loss
Discontinued Operations - Loss on Divestitures
GAAP Income from continuing operations
Special ltems (2):

Restructurings

(Gain)/Loss on Divestitures

Goodwill Impairment
Income from Continuing Operations excluding

charges for restructurings and divestitures (1)

4003 3Q03 4Q02 2003 2002
$291 $280 ($223)  $938 $420

- $47  (334)
$4  $2  S18 $4 831
$45 - $59 $45  $59
$340  $282 ($146)  $1,034 $476
($4) $1  $95 ($4) $118
($21) $161 ($21) $161

$20 ~ %20
$315 $283 $130  $1,009 $775



Income and EPS Iinformation and
Reconciliation (Continued)

in Millions

GAAP Earnings per share
Cumulative Effect of Accounting Change
Ciscontinued Operations - operating loss

Discontinued Operations - Loss on Divestitures
GAAP Earnings per share from continuing
operations
Special ltems:

Festructurings

(Zain)Loss on Divestitures

Goodwill Impairment
EPS from Continuing Operations excluding
charges for restructurings and divestitures
vy, Shares Diluted Outstanding

4003 3003 44 02

$0.33 $0.33

$0.00 %000
$0.06 -

$0.39 $0.33

($0.00) $0.00
($0.03) -

$0.36 $0.33
872 858

($0.26)

$0.02
$0.07

($0.17)
$0.11
$0.19
$0.02

$0.16
844

2003 2002

$1.08 $0.49
$0.06 ($0.04)
$0.00 $0.04
$0.06 $0.07

$1.20 $0.56
($0.00) $0.14
($0.03) $0.19

- $0.02

$1.17 $0.91
857 850



Reconciliation of Return on Capital

40 2003 3Q 2003 202003 1Q 2003
Bloomberg 4Q 2003 Bloomberg 3Q2003 Bloomberg 2Q2003 Bloomberg 1Q 2003

In Millions Method Annualized Method Annualized Methed Annualized Method Annualized
Met ncome 5938 31,164 5424 $1,120 5345 5864 3353 3792
Minarity Interast 23 $172 $186 5216 181 $300 $153 $236
Interest Expense 5238 5224 $255 5232 5266 $240 $263 $246
(After-tax)
Numerator (Sum
Total) £1.407 %$1,560 3865 $1,668 $793 $1,403 £769 $1,274
ST Bormowings 2351 $389 $160 5155 $153 110 147 2115
LT Bormowangs 7,529 7175 8,011 £7,801 57,942 $8 309 7 896 $8519
Prefermed Equity 55 £55 55 855 355 355 355 355
Minority Interest $1,317 $1,310 $1,287 §1,.398 $1.400 51,443 $1,351 $1.332
Common Equity £10,946 £11,541  $10467 $10698  $10504  S$10,181  $10,428 £9,950
Denominator
(Sum Total) $20,197 $20,469 $19,980 $20,107 $20,054 $20,098 $19.877 $19,971
ROGC 7.0% 76% 4.2% 7.8% 39% T7.0% 2.9% 6.4%

Motes:

+ Bloomberg Methodology calculates ROC based on the trailing 4 quarters,




)
e \otes to Reconciliation

(1) Alcoa believes that income from continuing operations excluding charges for restructurings and divestitures and goodwill
impairment is a measure that should be presented in addition to income from continuing operations determined in accordance
with GAAP, The following matters should be considered when evaluating this non-GAAP financial measure:

— Alcoa reviews the gperating results of its businesses excluding the impacts of restructurings and divestitures and goodwill
impairment. Excluding the impacts of these charges can provide an additional basis of comparison. Managemen! believes that
these charges are unusual in nature, and would not be indicative of ongaing eperating resulls. As a resull, management
believes these charges should be considered in order 1o compare past, current, and fulure periods.

The economic impacts of the restructuring and divestiture charges are described in the footnotes to Alcoa's financial statemenis,
Generally speaking, charges associated with restructurings include cash and non-cash charges and are the result of employee
layoff, plant consolidation of assets, or plant closure costs. These actions are taken in order to achieve a lower cost base for
future operating results.

= Charges associated with divestitures principally represent adjustments (o the carrying value of certain assets and liabilites and
do not typically require a cash payment. These actions are taken primarily for strategic reasons as the company has decided
not 1o participate in this portion of the portfolio of businesses.

- Alcoa's growth over the last five years, and the onset of the manufacturing recession led to the aforementioned charges in 2001
and 2002, Before the start of the current manufacturing recession, Alcoa last recorded charges associated with restructuring
and divestitures in 1997,

Restructuring and divestiture charges are typically material and are considered to be outside the normal operations of a
business. Corporate management is responsible for making decisions about restructurings and divestitures,

-- There can be no assurance that additional restructurings and divestitures and goodwill impairment will not coccur in future periods.
To compensale for this limitation, management believes that it is appropriate to consider both income from conlinuing
operations determined under GAAP as well as income from continuing operations excluding restruciuring and divestiture
charges and goodwill impairment,

(2) Special itemns totaled 526 of income for the fourth quarter and full year of 2003 before taxes and minority interests. The amount
principally represents net gains from assets held for sale including the reversal of previously established reserves for
businesses that Alcos decided to retain, and a realized gain on the sale of a business, partially offset by adjusiments to
estimated proceeds for ongoing sale activitles. After tax and minarity interests, special items amounted to income of $25 in the
fourth quarter and full year of 2003.



