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Item 2.02. Results of Operations and Financial Condition.

On October 8, 2013, Alcoa Inc. held its third quarter 2013 earnings conference call, broadcast live by webcast. A transcript of the call and a copy of the slides presented
during the call are attached hereto as Exhibits 99.1 and 99.2, respectively, and are hereby incorporated by reference.

* * * * *

The information in this Current Report on Form 8-K, including Exhibits 99.1 and 99.2, is being furnished in accordance with the provisions of General Instruction B.2 of
Form 8-K.

Forward-Looking Statements

Certain statements in this report relate to future events and expectations, and as such constitute forward-looking statements within the meaning of the Private Securities Litigation
Reform Act of 1995. Forward-looking statements also include those containing such words as “anticipates,” “estimates,” “expects,” “forecasts,” “intends,” “outlook,” “plans,”
“projects,” “should,” “targets,” “will,” or other words of similar meaning. All statements that reflect Alcoa’s expectations, assumptions, or projections about the future other than
statements of historical fact are forward-looking statements, including, without limitation, forecasts concerning global demand growth for aluminum, end-market conditions,
supply/demand balances, and growth opportunities for aluminum in automotive, aerospace and other applications, trend projections, targeted financial results or operating
performance, and statements about Alcoa’s strategies, outlook, and business and financial prospects. Forward-looking statements are subject to a number of known and unknown
risks, uncertainties, and other factors and are not guarantees of future performance. Important factors that could cause actual results to differ materially from those in the forward-
looking statements include: (a) material adverse changes in aluminum industry conditions, including global supply and demand conditions and fluctuations in London Metal
Exchange-based prices and premiums, as applicable, for primary aluminum, alumina, and other products, and fluctuations in indexed-based and spot prices for alumina;
(b) deterioration in global economic and financial market conditions generally; (c) unfavorable changes in the markets served by Alcoa, including automotive and commercial
transportation, aerospace, building and construction, distribution, packaging, defense, and industrial gas turbine; (d) the impact of changes in foreign currency exchange rates on costs
and results, particularly the Australian dollar, Brazilian real, Canadian dollar, euro, and Norwegian kroner; (e) increases in energy costs, including electricity, natural gas, and fuel oil,
or the unavailability or interruption of energy supplies; (f) increases in the costs of other raw materials, including calcined petroleum coke, caustic soda, and liquid pitch; (g) Alcoa’s
inability to achieve the level of revenue growth, cash generation, cost savings, improvement in profitability and margins, fiscal discipline, or strengthening of competitiveness and
operations (including moving its alumina refining and aluminum smelting businesses down on the industry cost curves and increasing revenues in its Global Rolled Products and
Engineered Products and Solutions segments) anticipated from its restructuring programs and productivity improvement, cash sustainability, and other initiatives; (h) Alcoa’s inability
to realize expected benefits, in each case as planned and by targeted completion dates, from sales of non-core assets, or from newly constructed, expanded, or acquired facilities,
including facilities supplying aluminum-lithium capacity, or from international joint ventures, including the joint venture in Saudi Arabia; (i) political, economic, and regulatory risks
in the countries in which Alcoa operates or sells products, including unfavorable changes in laws and governmental policies, civil unrest, or other events beyond Alcoa’s control;
(j) the outcome of contingencies, including legal proceedings, government investigations, and environmental remediation; (k) the business or financial condition of key customers,
suppliers, and business partners; (l) adverse changes in tax rates or benefits; (m) adverse changes in
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discount rates or investment returns on pension assets; (n) the impact of cyber attacks and potential information technology or data security breaches; and (o) the other risk factors
summarized in Alcoa’s Form 10-K for the year ended December 31, 2012 and other reports filed with the Securities and Exchange Commission. Alcoa disclaims any obligation to
update publicly any forward-looking statements, whether in response to new information, future events or otherwise, except as required by applicable law.

 
Item 9.01. Financial Statements and Exhibits.
 

(d) Exhibits.

The following are furnished as exhibits to this report:
 

 99.1 Transcript of Alcoa Inc. third quarter 2013 earnings call.
 

 99.2 Slides presented during Alcoa Inc. third quarter 2013 earnings call.
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SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused this report to be signed on its behalf by the undersigned hereunto duly
authorized.
 

ALCOA INC.

By:  /s/ Audrey Strauss
Name:  Audrey Strauss
Title:

 

Executive Vice President, Chief Legal Officer
and Secretary

Dated: October 11, 2013
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Exhibit No.  Description

99.1   Transcript of Alcoa Inc. third quarter 2013 earnings call.

99.2   Slides presented during Alcoa Inc. third quarter 2013 earnings call.
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Exhibit 99.1
 
THOMSON REUTERS STREETEVENTS

EDITED TRANSCRIPT

AA - Q3 2013 Alcoa Inc. Earnings Conference Call

EVENT DATE/TIME: OCTOBER 08, 2013 / 09:00PM GMT

OVERVIEW:

AA reported 3Q13 revenue of $5.8b, net income of $24m and net profit per share of $0.02.
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CORPORATE PARTICIPANTS

Kelly Pasterick Alcoa Inc - Director of IR

Klaus Kleinfeld Alcoa Inc - Chairman and CEO

William Oplinger Alcoa Inc - EVP and CFO

CONFERENCE CALL PARTICIPANTS

David Gagliano Barclays Capital - Analyst

Brian Yu Citigroup - Analyst

Luke McFarlane Macquarie Capital Markets - Analyst

Tony Rizzuto Cowen and Company - Analyst

Paul Massoud Stifel Nicolaus - Analyst

Charles Bradford Bradford Research - Analyst

Paretosh Misra Morgan Stanley - Analyst

Carly Mattson Goldman Sachs - Analyst

Curt Woodworth Nomura Securities Intl - Analyst

PRESENTATION

Operator

Good day, ladies and gentlemen, and welcome to the quarter-three 2013 Alcoa Incorporated earnings conference call. My name is Jason, and I’ll be your operator for today. At this
time, all participants will be in a listen only-mode. Later, we will conduct a question-and-answer session.

(Operator Instructions)

As a reminder, this call is being recorded for replay purposes. I would now like to turn the conference over to your host for today, Ms. Kelly Pasterick, Director of Investor Relations.
Please proceed.

Kelly Pasterick - Alcoa Inc - Director of IR

Thank you, Jason. Good afternoon, and welcome to Alcoa’s third-quarter 2013 earnings conference call. I’m joined by Klaus Kleinfeld, Chairman and Chief Executive Officer, and
William Oplinger, Executive Vice President and Chief Financial Officer. After comments by Klaus and Bill, we will take your questions.

Before we begin, I would like to remind you that today’s discussion will contain forward-looking statements relating to future events and expectations. You can find factors that could
cause the Company’s actual results to differ materially from these projections listed in today’s press release and presentation and in our most recent SEC filings. In addition, we have
included some non-GAAP financial measures in our discussion. Reconciliations to the most directly comparable GAAP financial measure can be found in today’s press release, in the
appendix of today’s presentation, and on our website at www.alcoa.com under the “Invest” section. Any reference in our discussion today to EBITDA means adjusted EBITDA, for
which we have provided calculations and reconciliations in the appendix. And with that, I’d like to hand the call over to Klaus Kleinfeld.

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

Well thank you, Kelly. So let me quickly characterize the quarter for you. This is a strong third quarter driven by performance. Our repositioning is working. We increased the
earnings sequentially and year over year, strongly driven by the downstream profitability. ATOI is up 22% year on year. Upstream improved performance now for eight consecutive
quarters. Productivity stands at $825 million across all segments year on year; very good performance there. Days working capital a record third-quarter low, five days lower than the
prior year. This gave us $300 million in cash. Cash from operations stand at $214 million. Negative free cash flow at $36 million. We executed all curtailments swiftly and safely, and
I will refer to that a little later. So with this, let me hand it over to Bill to go through the numbers more in detail.
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William Oplinger - Alcoa Inc - EVP and CFO

Thanks, Klaus. As Klaus just highlighted, we had very strong operating performance in the third quarter. I’ll start the financial review with a quick summary of the income statement.
Revenue held steady on a sequential-quarter basis at $5.8 billion, despite a $57-per-metric-ton drop, or 3% decline, in realized aluminum prices. Compared to last year, revenues are
also relatively stable, with approximately a 1% decrease on a 2% drop in realized aluminum prices. Cost of goods sold percentage decreased sequentially by 110 basis points due to
better productivity across the businesses and favorable currency impact. The sequential change in other income and expense is largely due to favorable mark-to-market impacts on
energy contracts. Note that this benefit is backed out of our calculation of net income excluding special items.

As we said last quarter, we took additional restructuring charges in the Primary business associated with the closure of the Soderberg lines at Baie-Comeau and one line at Massena.
Restructuring charges totaled $151 million pretax, which I’ll detail on the following slide. Our effective tax rate for the quarter was 41.3% and is 32% without discrete tax items. The
ongoing operational rate should be assumed to be 33%. So overall, the results for the quarter are a net profit of $0.02 per share, but excluding special items, we have net income of
$0.11 per share, an improvement both sequentially and from prior year, despite lower realized aluminum prices.

Let’s take a closer look at the restructuring charges. Included in net income of $24 million is an after-tax charge of $96 million, or $0.09 per share, associated with special items
primarily for restructuring. Restructuring costs of $109 million after-tax relate to actions taken to improve competitiveness in the upstream. $103 million is due to the announced
closure of two Soderberg lines at Baie-Comeau and includes $25 million of accelerated depreciation and $78 million of employee and other costs. The remaining $6 million is
associated with the closure of one pot line at Massena. In addition, discrete tax items for the quarter totaled negative $7 million, primarily related to the interim treatment of losses in
jurisdictions where we are not able to record a tax benefit. There’s also $8 million of favorable non-cash mark-to-market adjustments on energy contracts. Lastly, we backed out the
positive impact of $12 million of insurance recovery associated with last year’s Massena cast house fire. So in aggregate, this results in net income excluding special items of $120
million, or $0.11 per share.

Let’s move to the sequential bridge. As usual, we’ve categorized the changes in the quarter into three areas, market related, performance, and cost headwinds. Taking each one in
isolation, the combination of LME and currency impacts provided a benefit of $17 million, as lower LME cash prices were more than offset by the strength of the US dollar versus
two key currencies, the Aussie dollar and Brazilian Real. Overall performance was a positive $27 million for the quarter, as a decline in volumes in the aero, industrial products, and
industrial gas turbine markets were offset by better productivity across all three business groups. As you’ll see later, we’ve already achieved our annual full-year productivity target in
the first nine months of the year. Lastly, the overall impact of cost headwinds was negligible this quarter, as higher energy costs, mainly in the Primary Metals group, were offset by
cost decreases, primarily related to the non-recurring nature of the power plant shut downs from the second quarter. So in summary, our focus on operating performance has allowed
us to improve sequential earnings by 58%.

Turning to the year-over-year view, the currency and LME effects completely net out against each other, so you can clearly see that the operating performance of the business more
than offsets the cost increases experienced. Some key points. The volume improvement is in the mid and downstream businesses across the aero and auto markets. The productivity
improvements across all three business groups more than offsets the cost increases associated with labor costs and the ramp up in the Saudi joint venture.

Let’s turn to the segments. Engineered Products and Solutions continues their string of strong quarters with a record Q3 quarterly ATOI of $192 million, up 22% compared to the
third quarter of 2012 and relatively flat sequentially. This segment reported a record quarterly adjusted EBITDA margin of 22.5%, compared to 22.2% and 20% respectively for the
second quarter 2013 and same quarter last year. Third-party revenue was $1.4 billion, up 5% versus last year driven by innovation and share gains, and down 2% sequentially due to
summer shut downs. In this quarter, we benefited from the insurance recovery from the Massena fire, which won’t recur in the fourth quarter. EPS continues to demonstrate
significant productivity improvements quarter-over-quarter from every area of the business.

Looking forward to the fourth quarter, we expect the aerospace market to remain strong, but see a temporary unfavorable impact in the engine market due to an inventory realignment
and lower US defense spare parts demand. Regarding our non-residential construction business, we’ll continue to see a decline in Europe, but expect a gradual recovery at North
America. We anticipate weaker industrial gas turbine demand, but we continue to see share gains across the portfolio driven by innovation. So in aggregate, EPS had another strong
quarter. For the fourth quarter, we estimate an approximately 25% earnings improvement versus last year driven by continued productivity, and a roughly 10% sequential decline due
to seasonality and market conditions.
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Now, let’s turn to Global Rolled Products. ATOI of $71 million was an $8 million sequential decline, as lower volumes and pricing pressure were only partially offset by productivity
gains and the lessening impact of unfavorable metal prices. Declining metal prices continued to unfavorably impact the results, but at a lower level than last quarter. This segment had
negative volume and price impacts due to seasonal decline and high OEM inventories in aerospace plate, softening industrial markets in many regions of the world, and pricing
pressures in can sheet. These were partially offset by continued strong demand in the automotive and packaging markets. Productivity gains were offset by cost increases due to
location shut downs tied with customer planned outages. In the bridge above, the other categories largely associated with start-up expenses in Saudi and Tennessee. GRP remains
focused on cash generation and set a 3Q record-days working capital, improving by one day year over year.

Transitioning to the fourth quarter we expect auto demand to stay strong. Higher aerospace inventories are expected to have continued negative impact on volume. We expect
seasonal volume declines in packaging. And lastly, we expect continued negative price trends in Europe and China along with the demand decline in the brazing market. The overall
view of this segment is for earnings to be down approximately 25% sequentially, assuming no change in currency and metal prices.

Now, I’ll address the upstream segments. In Alumina, there are a couple of key takeaways. While LME prices were down in the quarter, the continued shift to API pricing, the
stronger US dollar, and better productivity led to increased segment profitability. We saw a continued positive trend in index and spot pricing versus percent of LME contracts, which
is driving a slight improvement in price and mix. Essentially, alumina prices were relatively flat to down slightly, while the LME declined at a higher rate in the quarter. The segment
continues to focus on productivity, generating $13 million of savings, primarily driven by efficiency improvements in Australia as well as overall energy efficiency initiatives and
better raw material usage. The cost increases are predominantly associated with higher bauxite costs, due to running two crusher sites in western Australia after the Myara crusher
move last quarter and higher Suriname mining cost, which we noted in July. From a cash perspective, our alumina business continued an excellent job of reducing days working
capital. A Q3 record of approximately 20 days was achieved this quarter, which is 11 days lower than the same time last year, generating $162 million in cash year over year.

Looking out to the fourth quarter, 53% of third-party shipments will be either spot or API for the full year 2013, which typically follows a 30-day lag, and the remainder of pricing
follows a 60-day lag. Energy prices are expected to increase in western Australia, and higher mining costs are expected to continue through the fourth quarter. In summary, we
anticipate our alumina business will strengthen on the back of stable alumina prices despite weak metal prices. Our productivity programs will continue to deliver into the next
quarter, permitting us to realize positive performance improvement versus Q3.

Let’s go to Primary Metals. Profitability in the Primary Metals segment improved sequentially, driven largely by productivity improvements and the completion of power plant
maintenance outages which occurred in Q2. Overall performance was up $42 million, despite higher energy costs due to seasonality in Europe and the Pacific Northwest. LME price
was down 4% sequentially on a 15-day lag basis, with realized prices down 3% sequentially. Production is flat as indicated in our last call, as curtailments began late in the third
quarter. As stated earlier, this segment also benefited from an insurance recovery from the Massena fire last year, which won’t recur in the fourth quarter. Before I move off of the
third-quarter earnings commentary on the upstream businesses, it’s important to note that the Alumina and Primary Metals operations were able to offset higher mining costs and
increased energy costs to end up with $45 million of positive performance, significantly better than we expected at the beginning of the quarter. This is the eighth consecutive quarter
of overall performance improvements in the upstream business.

Looking out to the fourth quarter for Primary Metals, pricing is expected to follow the typical 15-day lagged LME prices. Curtailments will start to show full impacts as our
production decreases in Q4 are expected to result in 30,000 metric tons less than Q3, and we expect productivity gains to continue. In summary, we continue to manage what we can
control in this segment, unlike the Alumina segment, steady API-based pricing during a declining LME environment makes alumina more expensive [Alcoa Correction to Transcript:
Mr. Oplinger said “relatively more expensive”] in this segment. Outside of the uncontrollable factors, LME, currencies, and regional premiums, we expect performance in the
segment to be absolutely [Alcoa Correction to Transcript: Mr. Oplinger said “to be slightly”] down. Summarizing the two upstream segments, the overall performance is expected to
be flat over the third quarter.

Now, let’s turn to the balance sheet. Regarding working capital, we continue to achieve significant improvement in our days working capital. In the third quarter, we attained a third-
quarter low of 28 days, and this is the 16th successive quarter of year-over-year improvement. We’ve been able to reduce days working capital by 20 days since the third quarter of
2009, worth $1.3 billion, and the five-day improvement from last year’s level equates to approximately $300 million in cash.

Moving on to the cash flow statement and liquidity. Cash from operations totaled $214 million for the quarter. Overall free cash flow before the Saudi investment was negative $36
million; after the investment, negative $107 million. The use of cash in the third quarter is driven by cash funding of the pension plan, normal cash outflows from semiannual interest
payments, and slightly higher working capital in the quarter. These cash outflows were primarily supported by a reduction in cash on hand. Our cash contribution to the pension plan
totals $354 million year-to-date, which represents 77% of our estimated total contribution of $460 million. Compared to last year, free cash flow through September of 2013 is
roughly $190 million better than 2012, and keep in mind, this is at much lower metal prices. From a liquidity perspective, we’re ending the quarter with $1 billion in cash and debt of
$8.3 billion. Debt-to-cap was maintained at 34.5%.

Now, I’ll address our 2013 targets. At the end of the third quarter, we are on target to meet our 2013 goals, which I should note were set at much higher metal prices. As I said last
quarter, our businesses are focused on deploying aggressive operational targets, and they met this call to action, generating $825 million in pre-tax productivity improvements year-
to-date, surpassing our full-year target for 2013 with three months remaining in the year. We continue to take a disciplined approach to capital spending. Our target for 2013 was to
maintain total capital spend of $1.55 billion. On a year-to-date basis, we’re well below those targets, having spent $771
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million. Our spend on the Saudi Arabia joint venture is well within budget; however, the year-to-date number is not reflective of the run-rate spend. The budget is more back-end
loaded in 2013, and debt-to-cap is within our target range of 30% to 35%. We’re operating in a challenging environment, but our track record shows that through continued
operational discipline, our over-arching goal to generate positive free cash flow is within reach.

Now, let’s turn to the alumina and aluminum market fundamentals. We have not substantially changed our view of—that market fundamentals are stable. We reaffirm aluminum
demand will grow globally at 7% this year, 4% excluding China; however, we’ve made a few changes that I’ll highlight. First, we’ve increased Chinese demand from 11% to 12%
due to stronger manufacturing growth numbers and strong aluminum semi product production, which is up 30% year over year through August. In total, this adds 125,000 metric tons
of demand; however, additional Chinese growth is partially offset by slightly lower growth in the rest of the world, driven primarily by reduced demand in the Middle East and
Southeast Asia. We continue to view supply and demand for both the alumina and aluminum markets as essentially balanced; however, driven by stronger demand and additional
curtailments that have been executed, we’re now projecting a deficit for aluminum of 400,000 metric tons versus our 2Q projection of 315,000 metric tons aluminum deficit.

In alumina, we’re predicting a greater surplus for 2013 versus our Q2 forecast, as stronger-than-expected Chinese refinery production, and lower demand in the rest of the world were
not completely offset by stronger demand in China and reduced production in the rest of the world. However, in total, our forecast surplus equates to less than 1%, or three days of
global demand, essentially in balance. Inventories have declined 2.5 days versus our 2Q forecast to 74.5 days of consumption, driven primarily by Chinese inventories, which have
fallen 400,000 metric tons since 2Q. In the rest of the world, inventories are essentially unchanged from our previous forecast, although we continue to see movement from visible
LME inventories into lower-cost, non-LME storage as financiers seek to reduce storage costs.

Along this line there have been increased demand for metal from financiers due to continued low interest rates and strong contangos, which have actually widened in the past few
months. For example, cash to three-month aluminum on the LME is now trading at a $45-per-metric-ton contango versus a $30 contango at the end of 2Q 2013. And December 2013
to December 2014 is now trading around a $125 contango versus a $90 contango at the end of the second quarter. This demand for physical metal from risk-averse financiers
continues to be supportive of premiums; however, as you can see from the lower right-hand side, premiums have fallen year over year in each of the regions, 17% in Europe, 4% for
Japan, and 11% for Midwest premiums. We believe the decline in premiums is largely a result of the confusion caused by the LME’s major market intervention from their July 1
announcement of proposed warehouse rule changes. Now, I’ll turn it over to Klaus.

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

Thank you, Bill. Well said. I’ll start with the overview on the end market, if I can pull this slide up. So let’s start with aerospace. We continue to see aerospace growing at a 9% to
10% this year. The major segment here making up for the major part of aerospace, large commercial aircraft, we actually see the higher growth of roughly 10%, the backlog for
Boeing and Airbus that play in the segment basically has increased further. We now believe it is at 10,000 aircraft, so this is a good eight-year production backlog. We’ve also seen it
supported by passenger as well as cargo demand up and also supported by the desire from customers to have more fuel-efficient, newer planes. That drives the demand as we’ve
basically been seeing every month. This also translates nicely into orders for new jet engines. That’s obviously important for us, too, because of our engine (inaudible) [Alcoa
Correction to Transcript: Mr. Kleinfeld said “blade”] business, year-to-date, the firm orders stand at 1,280 new jet engines, and the backlog stands at 19,100 units, so this is very,
very nice.

The very pretty picture gets a little clouded because we see a slight excess in inventory in the supply chain, particularly on the structural plate, and a little bit of a temporary inventory
alignment in the third and the fourth quarter in some of the jet engines, so we look at that part as recovering in the first quarter in 2014. Regional jets, business jets, both segments,
smaller ones, segments here, but both rebounding. Defense business is obviously impacted by sequestration. We are well positioned on future platforms, but we will see impacts from
potentially reduced operations because it has an impact on the spare parts.

Next segment, automotive. USA, we confirm our forecast of a 2% to 5% production growth for this year. Very interesting to see because the September sales actually were down
4.2% versus last year, but it’s basically an artifact driven by two factors. One is two fewer selling days, and the second even bigger one is that the Labor Day weekend this year was
included in the August results. If you take another indicator for where the real sales stand and you look at the daily sales rate, this is up by 4% compared to last year’s level. This is
probably giving you a better idea how positively this market is developing; therefore, it was no surprise that we saw that pretty much all of the US OEMs reduce. There are some of
our planned shutdowns [Alcoa Correction to Transcript: Mr. Kleinfeld said “the US OEMs reduced their summer plant shutdowns”] to keep an adequate supply level. We also see
that the inventory levels are continuously decreasing in April. It stood at 60 days; today, it stands at 55 days.

Good news also, the incentives have come down further. It’s the lowest level since February. And the other good news also here is the average age of the fleet stands today at 11.4
years. The average—no, the current rate stands at 11.4. The average stands at 9.4, so you actually see that the cars today on the streets in the US are substantially older than they have
been on average, two years older than an average, and it’s clearly indicating that all of these factors show this is not the end. There’s further demand sitting in there.
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Europe, we are not changing our forecast. We predict a decline of 2% to 5%. In July, it looked like there was a short relief; registrations were up. But then it was all dampened again
in August because it came down by the same magnitude, and August was the worst August in 10 years, so this is looking a little stressed there. China, a different situation. We’re
actually taking our forecast up to 9% to 11% growth from what we had, 7% to 10%, as we anticipated a slower growth of the economy in general before, and to end, we’ve modified
this.

Trucks and trailer, next segment here in North America, our production forecast is unchanged. It stands at minus 9 to minus 13, but there’s an interesting phenomenon there which is
worthwhile to note to get a feel for where the US economy stands because orders have been up in September by 15.4% for trucks. If you look at the year-on-year number for the third
quarter, it’s actually even higher. It’s up by 27.4%. But the inventory levels still are higher than historically. They stand today at 50,800 trucks end of August basically, and
historically, this had been at 42,000 trucks, so the OEMs have been slowing down their production. If you really look at the fundamentals, you actually do see that fundamentals look
good. Freight demand is up, prices are up, and the average age of the fleet is higher than—average age of the fleet today is higher than the 20-year average. It stands today at 6.7
years, and the 20-year average is at 5.8, so good news to come, and I think the orders are showing in the right direction here.

Europe, we are raising our projection, but it’s still negative. We expect a less negative one, it’s minus 2 to minus 5. We had minus 3 to minus 8 before. The main driver here is the
change in legislation. There is this implementation of the new Euro-VI norm, which is basically more expensive, and what is now allowed is that trucks with the older Euro-V norm
can be registered in 2014 as long as they have been invoiced in 2013. We see a little bit of similar situation in China. We’re upwardly revising our forecast to a growth between 17%
and 20%. Before, we had 12% to 16%. And there, it is the delay of the Euro-IV emission standard as well as the stronger economy that is leading to this change.

Beverage can packaging, we hold our global forecast of the growth of 1% to 2% steady. North America continues to struggle a little bit at 2% to 3% decline. Europe is a little
reduced. We now believe 1% to 2%; before, we had it at 2% to 3%. China stays at a growth rate of 8% to 12%. Commercial building and construction, North America, we believe in
a growth of 1% to 2% this year. And good news there when you look at the fundamentals in non-residential contracts awarded stand at plus 10.4%. Case-Shiller Home Price Index
rose in the last five quarters, so from 7% in the second quarter in 2012. Now it stands at 10% in the second quarter 2013. And the new housing starts stands year on year in the
August numbers at plus 19%, so looks that there’s a recovery underway. Europe, our expectation continue to see a decline of 4% to 6%, and in China, we predict a growth of 8%
to10%. Industrial gas turbines, we keep our forecast at a 3% to 5% growth in spite of the weakening market conditions, but our confidence is supported basically by very strong first-
half run rates as a growing installed base led also to a robust spare part demand, which obviously—which we believe will more than offset a decline in new builds, and that obviously
is very important for us as an engine blade manufacturer, and we’ll talk a little bit more about it.

So this concludes the end-market overview, so let’s now focus on Alcoa. Those of you who follow us more closely know that we are undergoing what I would call a strategic
repositioning, and it has two aspects here. The first aspect is to build out our value-add business, and the second one is to restructure our commodity business, so I would like to give
you an overview on where this stands. So what we want to achieve with that, become less dependent on external factors like the LME and put more things into our own control and
make this happen. So what you see on this slide here is our value-add business, and you see here that the contribution from the value-add business continues to grow. We have put
here a 10-year comparison on 3 indicators, top-line revenues, profits, absolute profits, and margins. And as you can see here, we have been growing the top as well as the bottom line
at the same time, so we are on the right path.

So today, I want to focus—this is the breakdown on the left-hand side which you see here in the circle of our value-add businesses, which market are we playing in. Today, I would
like to focus on three segments there. Aerospace, I just talked about it. Obviously, a strong base that we have in there. This wouldn’t exist if it hadn’t been for the invention of
aluminum and a strong growth also there, right? The second thing I want to focus on is automotive. It looks like it’s small today, which it is, but there’s a historic opportunity because
we see that the high volume cars are now aluminizing, and I want to fill you in a little bit more on that and show you some of the most recent data. And the third example, which we
haven’t really talked about that much in the past, is commercial building and construction. This market here in the US—which is an important market for us, we are the leader here in
the US—is recovering, which is good, but it’s also transforming. It has new requirements, and I think we are extremely well positioned to really profit from what’s going on in that
market.

So let’s start with the aerospace market. As our customers announce new or revamped planes, new opportunities arise for us. As it happened again in the last weeks, Airbus
announced that they will have a new plane here—a new variant is probably a better way to describe it—with the A330-300. It’s an all-metallic aircraft, and the target for this plane is
to go for short, high-density routes in growth markets, which is mainly in Asia. So what is Airbus wanting to achieve with this? They want to reduce the weight, they want to increase
passenger capacity, and they want to optimize the engine thrust and life span to cater to this particular market niche, and that immediately translates into opportunities for us,
opportunities to position advanced alloys, advanced alloys that allow the weight to further go down and to increase the corrosion resistance. It gives opportunities for bringing in new
value-add products, new value-add products that increase the passenger capacity. It allows us to come with new engine technology, to cater to the new thrust and requirements that
this new segment has.
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And also, when I talk about aerospace, you have to see that we are not providing just the structure of the plane, and I’ve talked about this in the last two earnings calls quite a bit, but
we also have the most critical components for jet engines, the high-temperature blades. What the customers want here is pretty clear. The customers are putting together this what we
call the next-generation jet engine, and what they want is they want engine fuel burn reduction, they want reduced emissions, and they want lower maintenance and operating costs.
So they want this all in the next-generation engines. All of this can only be achieved if you physically increase the burn temperature in the jet engine, and this is where technology
comes in. This is where Alcoa shines. Alcoa shines because we bring technology that today that enables the operation inside of the burn chamber of the jet engine at highest
temperatures well above 3,000 degrees fahrenheit. 3,000 degrees fahrenheit, those that have really watched out in the physics class know is well above the melting point of the metal,
right?

And so you have to ask yourself a question, how is that possible? It’s possible through those things that are mentioned here. Advanced single crystal technology, basically nickel-
based super alloys, that increase the melting point by 12 percentage points. Three-wall [Alcoa Correction: 3D] multi-wall airfoils. And what this is is hollow structures that allow the
cooling to go to the critical areas so it doesn’t melt, while it’s rotating at a very high speed. Specialized coatings that increase the lifetime and also would decrease the hot corrosion.
So all of this leads to the next-generation jet engines to allow customers to have 15% reduced fuel burn and 50% reduced NOx emissions, and that’s why you see the demand for new
aircraft going up. It’s the structural thing plus the new engines, all right? So—and we play a very, very important role in that.

So let’s go to another segment, the automotive segment. It’s become pretty clear, and I hope that we will not have anybody questioning that anymore, if we ever have anybody there,
that aluminum-intense vehicles have a clear competitive edge. And when you go through it, it’s on the safety and durability, it’s on the CO2 emissions, and it’s on the fuel efficiency.
Let me tell you the latest that we see there. On the safety side, it is clear that aluminum-intense vehicles, because of the weight reduction, reduce a stopping distance, and very often,
as you know, this can mean the difference between a serious collision and a near miss. They are by definition more durable because they are naturally corrosion resistant, and they’ve
been proven in some of the most harsh environments that you can imagine, like in the military missions, put a picture in here, as well as in space missions.

On the CO2 side, in the middle box here, at the Oak Ridge Laboratory, one of the best brains in the US, have done a study in automotive that compares car solutions made with
baseline steel versus aluminum in cars, and based on a calculation over lifetime, which is the right way to look at it, and they’ve seen that aluminum is 32 times lower energy—
produce 32 times lower energy than cars that are steel intense and consume 29% less CO2 than cars that are steel based. So that’s a great, great thing to see here and clearly speaks to
the advantage of aluminum-intense cars. They’ve also done something, they’ve taken an example of a car and remodeled it. The Toyota Venza has a 3% aluminum content. They
turned it into an aluminum-intense vehicle so that it then had 37% aluminum content, and they saw what that meant in terms of fuel efficiency. Fuel efficiency increased by 18%, and
the weight decreased by 8%, so this altogether is why you see now aluminum moving rapidly also into high volume vehicles, and it’s creating this once-in-a-lifetime opportunity that
you see here on this chart.

On the left-hand side you see the aluminum content per vehicle, quadrupling already by 2015, 10-fold increase by 2025. And on the right hand side, you see what does that mean in
terms of auto sheet demand in total in tons, and you see that this quadrupling that I talked about per vehicle also is quadrupling that you see here happening by 2015 from 2012. And
the good news, all of this is locked into the designs of the car, so this is happening. This is happening, and there’s no doubt. If you project it forward, and I would say that this is a
rather conservative view that we put out there, to 2025, you actually see that aluminum sheet in auto alone is becoming an application that consumes more than 1 million tons of
aluminum.

And that is why we are putting our money where our mouth is and we have to make sure that as 2015 nears that we are ready. That’s why you see what we call a triple play here,
basically three expansions. Davenport was our first auto expansion. It’s full secured by contract, even though it’s not operating yet. It will start to operate by December 2013. The
second expansion here in the US is in Tennessee. That’s a pretty interesting one because in Tennessee, we already do have a rolling mill and utilize the mill in a way that it is more
flexible and that we can get a higher capacity utilization out of it, and it will actually be complete by 2015, this expansion. And then we have Saudi Arabia where the first automotive
coil will run off there by December 2014.

So the last example that I brought here on the value-add product side is the building and construction market. Worldwide, it’s a gigantic growth market. In the US, we are number one
here, and the market is starting to come back. But the interesting thing, the market is coming back, but it’s not the same market. The requirements have drastically changed, and they
are catering to our strengths. So what is going on there? This little depiction that you see here on the upper left-hand side tells you a story.

What you see here is the statistics on how much of the electricity is consumed by buildings, inside of buildings, and the interesting statistic is that 73% of all electricity consumed in
the US is consumed inside of buildings. The respective comparable number in Europe for this is 58%. So if you assume that the structures are not that different, there’s a 15-
percentage-point advantage that Europe has in this regard, and that means in total $58 billion difference there that can be achieved through stronger energy efficiency requirements,
and this is the change that’s happening here. You see that the target of a net-zero building legislation in Europe is coming in by 2020 and the US by 2030. The reason for it is the
advantages that you already get by green buildings compared to average commercial buildings, 25% reduction in energy consumption, 35% reduction in emission, and 27% occupant
satisfaction, so just better feel inside of the building.

So how do we do that? How is that done? We play a major role in that. We have cutting-edge solutions there, so let me show you three examples. Our OptiQ Ultra Thermal Window.
It has a 40% improved thermal performance versus industry standard in this application. It’s air and water resistant, so it basically means, it won’t rot, warp, or buckle, due to
moisture or weather conditions. Or since Hurricane Irene and Sandy came, all through the US, the hurricane resistance has become a big issue, not just in the south but also in many
northern parts of the US, so that’s where our 1630SS IR Curtain Wall comes in. It withstands impact of objects over 50 miles per hour. It’s got a 20% dynamic wind resistance and
also a 15% thermal performance improvement comparable to the industry standard in this application.
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As we see new threats coming in, many institutions are rethinking their building safety, and that’s where our blast resistance offering, the IR 501UT Framing comes in, which has the
structure performance and blast retention improved by 60%. And also, here we are not compromising on the thermal performance, 54% improved thermal performance. So you just
get a feel for the unique offering and our innovation skills. They have allowed us to use the downturn here in the US to grow 11 percentage points market share while we have been
improving profitability at the same time. As the market recovers we have a great position to continue to grow very profitably in that segment.

So this was a little bit of a deeper view on some of the value-add businesses. Let me also talk about what’s happening on the upstream side. And let me also be clear because
sometimes I feel that people only associate smelting with the upstream side, but in reality our portfolio on the upstream side is much broader than that. It stretches from mining to
refining to smelting to power assets, and in each single one, we have a different position, so that’s important to note. And we have taken a lot of actions that increase our
competitiveness.

Let’s start with the left-hand side here on the mining and refining side. We have the largest low-cost global bauxite system. We are the world leader in refining. We have been able to
get gross productivity gains this year again of $171 million in this, our net ATOI performance we’ve just seen $159 million on a year-on-year basis. We have introduced, we’ve
changed the market pricing from—it used to be entirely linked to the LME pricing. We’ve changed it to an alumina pricing index. And I think you see today how important that is
because otherwise, we would be suffering from odd things that are happening in the aluminum pricing situation there. 53% of all contracts today have been switched over to
aluminum pricing or spot. We’ve also been good on the cash side, 11 days reduction on working capital results, $160 million cash.

Move over to the right-hand side, our smelting and energy assets. In smelting, we have optimized our portfolio of 651,000 tons, which is 16% of our capacity has been closed or
curtailed. And you remember earlier this year, we announced that we put 460,000 tons under review. 60% of that we have already announced that we will be curtailing or closing, and
we’re doing this as we speak. $228 million of rough productivity gains here already this year in this segment, and ATOI performance of $167 million, all good. We’ve also used
something that is a little value add here, the maximum value that we can get here is shapes in the cast house, and we’ve gotten better on this, and this has generated $200 million in
profits in this year already. And we’ve been good on the cash flow side, decreased our working capital and got $50 million of cash on there. So eight consecutive quarter of ATOI
performance improvements if you strip the effects of LME pricing and currency out.

So last but not least, also in regards to our upstream, let’s focus on adding to the low-cost capacity. And this is what Saudi Arabia is about. I just talked about the curtailments on the
upstream side. On the alumina and the mining side, we’re pretty well off because we have a very, very competitive offering. We’re reducing our footprint on the smelting side, and we
are adding low-cost capacity, and this is the project that we have with a partner here in Saudi Arabia. Phase I is all going fantastically well. It’s on budget, actually a little bit below
budget, and ahead of schedule. As I told you, we started the smelter up end of last year. We will produce about 250,000 tons of aluminum this year. It will be at full capacity in 2014.
Rolling mill is coming out of the ground, first hot coil end of this year. Refinery 67% complete, and the mine which is the last one here, 38% complete, so all progressing very, very
nicely.

So let me conclude with this. We’re creating value by executing on our strategy. We are leveraging our Alcoa Advantage to deliver value-add products, and we are investing to
capture growth and improve our cost position. We’re focusing on those items that are controllable and increasing our upstream profitability. With that, I’d like to open the lines for
questions.

QUESTION AND ANSWER

Operator

(Operator Instructions)

David Gagliano, Barclays.

David Gagliano - Barclays Capital - Analyst

Great, thanks for taking my question. It looks like Alcoa’s overall average premiums over the LME were up about $0.01 sequentially. Obviously, regional premiums declined during
the course of the quarter, and I’m wondering, is that difference a timing issue, and should we expect, directionally, premiums for Alcoa to decline in Q4 versus Q3?
 

  

8
 

THOMSON REUTERS STREETEVENTS  |  www.streetevents.com  |  Contact Us   
 

© 2013 Thoms on Reuters. All rights reserved. Republication or redistribution of Thomson Reuters content, including by framing or
similar means, is prohibited without the prior written consent of Thomson Reuters. ‘Thomson Reuters’ and the Thomson Reuters
logo are registered trademarks of Thomson Reuters and its affiliated companies.   



OCTOBER 08, 2013 / 09:00PM GMT, AA - Q3 2013 Alcoa Inc. Earnings Conference Call
 
William Oplinger - Alcoa Inc - EVP and CFO

Yes, it’s largely a timing issue, Dave. We’re not going to project out what we think premiums are going to do for the fourth quarter at this point because quite honestly, with the new
rule changes proposed by the LME, I don’t know that anybody knows what the premiums are going to be doing over the near term, so it’s largely a timing issue.

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

And also, don’t forget, Dave, the realized price that you see there is a composite not just of the regional premiums but also of the shape premiums, and keep in mind what I mentioned
before, we have been very active in working better with the cast house and using our capabilities to optimizing the cast house and also getting the shape premiums there. That’s also
reflected in there.

David Gagliano - Barclays Capital - Analyst

And that actually is my follow-up question. Can you break out the composition of regional premiums versus shape premiums and how those have changed in the last two quarters?

William Oplinger - Alcoa Inc - EVP and CFO

We certainly can, Dave. It’s a fairly detailed calculation that—I don’t know that we want to go into on the call here. But we did see a little bit of a premium decline in the third quarter
as you saw—

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

You’re talking about the regional premium.

William Oplinger - Alcoa Inc - EVP and CFO

I’m sorry—regional premium decline in the third quarter, and as you saw in the chart that we showed, as far as overall premiums, we saw that also.

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

Whose next? Next in line?

Operator

Brian Yu, Citigroup.

Brian Yu - Citigroup - Analyst

Thanks. My first question is just with the Ma’aden, I noticed in the Primary Metals the equity loss grew a little bit, and I know that it’s still starting. Is there a way, Klaus, for you to
—or Bill, help us think about where that project’s profitability or where the breakeven point is once it fully ramps up to capacity?
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William Oplinger - Alcoa Inc - EVP and CFO

Yes, Brian, it will be the lowest cost facility in the world, so you can easily look at the CRU data and pick out at the very bottom and look at the bottom and slot this project in lower
than that. So that should give you an indication of where the project is going to come in once it’s fully operational. We will have all pots operating at the end of this year, and so we
will expect to do much better next year given the fact that we will be through the start-up phase.

Operator

Luke McFarlane, Macquarie.

Luke McFarlane - Macquarie Capital Markets - Analyst

Hi, guys. Thanks for taking my questions. What I was interested in is what percentage of your orders have been shipped to financial buys during 2013 and how that’s changed
recently as the contangos have widened?

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

I’m glad you are asking about the value-add business, Luke. So I don’t think that we are breaking that out, frankly.

Luke McFarlane - Macquarie Capital Markets - Analyst

Okay, and then in terms of your Ma’aden (inaudible), too, in terms of the power constraints that you see through the Middle East, are you seeing any of that, or has that (inaudible)
itself out?

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

No, we—the Ma’aden project is particularly attractive because by royal decree, we have been given the rights to a gas field, and there’s a pipeline that comes directly to the facility,
the gas pipeline that will then split, and part of it goes into the utility there, which is getting billed, and there the electricity is produced. We pay a small conversion fee for this, and
the rest of the gas goes straight, then, into the refinery and the rolling mill to produce the heat, so there’s no risk at all on that end.

Luke McFarlane - Macquarie Capital Markets - Analyst

Thanks.

Operator

(Operator Instructions)

Tony Rizzuto, Cowen and Company.

Tony Rizzuto - Cowen and Company - Analyst

Yes, thanks, gentlemen, for taking my question. I’ve got two here. First is, you talked about the OEM inventory overhang in aero plate, and I think I heard you say, Klaus or Bill, I
forget which, maybe you both mentioned it, that you expect it to continue. Did I hear you say you expect it to continue into 2014? And could you just reiterate what you said there?
And then also, I think in the text you indicated price pressures in packaging. Is that customers fighting you over the premium over LME and the pricing mechanism? How does—
what is that price pressure coming from?
 

  

10
 

THOMSON REUTERS STREETEVENTS  |  www.streetevents.com  |  Contact Us   
 

© 2013 Thoms on Reuters. All rights reserved. Republication or redistribution of Thomson Reuters content, including by framing or
similar means, is prohibited without the prior written consent of Thomson Reuters. ‘Thomson Reuters’ and the Thomson Reuters
logo are registered trademarks of Thomson Reuters and its affiliated companies.   



OCTOBER 08, 2013 / 09:00PM GMT, AA - Q3 2013 Alcoa Inc. Earnings Conference Call
 
Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

Right. I’d be happy to address that. On the aerospace side, you have to distinguish between the structural materials, and there, it’s basically—what happens all the time, Tony, you
know the market, when new airframes get made, the OEMs typically load up their inventories to just make sure that in the start up phase, that they are not running into any issues. So
when, then, the start up phase is done, you typically hit a little bit of too high inventories on the structural material side. So this is basically structural plate that I’m talking about, but
we believe that the destocking will go on for quite a while, probably reaching—certainly reaching into the next year and probably reaching into even the year after that. But the
impact of that is going to be approximately 10%, and it will not affect wing skins, and it will also not affect the regional jets or other airframe segments. So that’s that on the
structural plate. And then on the engine side, that’s what I specified there, we see a very temporary inventory alignment which has been affecting the third quarter, and we believe it’s
going to continue to go into the fourth quarter, but the demand will recover in the first quarter of next year because we see that then there’s a ramp up of the production rates, and we
believe it will then stabilize and go to normal levels again, Tony. And the second thing on packaging, no, this is not the discussion on pricing. These type of pricing discussions that
we’ve had around the LME, the discussion, no, this is purely a question of the supply and demand and a little bit, probably, of additional supply overhangs and the question of
competitiveness on that end. That’s a function more of the industry, not of these discussions there. Thank you.

Tony Rizzuto - Cowen and Company - Analyst

Just a follow-up if I may. Just to go back to that structural plate. Is any of this a result of plate coming in from South African sources, and are you seeing any signs at this point of any
material coming in from China in regards to those products in the heat treated area?

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

No, it’s purely a function of what I said, the ramp up of new airframes, not uncommon at all in this industry. Not uncommon at all.

Tony Rizzuto - Cowen and Company - Analyst

It’s the supplier readiness programs and going back to that?

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

Exactly. It’s basically everybody. Nobody wants to be late on getting the plane out and having to tell the CEO I couldn’t get it done because I ran out of material. And as they
continue to make last-minute changes, they rather load up on that, and that happens all the time when you have new airframes coming on. That’s purely a function of that.

Tony Rizzuto - Cowen and Company - Analyst

Very good. Thanks very much.

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

And the impact of that—and let’s be realistic on the impact. As I said, probably next year and the year after that, a little bit affected by that, but not more than a 10% impact on that.
Tony, thank you.

Operator

Brian Yu, Citigroup. Please proceed.

Brian Yu - Citigroup - Analyst

Great. Thanks. So Klaus, this is actually a follow-up on Tony’s question. Just with the flat-rolled products where you’re seeing pricing pressure because of the supply and demand
imbalance, did you answer when you thought maybe that might be worked through or when the demand would accelerate to help balance that part out?
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Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

As it regards to what?

Brian Yu - Citigroup - Analyst

In the flat-rolled products business and the pricing pressures because of the supply and demand imbalance or excess capacity.

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

No, my answer was specifically towards the packaging because Tony asked around the pricing pressure on that, whether it had some—whether there were issues around the
discussion with the LME pricing, but it’s not related to that at all. It’s purely around the normal negotiations between a customer and a supplier, and we felt that we had to make a
more competitive offering. That’s all it is. I would not interpret anything else into it because there is nothing else there. And in regards to the demand that we see there, the big
demand drivers continue to be very stable demand on the aerospace side, from skins to—on the GRP side, from skins to structural plate continues on. You heard me talk about the
strength of the aerospace market, and then you see that the automotive market is coming in now. I wish we had more capacity at this point in time, and we could certainly sell it all,
and then our new capacity comes online starting basically end of this year, and you will see the impact of that already in the next year, so that’s what’s driving our excitement there.

William Oplinger - Alcoa Inc - EVP and CFO

And one nice thing, Brian, around the Tennessee expansion is that it does give us flexibility between packaging and automotive.

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

Yes, that’s a good point.

Brian Yu - Citigroup - Analyst

Okay, great. Thank you.

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

Next question?

Operator

Paul Massoud, Stifel Nicolaus.

Paul Massoud - Stifel Nicolaus - Analyst

Hi. Thanks for taking my questions. I actually just have two. On the auto expansions, you’ve given us the investments associated with the three projects, but could you give us a sense
of what the volume is and the capacity that might be associated with that in total?

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

We don’t give out volume numbers, sorry, Paul. I think that you can get a good idea. We have given you investment numbers, so I think you can triangulate a little bit from that.
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Paul Massoud - Stifel Nicolaus - Analyst

Okay. And then just as a question on the productivity gains, obviously, you’ve had a pretty good year. You’ve already surpassed your annual target. Is there potential for these
productivity gains to continue into 2014? And if so, can we expect that the magnitude might be similar to what we saw this year, or has really all the low hanging fruit already been
picked?

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

I think, Paul, that’s a very good question. I really appreciate you asking this. If you look at the performance we’ve shown in productivity basically since the downturn, since 2008,
you actually see that we have in total I think $5.5 billion.

William Oplinger - Alcoa Inc - EVP and CFO

About $5.5 billion.

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

I would say this is up to last year basically, not including the more than $800 million this year, and continuously, every year, somewhere between $700 million to $1 billion
productivity. I think all of our businesses have found a way that they don’t accept the headwinds and that they are continuing to push back, and they’ve made it part of their operating
process. This is basically an ongoing and never-ending process, and almost only limited by the creativity of our own folks. But it’s a lot of hard work, and listen, I don’t want to
minimize this at all because this is a—we are very proud of this, frankly, and to achieve this ongoing, there’s literally thousands of people working on these things everywhere and
picking up sometimes an action that has 1 million and sometimes something that has a couple of hundred dollars. Nothing of that nature we leave unturned.

William Oplinger - Alcoa Inc - EVP and CFO

Just as an example, we currently have 14,000 ideas in the system that are being captured, monitored, and hit the bottom line ultimately. So there’s 14,000 across the enterprise.

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

Yes, and what Bill is referring to, we have an operating system that includes that we know pretty much all of these actions up to a certain size worldwide and can monitor them, not
after the fact, but once they go into—from idea basically to execution, so we monitor them from the first idea basically until the cash comes in. This gives us also a good idea on
where is the next year going to go. Thank you. Next question?

Operator

Charles Bradford, Bradford Research.

Charles Bradford - Bradford Research - Analyst

Good afternoon.

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

Yes, Chuck.
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Charles Bradford - Bradford Research - Analyst

Hi. In the past you haven’t been willing to crow too much about inroads into the automobile industry except in generalities, but now that the new models are out, do you have any
updates on the success of capturing market share versus (inaudible) materials?

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

Let me put it this way. We cannot speak for our customers, but I think that you can get a good feel for what we are doing in terms of investments. We would not have started our
Phase II investment in Tennessee if the Phase I investment in Davenport would not have been sold out. And if we look at the Phase II, which we really just broke ground a couple of
weeks ago, and I look at how is the capacity situation there, I’d say that most of it is already also committed. So we have been very successful there in this market, and I think a lot of
customers appreciate also our technical support as they are moving into changing from more steel intensity to aluminum intensity. You may have as, Chuck, you follow us very
closely I know, you might have seen the press release that came out a couple of weeks ago where we talked about a coating technology that we have developed, and this coating
technology, we are now offering up to all of our competitors because our OEMs have asked us to because they realized in the manufacturing process that this is the only coating that
really allows the conjoining of materials, and we obviously get royalties for this, so we do well. And we will continue to do well there.

Charles Bradford - Bradford Research - Analyst

What I was getting at, there had been rumors about the Ford F150 becoming much more aluminum intensive in 2014, and I’ve not seen anything from Ford. I was wondering if you
knew if those things came through or not.

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

Look, 1994, Alcoa anticipated where the world was going and helped Audi to build the first aluminum-intense vehicle, and without our help, the Audi folks would all admit that, that
would have never happened. We’re now seeing same historic thing happening here in the US. We anticipated it. We are right on it. We have the technology. We don’t just only deliver
materials, and we will drive it off to the next level because we already think about things that are behind the corner, and we can look around the corner, much like we do in the
aerospace industry, and this is what our customers appreciate. And we’re pretty excited, really, really excited about this. I mean really, really excited about this.

Charles Bradford - Bradford Research - Analyst

Well thank you very much.

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

Pleasure.

Charles Bradford - Bradford Research - Analyst

I agree.

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

Thank you. I knew you would. Who’s next?

Operator

Paretosh Misra, Morgan Stanley.
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Paretosh Misra - Morgan Stanley - Analyst

Hi, everyone. Two questions. One, back on, basically, your Tennessee facilities. As you allocate more rolling capacity from packaging to automotive, you think that can also improve
margins in packaging business, or you think there’s a lot of spare capacity there already?

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

The flexibility that—we didn’t have the flexibility before, so before, you basically have a rolling mill that can only do one thing, and you basically, Paretosh, you answered your
question yourself. You are on the right track here. Now in future, we will have the flexibility, the front end, as I call it, for the front end of the mill. The back end of the mill is
specialized, obviously. There’s a part that can only make can sheet and there will be a part that can only make automotive. But the whole front end can be used for multi purposes
now, so that gives us flexibility and it doesn’t force us to fall into the sword that the midstream industry has built up so nicely of built capacity that only has one purpose, right? That’s
why I think the Tennessee—the way we do the Tennessee investment is not only great in regards to automotive, but it’s great also in regards to our flexibility and what that allows us
to do in other segments. That’s exactly right, Paretosh. What’s your second question?

Paretosh Misra - Morgan Stanley - Analyst

Just going back to the cast house value-added, that $200 million number, that’s after-tax, right? And can you give us what this number was last year just to compare?

William Oplinger - Alcoa Inc - EVP and CFO

Paretosh, that’s a pre-tax margin number, and the basis for that is versus how much value the cast house adds over making basic P1020 metal, and so that’s the reason for that $200
million. I do not have the 2013 number off the top of my head, but I recall that it was something fairly sizeable.

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

Yes, I would say—well, let’s not speculate. We can get you the number. Kelly can get you the number.

Paretosh Misra - Morgan Stanley - Analyst

Got it. Okay, great. Thank you.

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

Pleasure, Paretosh. Who’s next?

Operator

Carly Mattson, Goldman Sachs.

Carly Mattson - Goldman Sachs - Analyst

Hi. Good afternoon. Could you give us an update on any discussions you’ve had with S&P and Fitch regarding your ratings? And in particular, has the Company done any
preliminary analysis as to how much changes in rates this year could help reduce the pension liabilities?
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William Oplinger - Alcoa Inc - EVP and CFO

Yes, Carly. The way the rating agencies work is we’re in constant dialogue with them, and they’re essentially insiders, so we give them a lot of information and keep them up-to-date
on what’s going on, so that’s the interaction we have with the rating agencies. Clearly, I’m not going to speculate. I’d be a fool to speculate where interest rates are going to end this
year with everything going on in the world, but interest rates going up will help us close that under-funded status fairly substantially, and we’ll have a much better view of that as we
get closer to the year when we see where the interest rates will be.

Carly Mattson - Goldman Sachs - Analyst

Great, thank you.

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

Thank you, Carly. Next question?

Operator

Curt Woodworth, Nomura.

Curt Woodworth - Nomura Securities Intl - Analyst

Yes, hi. Good afternoon. Klaus, I was wondering if you could talk about portfolio optimization as you look out to next year when Ma’aden is fully ramped? And you’ve already
curtailed a fair amount of your higher-cost smelting capacity. Do you see any opportunity either for potential asset divestitures or areas within the portfolio you could look to
monetize where you’re not getting value? Do you see that maybe as the potential to further reduce your footprint in high-cost areas just to try to get a sense for any other changes that
you could be looking at for next year?

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

Curt, absolutely. And the way we do it, we basically look at the whole portfolio. We look at how does that add value to us, and how can we add value to this, or can we be a good
parent to this. And you have to look at the results and how we do it relative to other competitors. And as we have done in the past, also we’ve used good opportunities if we saw them
to monetize that. I think part of this is that you really don’t talk about it publicly because otherwise you are destroying shareholder value, but I can tell you, we constantly are looking
into this, and there are constantly opportunities. Some turn out to not make sense because they just are too low and you are saying this is not worthwhile doing it. And others, like
when we sold the last one that we did is the dams, it turned out to be a very good deal for us, so this is how we look at it.

Curt Woodworth - Nomura Securities Intl - Analyst

Okay. And then I believe Alcoa put a letter out to the LME last month regarding some of the proposed changes that they were looking at on the warehouse side, and I think that your
position was that it wouldn’t really help the customer base in terms of increasing metal availability. But it seems like it would increase availability, and premiums are already coming
down, so I was wondering if you could elaborate on your position, and if you don’t (multiple speakers)—

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

Be happy to do that, and that’s probably timely because these folks are sitting at a little bit before midnight at LME in London and debating over things. The way we see that, and I
think Bill said that before, the reason for the premiums having come down a little bit is because of this market confusion that really was caused by this very irresponsible way how
the LME steered the process. To announce rules outside and as a proposal to be discussed publicly without hearing the market participants before—or hearing some market
participants before was pretty irresponsible. We commented on it, made that public. It’s a major market intervention. By the discussion alone, it leads to major market intervention.
We are very clear. We believe that if this is not done in the right way, it can actually lead to a reduction of transparency and the reason for it. You see part of it, by the way, happening
in the chart that Bill showed, and that’s what I always call the mountain chart, which shows how much is already outside of the LME and how much is off warrant, and the amount is
getting bigger and bigger, so it takes it off the radar screen. So we have made - and on top of it the transparency in the LME pricing, that’s the big issue here. This makes 90% of the
total price, and that has substantial flaws in it.
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So we made two very, very specific recommendations. We said improve transparency. There’s no reason why you can’t do it tomorrow. Commit to a timeline; do it immediately along
the line of the CFTC traders report. And then if you want to do improvements fine, but commit to a timeline, commit to when you want to do it. That hasn’t happened yet, to my
strong disappointment, and I hope that the LME board is wise enough to decide that. And the second thing is, establish the regional premium contract because the big complaint was
from consumers, we can’t hedge for those regional premium. This is what an exchange is there for. Invent an instrument and put that out. And I think what we call it in our report, we
call it the red herring, this discussion about primary aluminum not readily available.

Those that were on the second-quarter call heard me say loud and clear, whoever has issues not getting aluminum, give me a holler, I can solve that, right? The interesting thing, I
have received some calls from customers, but not from customers that had problems with getting metals, but rather customers that were saying—hey, you know what? Our market is
growing stronger, and you are the only ones that have the technology that can help me. And on top of it, this whole discussion about pricing being too high at a time when the prices
are at a four-year low is really disingenuous. So I just hope that the LME will find the right solution there. We believe we have a clear pathway forward, more transparency and a
premium contract. I hope that answers it.

Curt Woodworth - Nomura Securities Intl - Analyst

Sort of. Thanks.

Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

Yes, exactly. I thought so. Okay, next question?

Operator

David Gagliano, Barclays.

David Gagliano - Barclays Capital - Analyst

Hi. Just a quick one on CapEx. I might have missed this. It looks like year-to-date, your CapEx is running about $900 million, and I think your target for the year is $1.9 billion. Are
those numbers—

William Oplinger - Alcoa Inc - EVP and CFO

Our target for the year is $1.55 billion, and so that’s a combination of growth and sustaining, $1 billion in sustaining, $550 million in growth, and we’re currently under spending on a
run-rate basis both of them.

David Gagliano - Barclays Capital - Analyst

And but you still think you’re going to hit the $1.55 billion number?

William Oplinger - Alcoa Inc - EVP and CFO

We will not hit the $1.55 billion at this point. We’re under spending and on a run-rate basis, but we haven’t given out a lower range at this point.

David Gagliano - Barclays Capital - Analyst

Okay, fair enough. Thanks.
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Klaus Kleinfeld - Alcoa Inc - Chairman and CEO

Okay. That concludes it. And let me also make another comment as a recommendation because I think we have a strong interest also for you to understand what is going on inside of
the Company. And when I looked at the reports that I’ve seen, my impression was—obviously, I’ve been seeing where we were going throughout the quarter. So how can we bring
these things closer together? And I think that I would recommend that the questions today that came around productivity, we have made that a constant, so build that in. We will
continue to show strong productivity.

And the other thing is the—what we call the strategic repositioning, which is basically, you have to build in the different in the—on the value-add businesses side, they are a more
strong contributor, much more meaningful on the top line as well as on the bottom line. Just look at the number. We tripled ATOI in the value-add businesses in the last 10 years, and
now they make up for 79% of the profits and 57% of the profitability. And also, don’t underestimate two things on the upstream side, which is the second part, which is basically the
decoupling that we are well under way from the LME on the alumina side. The alumina and mining segment, we are really well positioned, right? The one that needs restructuring,
and we’ve always said that, is the smelting segment. That’s why you see 16% of the capacity curtailed, but it’s a smaller part of our business. So I would highly recommend you look
at these things because then I think you get a better feel where the Company is going. And I hope that you agree with me that you’ve seen a quarter where we’ve really been firing on
all cylinders. Nothing has stopped us, not even the headwinds, the strong headwinds that we’ve seen. Record downstream margins, and the commodity business gets better.
Repositioning is on the right path. You see the results there. And I believe we are focusing on the right things, those that we can control and we are delivering.

That said, thank you very much for listening, and I hope that I will see or have many of you listening in at the investor’s call—investor’s meeting on November 5 and 6 I believe,
Kelly? It’s the sixth and seventh; I got it wrong. November 6 and 7. Okay, thank you very much. That concludes this call.

Operator

Ladies and gentlemen, that concludes today’s conference. Thank you for your participation. You may now disconnect, and have a great day.
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Forward-Looking Statements
This presentation contains statements that relate to future events and expectations and as such constitute forward-looking statements. Forward-looking statements include those
containing such words as “anticipates,” “estimates,” “expects,” “forecasts,” “intends,” “outlook,” “plans,” “projects,” “should,” “targets,” “will,” or other words of similar meaning. All
statements that reflect Alcoa’s expectations, assumptions, or projections about the future other than statements of historical fact are forward-looking statements, including, without
limitation, forecasts concerning global demand growth for aluminum, end-market conditions, supply/demand balances, and growth opportunities for aluminum in automotive, aerospace
and other applications, trend projections, targeted financial results or operating performance, and statements about Alcoa’s strategies, outlook, and business and financial prospects. 
Forward-looking statements are subject to a number of known and unknown risks, uncertainties, and other factors and are not guarantees of future performance. Important factors that
could cause actual results to differ materially from those in the forward-looking statements include: (a) material adverse changes in aluminumindustry conditions, including global supply
and demand conditions and fluctuations in London Metal Exchange-based prices and premiums, as applicable for primary aluminum,alumina, and other products, and fluctuations in
indexed-based and spot prices for alumina; (b) deterioration in global economic and financial market conditions generally; (c) unfavorable changes in the markets served by Alcoa,
including automotive and commercial transportation, aerospace, building and construction, distribution, packaging, defense, and industrial gas turbine; (d) the impact of changes in foreign
currency exchange rates on costs and results, particularly the Australian dollar, Brazilian real, Canadian dollar, euro, and Norwegian kroner; (e) increases in energy costs, including
electricity, natural gas, and fuel oil, or the unavailability or interruption of energy supplies; (f) increases in the costs of other raw materials, including calcined petroleumcoke, caustic soda,
and liquid pitch; (g) Alcoa’s inability to achieve the level of revenue growth, cash generation, cost savings, improvement in profitability and margins, fiscal discipline, or strengthening of
competitiveness and operations (including moving its alumina refining and aluminum smelting businesses down on the industry cost curves and increasing revenues in its Global Rolled
Products and Engineered Products and Solutions segments) anticipated from its restructuring programs and productivity improvement,cash sustainability, and other initiatives; (h) Alcoa's
inability to realize expected benefits, in each case as planned and by targeted completion dates, from sales of non-core assets, or from newly constructed, expanded, or acquired
facilities, including facilities supplying aluminum-lithium capacity, or from international joint ventures, including the joint venture in Saudi Arabia; (i) political, economic, and regulatory risks
in the countries in which Alcoa operates or sells products, including unfavorable changes in laws and governmentalpolicies, civil unrest, or other events beyond Alcoa’s control; (j) the
outcome of contingencies, including legal proceedings, government investigations, and environmental remediation; (k) the business or financial condition of key customers, suppliers, and
business partners; (l) adverse changes in tax rates or benefits; (m) adverse changes in discount rates or investment returns on pension assets; (n) the impact of cyber attacks and
potential information technology or data security breaches; and (o) the other risk factors summarized in Alcoa's Form 10-K for the year ended December 31, 2012 and other reports filed
with the Securities and Exchange Commission. Alcoa disclaims any obligation to update publicly any forward-looking statements, whether in response to new information, future events
or otherwise, except as required by applicable law.

Non-GAAP Financial Measures
Someof the information included in this presentation is derived from Alcoa’s consolidatedfinancial information but is not presented in Alcoa’s financial statements prepared in accordance
with U.S. generally accepted accounting principles (GAAP). Certain of these data are considered “non-GAAP financial measures” under SEC rules. These non-GAAP financial measures
supplement our GAAP disclosures and should not be considered an alternative to the GAAP measure. Reconciliations to the most directly comparable GAAP financial measures and
management’s rationale for the use of the non-GAAP financial measures can be found in the Appendix to this presentation and on our website at www.alcoa.com under the “Invest”
section. Any reference during the discussion today to EBITDA means adjusted EBITDA,for which we have provided calculations and reconciliations in the Appendix and on our website.
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Strong Operational
Performance in
3Q 2013

Increased earnings sequentially and YoY

– Downstream: Strong Profitability - ATOI up 22% YoY

– Upstream: Improved performance 8 consecutive quarters

– Productivity: $825 million across all segments YoY

Days Working Capital: Record 3Q low;
5 days lower than prior year [~$300 million cash]

Cash from Operations: $214 million;                                  
Negative free cash flow: $36 million

Executed curtailments swiftly and safely

Strong third quarter driven by performance – Repositioning working

3

3Q 2013 Overview
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Income Statement Summary

5See appendix for Adjusted Income reconciliation

$ Millions, except aluminum prices and per-share amounts 3Q12 2Q13 3Q13

3
rd

Party Realized Aluminum Price ($/MT) $2,222 $2,237 $2,180
Revenue $5,833 $5,849 $5,765
Cost of Goods Sold $5,266 $4,933 $4,798

COGS % Revenue 90.3% 84.3% 83.2%

Selling, General Administrative, Other $234 $254 $248

SGA % Revenue 4.0% 4.3% 4.3%

Other (Income) Expense, Net ($2) $19 ($7)
Restructuring and Other Charges $2 $244 $151

Effective Tax Rate 15.9% (16.5%) 41.3%

Net (Loss) Income ($143) ($119) $24

Net (Loss) Income Per Diluted Share ($0.13) ($0.11) $0.02
Income per Diluted Share excl Special Items $0.03 $0.07 $0.11

Prior Year
Change

Sequential
Change

($42) ($57)
($68) ($84)
($468) ($135)

(7.1 % pts.) (1.1 % pts.)

$14 ($6)

0.3 % pts. 0.0 % pts.

($5) ($26)
$149 ($93)

25.4 % pts. 57.8 % pts.

$167 $143

$0.15 $0.13
$0.08 $0.04
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Restructuring and Other Special Items

See appendix for Adjusted Income reconciliation 6

$ Millions, except per-share amounts 2Q13 3Q13 Income Statement
Classification Segment

Net (Loss) Income ($119) $24
Net (Loss) Income Per Diluted Share ($0.11) $0.02

Restructuring-Related ($113) ($109) Restructuring and COGS
Corporate /

Primary Metals

Government Investigation Reserve ($62) - Restructuring Corporate

Discrete Tax Items ($11) ($7)
Income Taxes and

Noncontrolling Interest
Corporate

Mark-to-Market Energy Contracts ($9) $8
Other Expenses 

(Income), Net
Corporate

Massena Fire - $12 COGS
Primary Metals

/EPS /Corporate
Special Items ($195) ($96)
Net Income excl Special Items $76 $120
Income per Diluted Share excl Special Items $0.07 $0.11
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Strong performance drives 58% sequential earnings improvement

7See appendix for Adjusted Income reconciliation

Net Income excluding Restructuring & Other Special Items ($ Millions)

Market
+$17

Performance
+$27

Cost Headwinds
$0

120

76

Currency

38

+58%

21

2Q 13 3Q 13Cost
Decreases

/ Other

22

Raw
Materials

1

Energy

23

Productivity

41

Price
/  Mix

3

Volume

11

LME
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Earnings rise $88M year-over-year despite LME and cost headwinds

8See appendix for Adjusted Income reconciliation

Net Income excluding Restructuring & Other Special Items ($ Millions)

Market
+$0

Performance
+$206

Cost Headwinds
-$118

120

32

LME

62

3Q 12

+275%

108

Raw
Materials

9

Energy

19

Productivity 3Q 13

160

Price
/  Mix

11

Volume

35

Currency

62

Cost
Increases

/ Other
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Engineered Products & Solutions year-over- year ATOI increase of 22%

See appendix for Adjusted EBITDAreconciliation.* Prior period amounts have been revised to conform to the current
period presentation. See appendix for additionalinformation.

$ Millions

Revenue up 5% year-over-year driven by strong share
gains across all markets

Quarterly ATOI up 22% year-over-year to $192M driven by
productivity and volume across all Businesses

Highest-ever Quarter for adjusted EBITDA margin,up 2.5
percentage points year -over-year 

Aerospace remains strong, temporarily impacted by engine market
inventory realignment and lower U.S. Defense spare parts demand

Gradual recovery in N.A. Non-Residential Construction continues;
European market weakening

Softening Global Industrial Gas Turbine market

Weaker N.A. Heavy Duty Truck build rates offset by Europe

Share gains through innovation continue across all sectors

ATOI up ~25% year-over-year; down ~10% sequentially

$ Millions 3Q 12 2Q 13 3Q 13

3
rd

Party Revenue 1,367 1,468 1,437

ATOI* 158 193 192

Adjusted EBITDA Margin* 20.0% 22.2% 22.5%

3 Quarter Results 3 Quarter Business Highlights

4 Quarter Outlook3 Quarter Performance Bridge

2Q 13

$193

3Q 13

$192

Massena

$2

Cost Increase

-$2

Productivity

$7

Price / Mix

-$2

Volume

-$6

3Q13 Actual and 4Q13 Outlook - EPS
rd

rd

rd

th
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Volume and price headwinds impact Global Rolled Products

Auto demand expected to remain strong
Aero plate shipments continue to be impacted by high
OEM inventories
Seasonal Packaging decline, price pressure continues
Price pressures in Europe and China, along with
demand decline in Brazing
ATOI expected to be down ~25% excluding FX and
assuming no change in metalprice sequentially

Auto and Packaging demand remained strong
Unfavorable volume/price impacts from:
• Aero plate seasonal declines/OEM inventories
• Softening Industrial markets in N.A., Europe, Russia
• Packaging price pressures (N.A., China)
Low metal prices continued to negatively impact
results, albeit less than 2Q
Days working capital improved 1 day year-over-year

3Q13 Actual and 4Q13 Outlook - GRP

3 Quarter Business Highlights

4 Quarter Outlook

$ Millions 3Q 12 2Q 13 3Q 13

3
rd

Party Revenue 1,849 1,877 1,805

ATOI* 89 79 71

Adjusted EBITDA/MT* 365 322 312

$ Millions

3 Quarter Results

3 Quarter Performance Bridge

$2
$2$12

$71$79

Cost
Increase

2Q 13 Volume OtherMetal

-$4-$7

Currency Prod-
uctivity

3Q 13

-$10
-$3

Price
/ Mix

rd

rd

rd

th
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Alumina delivers performance improvement

11

Production increase due to additional day
Higher 3rd party shipment volume offsets lower
Alumina prices
Productivity improvements continued
Cost increases driven by higher mining costs in
Suriname and two crusher sites operating in Australia
Record 3Q days working capital of 20 days; 11 day
improvement year-over-year

53% of 3 party shipments on spot or alumina price
index with 30-day lag for 2013

3 party shipment volume to return to normal levels

Energy prices increase in Western Australia

Productivity improvements to continue

$ Millions

3Q13 Actual and 4Q13 Outlook - Alumina

Quarter Results 3 rd Quarter Business Highlights

4 th Quarter OutlookQuarter Performance Bridge

3Q 12 2Q 13 3Q 13

Production (kmt) 4,077 4,161 4,214

3
rd

Party Shipments (kmt) 2,368 2,328 2,603

3
rd

Party Revenue ($ Millions) 764 822 846

ATOI ($ Millions) (9) 64 67

$0 +$3

$13
$5$5$28 $67$64

-$20

Cost
Increase

3Q 13Prod-
uctivity

Price
/ Mix

VolumeCurrencyLME

-$28

2Q 13

Market Performance

3 rd

3 rd

rd

rd
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Primary Metals drives productivity gains to the bottom line

12

$ Millions Market Performance
-$8 +$42

3Q13 Actual and 4Q13 Outlook – Primary Metals

3
rd

Quarter Results 3
rd

Quarter Business Highlights

4
th

Quarter OutlookQuarter Performance Bridge

3Q 13

$8

Anglesea/
US power
outages

$23

Cost
Decr/RM

$12

Energy

-$21

Prod-
uctivity

$24

Price
/Mix &
Vol.

$4

Currency

$8

LME

-$16

2Q 13

-$32

$6

Massena

Curtailments safely executed, taking 274kmt offline
Productivity improvements continued; result of
aggressive cost cutting initiatives across the segment
Increased energy costs due to peak consumer
demand in Europe and seasonal hydropower
increases in the U.S. Northwest
Record 3Q days working capital of 20 days; 2 day
improvement year-over-year

Pricing to follow 15-day lag to LME

Curtailments to reduce production

Productivity improvements to continue

Massena fire insurance recovery will not repeat

3Q 12 2Q 13 3Q 13
Production (kmt) 938 896 897

3
rd

Party Shipments (kmt) 768 693 686

3
rd

Party Revenue ($ Millions) 1,794 1,620 1,600

3
rd

Party Price ($/MT) 2,222 2,237 2,180

ATOI ($ Millions) (14) (32) 8

3
rd
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Record third quarter days working capital level

See appendix for days working capital reconciliation 13

5 days
lower

Days Working Capital since Fourth Quarter 2008

5 days
lower

5 days
lower

282728
333332

383839
4344

41

4850
55

24
273033

43

5 days
lower

20 days;
$1.3 Billion
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3 Quarter Cash Flow overview

14See appendix for Free Cash Flow and Net Debt reconciliations

($ Millions) 3Q12 2Q13 3Q13
Net (Loss) Income before Noncontrolling
Interests ($175) ($148) $44

DD&A $366 $363 $348
Change in Working Capital $88 $72 ($61)
Pension Contributions ($163) ($98) ($173)
Other Adjustments $147 $325 $56
Cash from Operations $263 $514 $214
Dividends to Shareholders ($32) ($33) ($33)
Change in Debt ($273) ($531) ($5)
Distributions to Noncontrolling Interests ($1) ($2) ($53)
Contributions from Noncontrolling Interests $22 ($3) $0
Other Financing Activities $2 $1 ($2)
Cash from Financing Activities ($282) ($568) ($93)
Capital Expenditures ($302) ($286) ($250)
Other Investing Activities $40 $10 ($54)
Cash from Investing Activities ($262) ($276) ($304)

1,481
1,543 1,939 1,861 1,555 1,202 1,017

3Q13

8,344

7,327

2Q13

8,359

7,157

1Q13

8,925

7,370

2012

8,829

6,968

2011

9,371

7,432

2010

9,165

7,622

2009

9,819

8,338

2008

10,578

9,816

762

Debt to CapNet DebtCash

34.7%

42.5%
38.7%

34.9% 35.3% 34.8%

-to-Cap stable
($ millions)

(36)

228

(305)

535

(39)

246

(506)

656

164

526

(440)

1,005

17687

(22)

761

(186)(90)

(742)

(409)

($ millions)

34.5% 34.5%

rd

Free Cash Flow near breakeven target in 3Q

Debt

3rd Quarter 2013 Cash Flow Overview
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On track to meet all of our targets

15

Key Actions to Execute 2013 Cash Sustainability Program and year-to-date results

Maintain 30%-35% Debt-to-Capital

Manage Growth Capital of   
$550M

Generate Productivity Gains of
$750M

Target Saudi JV Investment of
$350M

Overarching 2013 Financial TargetTaking the right actions

Control Sustaining Capital of  
$1.0B

Positive
Free Cash

Flow

$825M

YTD:

$289M

$482M

$146M

34.5%
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Market Fundamentals are stable; pricing pressure continues
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Global Aluminum Demand Growth at 7% Market Essentially Balanced

Inventory is Stable

12%

-1%

4%

4%
7%

9%
8%5%

6%
6%

2013E

23.1

6.5

6.2

4.0
2.0

1.9
1.9

1.01.0

49.5 mmt (1) Other includes Africa, E.Europe, Latin America ex Brazil and Oceania

2013 Primary Aluminum Consumption (mmt), Annualized Growth (%) 

China

Europe

North America

North Asia
India
SE Asia
MENA

Russia
Brazil
Other ¹ 1.9

2013 Demand +7%

Rest of World +4%

$0

$50

$100

$150

$200

$250

$300

$0

$50

$100

$150

$200

$250

$300

Regional Premiums over time$ per metric
ton

Region End of 3Q 13
Europe $240/MT

Japan $246/MT

Midwest USA $216/MT

Year on Year Change
Europe   -17%

Japan   -4%
Midwest USA  -11%

Global Inventories vs. LME  Price Over Time $

Supply/Demand Analysis

Lower Regional Premiums
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Klaus Kleinfeld
Chairman and Chief Executive Officer
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October 8, 2013

[Alcoa logo]
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Growth continues in global end markets

19

Alcoa end markets: Current assessment of 2013 vs. 2012
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Contributions from Value-Add businesses continue to grow
Value-add 3     Party Revenue, Adjusted EBITDA and Adjusted EBITDA margin  – 2003, 2012 and 2013 Annualized

1) Pro forma 2003 amounts reflect  current structure of EPS and GRP; 2) YTD results annualized; does not represent
a forecast of 4Q 2013 results;  3) ATOI for the respective periods: 2003 $358M, 2012 $956M and 2013 annualized $1,056M

13,32413,156
8,785

1,9551,799

855

14.7%13.7%
9.7%

Revenue
($M)

Adjusted
EBITDA (3)

($M)

Adjusted
EBITDA Margin

2003(1) 2012
2013

Annualized (2)

rd
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Aero, Auto and Commercial B&C account for $5.9B of value-add revenue

Breakdown of 2012 Alcoa value-add revenue by market ($B)

21

8% End Market CAGR (2012 - 2015)
~8 year production backlog (’12 rates)
for large commercial aircraft segment

From 2012 - 2015:
30-35% CAGR for N. America auto sheet
3.6x increase in auto sheet revenue

3.2% CAGR for N. America (2012 - 2015)
55% of non-residential starts, by value in
the U.S., will be green by 2016(1)

Aerospace

Commercial Building and Construction

Automotive

1) McGraw Hill Construction, Green Outlook 2013.

Other

0.8
Industrial
Products

2.0

Commercial
Transportation

1.3

Packaging

3.2

Automotive

0.7

Commercial Building
and Construction

1.4

Aerospace
3.8

Revenues: $13.2B
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New A330 strengthens Alcoa’s metallic aero opportunity

22

Airbus A330 Updates and Alcoa Solutions

Airbus tailors new A330 for Asian markets Opportunities to apply Alcoa solutions

September 2013: New variant of all-metallic A330-300
announced by Airbus

Target short, high-density routes in growth markets

Airbus goals:

Reduce weight
Increase passenger capacity
Optimize engine thrust and lifespan

Advanced alloys
Aerospace hard alloys
Aluminum Lithium
- Weight / - Corrosion

Value-add products
Extruded wing stringers
Floor beams and seat tracks
Forged wheel & brake systems
+ Passenger Capacity

Engine technology
Advanced airfoils
Structural engine components
Specialized coatings
New thrust requirements

Images: Airbus. 2013
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Alcoa technology powers next generation jet engine performance

23

Increases coating life 3.0-3.5X
Enhances airfoil hot corrosion
protection

3D Multi-wall Airfoils

Provides customized targeted
cooling of critical areas of
the engine blades

Nickel-based superalloys
Increases blade melting point by 12%
Improves oxidation resistance

Advanced Single Crystal Technology

Reduced Emissions

Engine Fuel Burn
Reduction

Lower Maintenance &
Operating Cost

Customer needs and Alcoa solutions in the aerospace airfoils market

Specialized Airfoil Coatings

Alcoa technology
enables operation at
highest temperatures

>3,000°F

Customer needs Alcoa provides high temperature airfoil solutions
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Aluminum Intensive Vehicles have the competitive edge

Comparison between baseline steel and aluminum intensive vehicles

1) Aluminum Association. 2) Oak Ridge National Laboratory. 2013 24

“Aluminum offers the most promise
for cutting total automotive-related
carbon emissions and energy use” (1)

Steel Toyota Venza: 3% Al content

Fuel Efficiency: +18% (2)

Weight: -8% (2)

CO2 Breakeven Point:
1,900 miles

Compared to baseline steel:

Over Lifecycle (2) :
- 32% lower energy
- 29% less CO2

Safe and Durable

Al Intensive Toyota Venza:
37% Al content

Reduces CO2 emissions Improves fuel efficiency

Safer – can reduce stopping
distances from 45 mph to zero by up
to 7 feet – could mean the difference
between a serious collision and a
near-miss

More Durable – unlike steel,
aluminum auto body panels are
naturally corrosion resistant

Proven – aluminum’s strength and
durability proven in harsh environments
e.g. military, space missions
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Aluminum intensity is accelerating auto sheet demand

Projected aluminum content per vehicle (lbs) and auto sheet demand (kMT)

Sources: Ducker Worldwide , IHS , Alcoa analysis 25

136

55

14

202520152012

North America Aluminum Body Sheet
Content Per Vehicle (in lbs)

North America Market Demand –
Auto Aluminum (kMT)

2025

4,550

3,425

1,125

2015

3,150

2,720

430

2012

2,400

2,300

100

Increasing Aluminum Intensity Drives Auto Sheet Demand

4x increase in
auto sheet already

locked into
designs of 2015

models

Auto Sheet
Other Auto
Aluminum
Castings

Actual
Projected

~10x

~4x
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$275M investment
Enables flexible production

Much of volume secured

Broke ground in Aug. 2013

Complete by mid-2015

Alcoa’s auto triple play: 3 smart investments to capitalize on AIV growth

$300M investment
Supported by secured contracts

On time and on budget
First coil by Dec. 2013

26

Davenport
Phase 1 Auto Expansion

Auto Treatment Line – Davenport, IA

Saudi Arabia JV

Automotive growth projects

$380M total investment*

Addition to can sheet mill
Cold mill, heat treat, finishing

Broke ground in Dec. 2012

First auto coil by Dec. 2014

Positioning for growth in MENA
Tennessee

Phase 2 Auto Expansion

Alcoa TN facility– Alcoa, TN Saudi Arabia JV – KSA

AIV = AluminumIntensive Vehicle; MENA= Middle East and North Africa * Total investment relates to rolling mill capability
expansion to include auto sheet, buildingand construction sheet and foil stock. Alcoa’s investmentportion is ~$95M



o[Alcoa logo]

Alcoa delivers in a world demanding greener buildings

27

Alcoa solutions for U.S. commercial building and construction requirements

U.S. vs. EU Building Facts(1,2)

Increasing energy requirements

Target of ‘Net Zero’ Buildings
in EU by 2020(4) / U.S.A. by 2030(5)

Green buildings provide(1) :

Hurricane Resistance

Thermal Performance

Withstands object impact of
over 50 mph
20% improvement in dynamic
wind resistance
15% thermal performance
improvement 1630SS IR Curtain Wall

+ 40% Thermal Perform.
Air and water resistant
(superior resistance to rot,
warp, buckle due to moisture
or weather exposure)

OptiQ™Ultra Thermal Window

Blast Resistance

Improves structural
performance and glass
retention by 60%
54% improvement in
thermal performance

IR 501UT Framing

Triple
Insulating
Glass

1) LEED Gold Building  vs. avg. U.S. commercial building, LEED Green Building Fact Sheet 2013, McGraw Hill. 2) Buildings Performance Institute Europe (BPIE), 2011.
3) U.S. EIA, 2013. Alcoa Analysis. 4) ACEEE, 2012. 5) European Commission Energy Efficiency Directive, 2013

15% pts reduction
in U.S. consumption

equals ~$58B in
annual savings (3)

73% 58%

15%

US EU

Annual Electricity Consumption by Buildings (%)

- 25% Energy consumption
- 35% Emissions
+ 27% Occupant satisfaction
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Enhancing competitiveness in the upstream business

Largest low-cost global bauxite producer,
and world leader in refining

$171M in refinery gross productivity gains YTD,
Performance contributed $159M YoY to ATOI

Alumina Price Index deployment has reached 53%

11 day reduction in working capital YoY = $160M cash

$17M reduction in total capital spend YTD

651 kMT or 16% of capacity curtailed; including 274 kMT
(60%) of the 460 kMT under review in 2013

$228M in smelting gross productivity gains YTD,
Performance contributed $167M YoY to ATOI

Casthouse value-added has generated $200M in 2013

2 day reduction in working capital YoY = $50M cash

$114M reduction in total capital spend YTD

28

Actions taken by upstream
Alumina Aluminum

Mining Refining Smelting Energy

8 consecutivequarters of performance(1) improvement in upstream business

1) Performance includes the following factors in ATOI: price/mix, volume, productivity, and cost impacts



o[Alcoa logo] 29

Smelter Rolling Mill MineRefinery

Phase 1 Phase 2

Construction progressing as planned; world’s lowest cost facility

99%
complete

67%
complete

38%
complete

250kMT production in 2013
At full capacity in 2014
Lowest cost smelter
2% point reduction on the
smelting cost curve

First hot coil in 4Q 2013
First auto coil in 4Q 2014

First alumina 4Q 2014
Lowest cost refinery
2% point reduction on
the refining cost curve

On track to provide
bauxite in 2014

88%
complete

Saudi Arabia JV construction update
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Creating value by executing our strategy

30

Focusing on controllable items to increase upstream profitability

Investing to capture growth and improve cost position

Leveraging the Alcoa Advantage to deliver Value-Add products
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Kelly Pasterick
Director, Investor Relations

Alcoa
390 Park Avenue
New York, NY 10022-4608
Telephone: (212) 836-2674
www.alcoa.com

Additional Information

32
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Annual Sensitivity Summary

33

Currency Annual Net Income Sensitivity

+/- $100/MT = +/- $240 million

LME Aluminum Annual Net Income Sensitivity

Australian $ +/- $11 million per 0.01 change in USD / AUD

Brazilian $ +/- $  3 million per 0.01 change in BRL / USD

Euro € +/- $  2 million per 0.01 change in USD / EUR

Canadian $ +/- $  5 million per 0.01 change in CAD / USD

Norwegian Kroner +/- $  5 million per 0.10 change in NOK / USD
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Revenue Change by Market

34

(3%)

(6%)

3%

2%

(9%)

(9%)

(3%)

22%

3%

(1%)

5%

7%

9%

7%

(9%)

(5%)

(3%)

(1%)

11%

(11%)

17%

3%

7%

6%

7%
2%14%1%

15%

28%
Aerospace

Automotive

B&C

Comm. Transport

Industrial Products

IGT

Packaging

Distribution/Other

Alumina

Primary Metals

3Q’13 Third-Party Revenue Sequential
Change

Year-Over-Year
Change
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Reconciliation of ATOI to Consolidated Net Income (Loss)
Attributable to Alcoa
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Reconciliation of Adjusted Income
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Reconciliation of Alcoa Adjusted EBITDA
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Reconciliation of Alumina Adjusted EBITDA

38



o[Alcoa logo]

Reconciliation of Primary Metals Adjusted EBITDA

39

($ in millions , except
per metric ton
amounts )

2003 2004 2005 2006 2007 2008 2009 2010 2011 2012 3Q12 2Q13 3Q13

After-tax operating
income (ATOI) $     657 $     808 $     822 $  1,760 $  1,445 $     931 $    (612) $     488 $     481 $     309 $      (14) $      (32) $         8

Add:
Depreciation,
depletion, and
amortization 310 326 368 395 410 503 560 571 556 532 130 132 131

Equity (income) loss (55) (58) 12 (82) (57) (2) 26 (1) 7 27 5 7 13
Income taxes 256 314 307 726 542 172 (365) 96 92 106 (19) (25) (16)
Other 12 20 (96) (13) (27) (32) (176) (7) 2 (422) 2 (3) 2

Adjusted EBITDA $  1,180 $  1,410 $  1,413 $  2,786 $  2,313 $  1,572 $    (567) $  1,147 $  1,138 $     552 $     104 $       79 $     138

Production
(thousand metric
tons) (kmt) 3,508 3,376 3,554 3,552 3,693 4,007 3,564 3,586 3,775 3,742 938 896 897

Adjusted EBITDA /
Production ($ per
metric ton) $     336 $     418 $     398 $     784 $     626 $     392 $    (159) $     320 $     301 $     148 $     111 $       88 $   154

Alcoa’s definition of Adjusted EBITDA (Earnings before interest, taxes, depreciation, and amortization) is net margin plus an add-back for depreciation, depletion, and amortization. Net margin is equivalent to Sales minus the
following items: Cost of goods sold; Selling, general administrative, and other expenses; Research and development expenses; and Provision for depreciation, depletion, and amortization. The Other line in the table above
includes gains/losses on asset sales and other nonoperating items. Adjusted EBITDA is a non-GAAP financial measure. Management believes that this measure is meaningful to investors because Adjusted EBITDA provides
additional information withrespect to Alcoa’s operating performance and the Company’s ability to meet its financial obligations. The Adjusted EBITDA presented may not becomparable to similarly titled measures of other companies.



o[Alcoa logo]

Reconciliation of Global Rolled Products Adjusted EBITDA

($ in millions, except
per metric ton
amounts)

2003 2004 2005 2006 2007 2008 2009 2010 2011 2012 3Q12 2Q13 3Q13

After-tax operating
income (ATOI)* $     232 $     290 $     300 $     317 $     151 $      (41) $    (106) $     241 $     260 $     346 $       89 $       79 $       71

Add:
Depreciation,
depletion, and
amortization 190 200 220 223 227 216 227 238 237 229 57 55 56
Equity loss 1 1 – 2 – – – – 3 6 1 2 3
Income taxes*         77         97       135         113         77         14         12         103         98         159         39         32         32
Other          (5)           1           1         20           1           6          (2)           1           1          (2)          (3)           –           –

Adjusted EBITDA* $     495 $     589 $     656 $      675 $     456 $     195 $     131 $     583 $     599 $     738 $     183 $     168 $     162

Total shipments
(thousand metric
tons) (kmt)   1,893   2,136   2,250   2,376   2,482   2,361   1,888   1,755   1,866   1,943   501   521   519

Adjusted EBITDA
/ Total shipments
($ per metric ton)*

   

$     261

   

$     276

   

$     292

   

$     284

   

$     184

   

$       83

   

$       69

   

$     332

   

$     321

   

$     380

   

$     365

   

$     322

   

$     312

Alcoa’s definition of Adjusted EBITDA (Earnings before interest, taxes, depreciation, and amortization) is net margin plus an add-back for depreciation, depletion, and amortization.  Net margin is equivalent to Sales
minus the following items: Cost of goods sold; Selling, general administrative, and other expenses; Research and development expenses; and Provision for depreciation, depletion, and amortization.  The Other line in
the table above includes gains/losses on asset sales and other nonoperating items.  Adjusted EBITDA is a non-GAAP financial measure.  Management believes that this measure is meaningful to investors because
Adjusted EBITDA provides additional information with respect to Alcoa’s operating performance and the Company’s ability to meet its financial obligations.  The Adjusted EBITDA presented may not be comparable to
similarly titled measures of other companies.

* On January 1, 2013, management revised the inventory-costing method used by certain locations within the Global Rolled Products segment, which affects the determination of the segment’s profitability measure,
ATOI.  Management made the change in order to improve internal consistency and enhance industry comparability.  This revision does not impact the consolidated results of Alcoa.  Segment information for all prior
periods presented was revised to reflect this change.

40
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Reconciliation of Engineered Products and Solutions
Adjusted EBITDA

($ in millions) 2003 2004 2005 2006 2007 2008 2009 2010 2011 2012 3Q12 2Q13 3Q13

After-tax operating
income (ATOI)* $     126 $     161 $     276 $     382 $     423 $     522 $     311 $     419 $     537 $     612 $     158 $     193 $     192

Add:
Depreciation,
depletion, and
amortization 166 168 160 152 163 165 177 154 158 158 39 39 40

Equity loss
(income) – – – 6 – – (2) (2) (1) – – – –

Income taxes*         57         70       120       164       184       215       138         198         258         296         77         94         91
Other*         11       106        (11)          (2)          (7)           2           1           –          (1)          (8)           –           –           –

Adjusted EBITDA* $     360 $     505 $     545 $      702 $     763 $     904 $     625 $     769 $     951 $  1,058 $     274 $     326 $     323

Third-party sales $  3,905 $  4,283 $  4,773 $  5,428 $  5,834 $  6,199 $  4,689 $  4,584 $  5,345 $  5,525 $  1,367 $  1,468 $  1,437

Adjusted EBITDA
Margin*

   
9%

   
12%

   
11%

   
13%

   
13%

   
15%

   
13%

   
17%

   
18%

   
19%

   
20%

   
22%

   
22%

Alcoa’s definition of Adjusted EBITDA (Earnings before interest, taxes, depreciation, and amortization) is net margin plus an add-back for depreciation, depletion, and amortization.  Net margin is equivalent to Sales minus
the following items: Cost of goods sold; Selling, general administrative, and other expenses; Research and development expenses; and Provision for depreciation, depletion, and amortization.  The Other line in the table
above includes gains/losses on asset sales and other nonoperating items.  Adjusted EBITDA is a non-GAAP financial measure.  Management believes that this measure is meaningful to investors because Adjusted
EBITDA provides additional information with respect to Alcoa’s operating performance and the Company’s ability to meet its financial obligations.  The Adjusted EBITDA presented may not be comparable to similarly titled
measures of other companies.

* On January 1, 2013, management revised the inventory-costing method used by certain locations within the Engineered Products and Solutions segment, which affects the determination of the segment’s profitability
measure, ATOI.  Management made the change in order to improve internal consistency and enhance industry comparability.  This revision does not impact the consolidated results of Alcoa.  Segment information for all
prior periods presented was revised to reflect this change.
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Reconciliation of Free Cash Flow
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Reconciliation of Free Cash Flow, con’t
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Days Working Capital
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Reconciliation of Net Debt
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Reconciliation of Net Debt-to-Capital
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Composition of Upstream Production Costs
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Fuel Oil
14%

Natural gas
10%

Caustic
11%Bauxite

24%

Conversion
41%

Input Cost Inventory flow Pricing
convention

Annual ATOI
Sensitivity

Fuel oil 1 – 2 months Prior month $4m per $1/bbl

Natural gas N/A Spot
1

$16m per $1/GJ
1

Caustic soda 3 - 6 months Spot & semi-
annual

$9m per
$10/DMT

Refining Cost Structure

Alumina
33%

Carbon
13%

Power
25%

Materials
6%

Conversion
23%

Smelting Cost Structure
Input Cost Inventory flow Pricing convention Annual ATOI

Sensitivity

Coke 1 - 2 months Spot, quarterly &
semi-annual

$9m per
$10/MT

Pitch 1 - 2 months Spot, quarterly &
semi-annual

$2.5m per
$10/MT

1Natural gas information corresponds to Point Comfort, as Australia is priced on a rolling 16 quarter average
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Global aluminum demand growth at 7%

7%

5%

12%

-1%

4%

9%

6%

4%

8%

6%

2013E

6.5

6.2

4.0

1.0 1.0
1.9

1.9
2.0

23.1

49.5 mmt (1) Other includes Africa, E.Europe, Latin America ex Brazil and Oceania

2013 Primary Aluminum Consumption (mmt), Annualized Growth (%) 

China

Europe

North America

North Asia
India
SE Asia
MENA

Russia
Brazil
Other ¹ 1.9

2013 Demand +7%

Rest of World +4%
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Market essentially balanced

2013E Aluminum Supply/Demand Balance

‘000 mt China Rest of World

2013 Production (August annualized) 22,775 25,447

2013 Production to be added 360 704

2013 Capacity to be curtailed (145) (56)

Total supply 22,990 26,095

Demand (23,125) (26,360)

Net  Balance (135) (265)

2013E Alumina Supply/Demand Balance

‘000 mt China Rest of World

2013 Production (August annualized) 42,100 54,149

2013 Production to be added - 700

2013 Capacity to be curtailed (500) -

Imports/(exports) 3,400 (3,400)

Total supply 45,000 51,449

Demand (44,750) (51,063)

Net  Balance 250 386

2Q2013
Surplus

130

2Q2013
Deficit
(315)

Supply Demand

Deficit
(400)

Supply Demand

Surplus
636

Supply/Demand Analysis
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Inventory is Stable
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Days of
Consumption

108 days

LME Price
$2,214/MT

Days of
Consumption

83 days

LME Price
$2,686/MT

Global Inventories
Decline 34 days

from the ’09 peak

Days of
Consumption Days of

Consumption
74.5 days

LME Price
$1,808/MT

$ per metric ton

Global Inventories vs. LME  Price Over Time $
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Lower regional premiums

51Source: Month end pricing - Platts Metals Week and Metal Bulletin
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Region End of 3Q 13

Europe $240/MT

Japan $246/MT

Midwest USA $216/MT

Year on Year Change
Europe   -17%

Japan   -4%
Midwest USA  -11%
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